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HIS IS March 25 on the calen- 
dar, but so far as Studebaker is 
wncerned it is the Fourth of July. 
‘or, using printer’s ink instead of 
unpowder, Paul Hoffman, Harold 
Vance and George Keller are in- 
noducing today their Studebaker 
Champion, an 
entirely new 
car, not just an- 
other model. 
They rended the 
veil of semi- 
secrecy which has 
guarded the born- 
ing of the baby 
since the whis- 
pering gallery 
started to grape- 
vine - —— 

around the coun- 
po Sitter try that Stude- 
zker was having labor pains in- 
icative of a blessed event. 


The air has been pregnant with 
umors concerning what’s been 
bing on at South Bend but the 
tl fireworks were not shot off 
ntil today when, with printed sky 
ets, roman candles and giant 
ackers, the House of Studebaker 
imits the soft impeachments and 
tudly announces the official 
aunching of the Champion, which, 
ey say, will be directly competi- 
ve with Chevrolet, Ford and 
mouth and priced accordingly. 


STUDEBAKER’S “Fourth of 
ly” has been backed by a 
iendly press which seems to have 
Soft spot in its heart for any- 
king Paul Hoffman undertakes, be 
‘the manufacturing of automo- 
les or leading the safety move- 
rent, so the Studebaker Cham- 
in has been a sort of an open 
«ret. And I know that said press 
take very good care of this 
mal announcement. 
Time Magazine this week gives 
a a column and a half of its 
duable space to carry his story 
td I have had an advance peek 
'what Fortune Magazine, out on 
‘¢ 27th, will do. Fortune is an- 
oe of the giant firecrackers that 
" ing touched off because of the 
Fourth, ” It’s giving Studebaker 
"€ of its leading stories in its 
*ril issue, largely devoted to go- 
8 into details of the Champion. 
‘See SPARKS, Page 35, Col. 1) 
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—AND NEW CHAMPION! Discoverers, developers 
So nan lined pp i —_ a — 
o rig eorge eller. ce-president charge of sales; Roy E. Cole, vice-presiden 
S. Fletcher, sales manager: Paul f ‘ . “ AX Ay ye 
that the newcomer will soon earn the complete title: “The winner and new Champion.” 


N.Y. Meeting Likely to Fix 


School Bus 


By Jack Weed 
Section Editor 

DETROIT.—During the week of 
Apr. 10, school administrators from 
practically every state in this 
country, together with an invited 
list of representatives from the 
manufacturers of school bus 
chassis, bodies and equipment, are 
scheduled to meet in New York to 
establish uniform specification 
standards for school bus construc- 
tion and regulation of operation. 

The meeting, which will be 
held under the direction and 
chairmanship of Doctors Frank 
W. Cyr and M. C. S. Noble jr., of 
Teachers College, Columbia Uni- 
versity, is the outgrowth and the 
culmination of four preliminary 
meetings held in Cleveland dur- 
ing February for this purpose of 
setting up national and: uniform 


Hudson Presents 


Pacemaker Line; 
Price $793-$854. 


DETROIT.—Hudson Motor Car 
Co. this week announced a new 
series of 1939 cars to be known as 
the Pacemaker Six line. Built on 
a 118-inch wheelbase and powered 
with a 96 horsepower motor, the 
new series fits into a price class 
between the Hudson 112 and the 
Hudson Deluxe Six, and com- 
pletes for Hudson a _ continuous 
price range from the lowest price 
field through the moderate price 
field. 

The new Pacemaker Six is 
available in four body types—a 
3-passenger coupe at $793; a tour- 
ing brougham at $823; a victoria 
coupe at $844, and a touring se- 
dan at $854. All prices are for De- 
troit delivery, including federal 
taxes, not including local taxes. 
Prices for the new series are ap- 
proximately fifty dollars under the 

(See PACEMAKER, Page 3, Col. 5) 


Specifications 


school bus standards for adoption 
by the states. 

These meetings, which con- 
stituted a part of the program of 
the American Assn. of School 
Administrators, were arranged by 
Doctors Cyr and Noble upon the 
invitation of Dr. H. E. Hendrix, 

(Continued on Page 49, Col. 1) 


Sloan Observes 
Sound Reasons 


For Expansion 


NEW YORK.—“There is no 
doubt that the fundamentals of 
a broad and sound expansion ex- 
ist in abundance today,” Chair- 
man Alfred P. Sloan jr., declared 
this week in his annual report 
to General Motors Corp. stock- 
holders. 

“In particular,” he said, “the 
need becomes more and more 
pressing to rebuild, in whole or in 
part, America’s producing plant 
with those new and more efficient 

(Continued on Page 21, Col. 1) 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1939 
Pos. 


1—66,843 
2—52,970 
3—42,669 
4— 22,227 
5—21,744 
6—16,308 
7—15,781 
8— 8,325 
9— 6,201 Mercury <a 
10— 5,837 Nash 3,990—13 


Total All Makes 
287,902 208,760 


For complete standings of all 
makes, see Page 43, this issue. 


1938 
Make Pos. 


Chevrolet 50,212— 1 
Ford 50,094— 2 
Plymouth 25,411— 3 
Buick 15,881— 4 
Dodge 11,499— 5 
Pontiac 10,525— 6 
Olds. 9,655— 7 
Chrysler 5,644— 8 








and handlers of the new Studebaker Champion model, introduced 
as it enters its first bout with ol’ man competition. They are, 7 


Selective Dealer 
Policy Is Set 
For Champion 


SOUTH BEND.—Merchandising 


plans for the new Studebaker 
Champion, announced today by 
the Studebaker Corp., are de- 
signed to permit existing dealers, 
and any dealer appointed in the 
future, to share in the profit which 
it is expected that this new line 
will create, according to Paul G. 
Hoffman, president, and George 
Keller, vice-president in charge of 
sales. 

While both Hoffman and Keller 
expressed confidence that the in- 
troduction of the new model 
would attract new dealers to the 
Studebaker fold, they emphasized 
the fact that appointments in the 
future would follow past policy 
of selecting quality dealers rather 
than seeking merely to increase 
the number of Studebaker outlets. 

Careful study of existing 
markets has been made and in 

(See POLICY, Page 5, Col. 5) 


News, 







Used Car Merchandising 


Page 40 
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STUDEBAKER CHAMPION DEBUTS 


Educators Map Uniform School Bus Standards 


iNew Low-Priced 
‘Six Boasts Low 
|Operating Costs 


Line Price $660 Designed 
To Meet Dictates of 
Current Market 


By William C. Callahan 
Managing Editor 


SOUTH BEND.—Backed up 


by a_ $1,300,000 advertising 


campaign during the coming 
quarter, and four years of in- 
tensive engineering and mar- 
ket research, the new Studebaker 
Champion makes its bow to the 
public and trade this weekend. 
The new six, which has been 
much talked of during the past 
several weeks is, according to Paul 


G. Hoffman, president; and Harold S. Vance, chairman of the board. All are confident |G. Hoffman, Studebaker president, 


the answer of Studebaker engin- 
eers to the marketing problems re- 
vealed by Studebaker market an- 
alysts. It drops unto the price 
bracket of Plymouth, Ford and 
Chevrolet. 

The Champion has been de- 
signed and constructed according 
to Hoffman to meet the public 
desires and needs revealed by 
these market studies: 

First, appearance and roominess; 

Answer: Body, designed by Ray- 
mond Loewy on dimension of 
Ford V-85. 

Second; comfort, performance 
and safety; 

Answer: Independent front 
spring suspension using Stude- 
baker Planar-type design and 
Houde shock absorbers, steer- 
ing post gearshifting, engine de- 
veloping 78 h.p. and hydraulic 
brakes. 

Third; economy of operation 
and low initial cost; 

Answer: Reduction of total 
weight 500 pounds below com- 
petitive models, refinement in en- 
gine design and_ carburetion, 
claimed to give 10 to 25 percent 
better operating economy, with 
line prices starting as low as $660. 

In designing the Champion, both 

(Continued on Page 8, Col. 1) 


ASI Show Set for Dec. 11-16 
At Navy Pier in Chicago 


CHICAGO.—The next Automo- 
tive Service Industries Show will 
be held Dec. 11 to 16 at the Navy 
Pier here. Decision to that effect 
was reached at the meeting of 
the joint operating committee rep- 
resenting the three sponsoring as- 
sociations held Mar. 20 at the 
Palmer House, Chicago. This an- 
nual exhibition of parts, accesso- 
ries, equipment and supplies is 
sponsored by the National Stand- 
ard Parts Assn., the Motor and 
Equipment Wholesalers Assn. and 
the Motor and Equipment Manu- 
facturers Assn. 

Selection of time and location 
were arrived at only after ex- 
tended research and survey work 
by the three sponsoring organiza- 


tions and members of the show 
committee. Availability of ade- 
quate exhibit and hotel facilities 
as to time as well as factors im- 
portant in the trade were con- 
sidered in connection with a ref- 
erendum vote taken among mem- 
bers of the sponsoring groups. 

Sol Levy of Buffalo was chosen 
chairman of the joint operating 
committee and George N. Lock- 
ridge of Kansas City vice-chair- 
man. Active operation of the en- 
terprise was again placed in 
charge of A. B. Coffman of Chi- 
cago as show manager and of 
Herbert Buckman of Cleveland as 
secretary. 

The complete membership of 

(See ASI SHOW, Page 5, Col. 2) 
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Laws to Ban ‘Sales Below Cost’ Pending in 7 States | 


Bills Are More Drastic 
Than Fair Trade Measures 


Special to Automotive News 

NEW YORK. —Legislation to 
prohibit below cost sale or adver- 
tising of retail or wholesale mer- 
chandise is reported pending in 
the current legislatures of several 
states, including Kansas, Michi- 
gan, New York, North Carolina, 
Texas, Washington and Wiscon- 
sin. In three of these, Kansas, 
New York and North Carolina, 
such bills had at this writing re- 
ceived approval of one legislative 
branch and West Virginia’s act 
had become law without the sig- 
nature of the governor. 

This type of legislation, varying 
in detail but following the same 
general form, already stands on 
the statute books of some states 
and in some such instances, in- 
cluding New Jersey, legislative re- 
pealers are pending. Known as 
“fair sales” bills, “unfair sales” 
bills, “unfair practices” bills and 
similar titles, the proposals are 
backed principally by small inde- 
pendent grocers in their efforts to 
combat chain stores, self-service 
and super markets. But the scope 
of the measures, in the opinion of 
economic observers, is far reach- 
ing and affecting virtually every 
type of merchandising as well as 
the food industry. ; 

The pressure for such legisla- 
tion is seen of interest to the auto- 
motive industry in relation to the 
merchandising of parts and equip- 
ment. It is further reported that 
some of the measures are sO 
drafted that, under strict inter- 
pretation and enforcement, the re- 
sale of used car trade-ins would 
fall within their provisions, thus 
causing innumerable complica- 
tions. 

Proponents of the bills are very 
much the same as the backers of 
so-called fair trade legislation, 
which is now operative in all but 
four states. But, whereas the fair 
trade measures merely authorize 
voluntary minimum price agree- 
ments between manufacturers and 
their retailers, the below cost sales 
ban terms of the more recent pro- 

would be mandatory re- 
gardless of the wishes of either 


Hudson Reports 
Good Sales Gains 
In 9 Key Cities 


DETROIT.—Big gains in sales 
of 1939 Hudsons from announce- 
ment time to Mar. 11, as com- 
pared with the same period of a 
year ago, are reported in many 
of the major cities of the country 
by George H. Pratt, sales man- 
ager of the Hudson Motor Car Co. 

“Typical of the gains shown in 
Hudson sales in metropolitan 
areas,” said Pratt, “are St. Louis, 
59 percent; Los Angeles, 38.1 per- 
cent; Des Moines, 43.3 percent; 
Chicago, 31.7 percent; Boston, 38.1 
percent; Detroit, 383 percent; 
Atlanta, 31.5 percent and San 
Francisco, 45.6 percent.” 


Safety Course Bills 
TRENTON, N. J.—A bill to make 
courses in highway safety and traffic 
regulation compulsory in public schools 
has been introduced in the state legis- 
lature here by Assemblyman F. J. 
Cassin of Hudson. 


producer or retailer. Proponents 
declare such legislation is neces- 
sary to curb “loss leader’ mer- 
chandising, while opponents con- 
tend the cost definitions are too 
vague for practicality and the 
measures will only penalize pro- 
gressive merchandisers at the ex- 
pense of the consumer. 

The Kansas bill, which would 
amend existing laws on unfair 
competition and distribution below 
cost, has been approved by the 
senate and was at this writing 
awaiting house consideration at 
Topeka. 

Michigan also already has an 
existing unfair trade act, but it 
was ruled unconstitutional in part 
by the state supreme court. Two 
new proposals are currently pend- 
ing. One would create a fair trade 
commission of three members and 
provide for licensing of whole- 
sale and retail merchants. Mer- 
chants would be prohibited from 
selling below cost, defined as the 
price paid for the merchandise 
plus a 6 percent markup for re- 
tailers and 2 percent for whole- 
salers. Principal difference of the 
other pending Michigan measure 
is that enforcement would be left 
to local authorities. 

Below Cost Sales 


An unfair sales bill recently 
passed the New York assembly 
and was at this writing held in a 
senate committee. A similar North 
Carolina bill, banning sales below 
cost plus a 6 percent markup, has 
been approved by the senate and 
sent to the house of that legisla- 
ture. A Texas house committee re- 
cently conducted a hearing on 
such a bill, but did not immedi- 
ately announce its report. A loss 
leader advertising ban bill was 
reported slatei for passage in the 
Washington legislature. The re- 
ception being given similar bills 
in other legislatures had not been 
indicated here at this writing. 

A bill to repeal New Jersey’s 
“fair sales” act was reported like- 
ly to pass later in the sessfon. 
Strong sentiment for repeal of the 
measure was apparent, but action 
was not expected until settlement 
of a relief financing controversy 
in the Trenton lawmill. The Jersey 
act was ruled unconstitutional last 
fall by a state court, which de- 
cision is now being considered on 
appeal by the state supreme court. 

Fair Trade Bills 


Fair trade bills, to authorize 
minimum price contracts between 
manufacturers and retailers, were 
introduced in the current legisla- 
tures of each of the four states 
not already having such laws— 
Delaware, Missouri, Texas and 
Vermont. Similar legislation also 
is pending in the house of repre- 
sentatives to cover the District of 
Columbia. The Vermont bill was 
killed by the senate of that state, 
while the Texas bill has been 
given a favorable house commit- 
tee report and is reported likely 
to pass. Status of the others is re- 
garded uncertain. 

A fair trade law repealer was 
recently introduced in the Cali- 
fornia legislature and similar re- 
peal movements are reported un- 
der way in Maryland and several 
other states. 


> an Willys Overians one 
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NEW SLOGAN of Willys—Overland Motors, Inc., “Best Car for Most People,” 


was prominently displayed on a sedan furnished by the company to C. L. 
din when he started a tour of the east this week. 


Har- 
Hardin attended a meeting 


of the American Industrial Development Council in Washington. 
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FIFTEEN THOUSAND MILES in 10 weeks is the driving job of Al Ricken- 
backer, who is covering 20 central states in the interest of the 27th annual 
500-mile race at Indianapolis, May 30. He is shown here with his 141-horse- 
power Buick Century, chosen as official car by the Speedway management. 
The big race is expected to draw record crowds this year. 


Automotive Groups to Play 
Big Part in Safety Sessions 


Special to Automotive News 


NEW YORK. — Automotve and 
related industries will participate 
prominently in the 10th annual 
convention of the Greater New 
York Safety Council and Co-oper- 
ating Agencies, to be conducted 
Mar. 27, 28 and 29 at the Hotel 
Pennsylvania here. Approximately 
6,000 delegates are expected to at- 
tend the convention sessions, 
which will seek means of further 
industrial and 


curtailing traffic, 
home accidents. 





2 More States 


Urge Repeal of 
U. S. Fuel Tax 


WASHINGTON. — Congress has 
just received two more memorials 
urging repeal of the federal gaso- 
line tax. The latest resolutions 
were adopted by the legislatures of 
Rhode Island and Delaware. They 
are similar to those adopted by 


21 other state legislatures. 

In addition to 
federal gasoline tax, the resolu- 
tions also urged repeal of the na- 
tional tax on lubricating oil, col- 
lected at the rate of four cents a 
gallon. Both taxes were enacted in 
1932 as “temporary” levies. 

These federal taxes “constitute 
an invasion of the states’ rightful 
field of taxation, established 
through priority, upon which de- 
pends the past investment in, and 
future security of, the highway 
system of this state, the impair- 
ment of which would prove highly 
detrimental to the citizens of Del- 
aware,” that legislature’s memorial 
to congress declares. 





Increase in Speed Limit 
Sought by N. J. Bills 


TRENTON, N. J.—New Jersey’s 


speed limit on open highways 
would be increased from 40 to 50 
miles per hour under terms of a 


bill just introduced in the state 


legislature here by Sen. George H. 


Stanger, of Cumberland. The meas- 


ure also would fix the speed limit 
at 25 miles per hour in closely- 


built sections, and at 35 miles in| j 


suburban districts. 

Another bill providing for an 
open highway speed limit increase 
to 50 miles an hour was intro- 
duced early in the session here 
by Sen. Winant Van Winkle, of 
Bergen, but has not yet been 
voted on. 


In addition to the Greater New 
York Safety Council, headed by 
John Stilwell, there are 59 co- 
operating agencies, including the 
Automotive Safety Foundation, 
Society of Automotive Engineers, 
Automobile Merchants Assn. of 
New York, Automobile Club of 
New York, Motor Vehicle Admin- 
istrators, New York State Motor 
Truck Assn., American Society of 
Mechanical Engineers, American 
Standards Assn., Institute of Traf- 
fic Engineers, National Metal 
Trades Assn., Rubber Manufactur- 





specifying the 


ers Assn. and other groups re- 
lated to the automotive industry. 


The convention schedule in- 
cludes two sessions devoted to 


various aspects of commercial ve- 
hicle operation and _ regulation. 
There will be three special ses- 
sions on street and highway acci- 


dents, during which all aspects of 


the problem will be comprehen- 


sively discussed. Several plant 
operation safety sessions of par- 
ticular interest to the automotive 
and related industries also are 


scheduled. 


During a session on “Handling 
Material,” to be held Mar. 29 at 


2 p. m., R. E. White, production 


manager of the Edgewater plant 
of the Ford Motor Co., will speak 


on “Safe Handling on the Assem- 


bly Line.” This discussion, it is 


announced, will be “a presentation 
of mechanical hazards in the han- 
dling of materials with an outline 
of proper precaution to prevent 
accidents.” 


Included among automotive 


leaders serving in committee posi- 
tions in connection with arrange- 
ments for the convention are: 
David Beecroft, Society of Auto- 
motive Engineers; Harry Bragg, 
Automobile Merchants Assn.; L. J. 


Buckland, New York State Motor 


Truck Assn.; J. R. Crossley, jr., 
Automobile Club of New York; 


Norman Damon, Automotive 


Safety Foundation; Frederick 
Robie, Eastern Conference of Mo- 
tor Vehicle Administrators; New 
York State Motor Vehicle Com- 
missioner Carroll E. Mealey; Lee 
J. Eastman, Packard Motor Car 
Co. of New York; E. H. Maxwell, 
U. S. Trucking Co., and Harry 
Cobleigh, Automobile Manufactur- 
ers Assn. 





S. C. Registrations Top 
1938 During Jan.-Feb. 


COLUMBIA, S. C.—The motor 
vehicle division of the state high- 
way department reports that mo- 
tor vehicle registrations in South 
Carolina reached 263,308 units at 
the end of February. The total 
represented an increase of 11,570 
over that for the same time last 
year. 

Vehicles were listed as follows: 
Passenger cars, 222,082; trucks, 
36,212; trailers, 3,492; dealers’ ve- 
hicles, 727. 


re 
Ww. E. HOLLER, general sales manager of Chevrolet, made a swing through are 
the South during the past week addressing dealers and executives. Sho¥™ Bion, 








-|February Output 


Hits 312,141 Units 
In U. S., Canada 


WASHINGTON. — Total factory 
sales of cars and trucks in the JU, 
S. and Canada during February 
amounted to 312,141 units, which 
compares with 202,597 last Febru. 
ary and with 312,141 in January, 
1939, the U. S. census bureau re. 
ported this week. 

The U. S. figures compare with 
317,922 units, previously estimated 
by Automotive News. 

In February of this year, pas. 


. senger car production in the U, §, 


totaled 239,983; of which 223,748 
were accounted for by the domes. 
tic market and 16,235 units by the 
foreign markets. February com- 
mercial car sales were 57,858; of 


which 46,368 were disposed of in |; 
domestic markets; 11,490, foreign, |, 


February Canadian production 
totaled 14,300 units; 10,914 passen- 


ger cars and 3,386 commercial |e 


ears. Total Canadian production 
for the first two months of this 
year was 29,094. Of this number, 
22,318 were passenger cars and 
6,776 were commercial vehicles, 


Increased Sales 


Seen in South 


TOLEDO.—That manufacturers 
of automotive and related products 
can look forward to increased 
sales volume in the South during 
1939 is the opinion of F. A. Nealon, 
sales manager of the merchandis- 
ing division of Electric Auto-Lite 
Co. 
Nealon, who has just returned 
from a 4,500-mile motor trip 
through the Southeastern states, 
found distributors and dealers ex- 
ceptionally optimistic as to the 
immediate business outlook. 

“The stimulus given the South- 


ern states by the introduction and [ 


development of new industries has 


reached almost the proportions of [ 
a boom,” Nealon said. “In the past | 
two years the building of plants 38, 


for the manufacture of kraft 


paper from southern slash pine, [ 


and the movement to the South of 
many textile mills, has brought 
about what might be called an 
‘industrial Renaissance.’ Wages 


have increased and, although ber 


below the level of those 


above the Mason-Dixon line, are e 


proportionately high when living 
costs are taken into consideration.” 





Superhighway Finance 
Proposal Is Attacked 


WASHINGTON.—A sharply- 
worded attack was made here this 
week against the proposal, heard 
at the American Road Builders 
Assn.’s annual meeting in Sat 
Francisco, calling for a one-cent 
increase in the federal gas tax t0 


finance a billion dollar super- ; 


highway system. 
The attack was made by Thomas 
J. Keefe, general manager of the 


American Motorists Assn., who } 


termed the project, announced by 
Murray D. Van Wagoner, ARBA 
president, “a sales promotion 
plan.” Keefe declared that the 
whole idea clearly was design 

to benefit highway contractors and 
makers of road materials “at the 
expense of the nation’s motorists. 














left to right, at the Birmingham (Ala.) meeting, are H. M. Sattler, Birming: ‘ufr, sale 
ham Chevrolet zone manager; Holler; and L. S. Costley, regional manager 


the Atlanta region. 
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s furopean Crisis Effect on Motor Exports Minimized 


Loss of Smaller Markets 


| 10 Be Offset 


ory By William Ullman 
Washington Correspondent 
‘ary | WASHINGTON.—The probable 
ich [effects of the acute European crisis 
ru- |ypon the American automotive in- 
ary, |ustry were the subject of careful 
re. \tudy and survey by competent 
official and unofficial observers in 
vith |e national capital this week. 
ated | The most authoritative opinion 
on the automotive export situation 
pas- |is to the effect that even if the 
1. §, Nazi German juggernaut should 
148 |ucceed in bringing all of Eastern 
neg |furope under the shadow of the 
the |qwastika, the effect upon the U. 
om- |s, export trade in cars and trucks 
: of |would be very much less than 
f in |atastrophic.” This point of view 
pign, s substantiated by U. Ss. depart- 
tion |nent of commerce figures covering 
sen- jxports to the countries in that 
reial rea during the last year. 
tion | As this was written, the coun- 
this ky which next appeared to be 
aber, forced into obeying the economic, 
and ks well as military, dictates of 
S, berlin was Rumania. To _ that 
untry last year the United States 
hipped 1,056 passenger cars 
sued at $765,584, and 766 trucks 
nd buses valued at $479,074. 
ith muck sales to Poland amounted 
) 2,373 units valued at $1,281,331, 
urers Ind 2,061 passenger cars with a 
ducts btal value of $1,205,152. 
sased | These relatively modest ship- 
uring fents represent our largest sales 
alon, { passenger cars and trucks in 


“i yo. Sales Slow, 
mt Outlook Good, 





tates, * * 
sex | Inventories High 
» the CHEYENNE, Wyo.—New car 
the FS in this territory have been 
oa mewhat under the average dur- 
: has & the last 30 days owing to the 
. of busually severe weather, how- 
ns Ofer they are at least 50% better 
1 ts #2 during the same period in 
aft M8. With the prospect of im- 
ine, wed weather and good indus- 
of ial conditions, there should be 
- ght marked improvement in the 
ous” ker future. 
od an Used car sales have also been 
Wages by: possibily a little slower rel- 
h vely than new car sales. Al- 


vances have been excessive Ow- 

e, af by to the slow market and it 
living kms that there will be no 
tion.” Erked reduction in prices as the 
tng selling season will soon 
and this should hold the al- 


> : 
ances and used car prices 
cked fady. 
arply- Stocks of both new and used 
re this fF are high with approximately 
heard days supply on hand. 
rilders |e Union Pacific Railroad has 
, Sant ed several hundred men to 
‘e-cent tk which has helped condi- 
tax t0 in Cheyenne. This also ap- 
super- to other railroad towns in 
§ southern part of the state. 
thomas [4 Crop outlook should stimu- 
of the [.,usiness in the farming dis- 
who [°° 4nd continued good livestock 
4 ed by tes in the stock raising dis- 
ARBA {= 
motion 





throus® 
_ Show Bion, 
Birmins’ Kut, sales manager of the Citizens Motor Car Co., 


‘regional sales meeting. 
Left to right, Harry 


0 ee ae 
nager mati for 34 years; ‘H. L. 


Over 200 dealers from 


Beecroft, 
i” Rogers, sales promotion, and O. A. Moore, 
(Photo courtesy of Bob Be 


by Other Gains 


the troubled area, although the 
figures must be weighted some- 
what to include sales of used pas- 
senger cars, chassis and parts. 

Czechoslovakia, just wiped off 
the map, was not a heavy pur- 
chaser of U. S.-made automotive 
products. In 1938 that country 
took 288 new passenger cars 
valued at $217,128, and 92 trucks 
and buses valued at $52,067. 

Are Less Important 

Other countries, which now 
seem to face the danger of falling 
either into German hands or fully 
into the Nazi orbit, have been 
markets of even lesser importance. 
These states include Bulgaria, 
Estonia, Finland, Greece, Hungary, 
Latvia, Lithuania, Albania and 
Yugoslavia. In the truck and bus 
field, Hungary was the most im- 
portant of these countries, taking 
1,003 units valued at $776,745. 
Yugoslavia, on the other hand, 
took only 26 trucks valued at $24,- 
070. In the passenger car field, 
little Finland was our best cus- 
tomer, taking 1,185 new cars 
valued at $903,205. 

It is pointed out here that while 
we may lose some of this trade— 
and in certain cases all of it— 
there is every likelihood that the 
decline will be more than com- 
pensated for by increased pur- 
chases from other quarters. 

These quarters, it is believed, 
will be France, Belgium and Hol- 
land, with the largest increase to 
be expected from France. This, 
qualified observers feel, will be 
the case whether or not the demo- 
cratic powers go to war to stop 
the onrush of the dictators. 

Heavy Buying Seen 

In view of the current situation 
there is said to be every reason to 
believe that heavy purchases of 
automotive equipment will be 
made by these countries, either to 
speed up rearmament programs or 
to fill actual war needs. Further, 
heavier purchases are anticipated 
from South America, especially if 
hostilities begin in Europe. 

Relatively little change is antici- 
pated in the volume of takings 
either from the Soviet Union or 
England, because both of these 
countries have a very substantial 
productive capacity in this field. 

However, it is emphasized by all 
observers here that the entire sit- 
uation at present is in such a state 
of flux that positive statements 
and prophecies are hazardous and 
likely to be misleading. Neverthe- 
less, at this point the foregoing 
represents an authoritative sum- 
mary of the situation as it affects 
our automotive export trade in 
embattled Europe. 


ae 
May Carry ‘Fair’ Tag 
ALBANY, N. Y—A bill providing 
that this state’s next year’s automo- 
bile license plates shall bear the in- 
scription “New York World's | Fair 


1940,” upon a written statement being 
given by the Fair Commission that the 
exposition will be continued next year, 
was passed by the assembly here Mar. 
20 and forwarded to Gov. Lehman. 





= sibson Hotel, Cincinnati, dur- | 
eee ae Lmavens meee SS fs — seven states attended the | 


Pitcher, Parkard special representative; Bun | 


Packard distributors in 
assistant sales manager of Packard; 
regional manager, of Cleve- 


iser, the Cincinnati Enquirer) | 








NEW PACEMAKER Six touring sedan, announced by Hudson Motor Car Co. this week, is built on a 118-inch wheel- 
base and is powered with a 96 horsepower motor. The new Pacemaker Six is available in four body types—3-passenger 
coupe, touring brougham, Victoria coupe and the touring sedan. The new series has all the basic 1939 Hudson features. 
It fits into a price class between the Hudson 112 and the Hudson Deluxe Six and completes for Hudson the con- 
tinuous price range from the lowest price field through the moderate price field. 








brougham is a spacious carry-all luggage compartment, with over 20 cubic 


feet of luggage space. 


Spare tire and tools may be easily removed or replaced 


without disturbing an ordinary load of luggage. 





Reeves Predicts 3,500,000 
Year at Omaha Luncheon 


NEW YORK. — Automobile 
manufacturers have a greatly im- 
proved market this year, and with 
the spring pick-up close at hand 
see prospects of a 60 percent bet- 
ter first quarter than was had last 
year, Alfred Reeves, vice-president 
and general manager of the Auto- 
mobile Manufacturers Assn., told 
members of the Omaha Automo- 
bile Trade Assn. at their lunch- 
eon in the Hotel Paxton today. 


“Production has been at the 
rate of a 4,000,000 car manufac- 
turing year since 1939 models 
were introduced last October,” 
Reeves stated. “Moreover, present 
studies show that buyers are 
ready to absorb at least that many 
new cars from the current pro- 


duction run with a total 12 
months production of at least 
3,500,000 cars and trucks as 


against 2,650,000 in 1938. 

“In the first 11 weeks of 1939 
the factories turned out approxi- 
mately 911,500 cars with a weekly 
variation of less than 10 percent 
up and down from the average.” 


“Uniform production is always 
the best economy as well as being 
conducive to harmonious labor re- 
lations. Manufacturing organiza- 
tions are working smoothly, closely 


geared to the movement of cars at | 





retail, and it is gratifying to note 
that only minor disturbances have | 
| marred relations with employes in | 
| recent months. 

“Acceptance of the current of- 
ferings has been’ unhesitating. 
This proves that the product is 


satisfactory and that prices are no} 


barrier to sales among those who 


feel free to exercise their pur- 
chasing power.” 

More used cars were sold in 
January than in any month since 
last August, with a gain of 10 per- 
cent over January, 1938. Reeves 
pointed out that the improved de- 
mand for used cars is a favorable 
reflection on the state of business, 
since it proves that owners in the 
lower brackets are replacing more 
of the older cars which serve their 
domestic and business needs. 

“Sales and advertising cam- 
paigns are being stepped up,” he 
said, “in anticipation of the spring 
bulge in sales and also the in- 
creased employment, with bigger 
payrolls which will make a better 
feeling all around and help trade 
generally. The industry draws 
materials and supplies from every 
state in the union and many 
foreign lands as well, so that it is 
a pacemaker for industries in 
numerous fields. 

“Registrations of new cars in 
January gained almost 38 percent 
over January of last year. All 
except two states shared in the 
gain, while 17 states ran sub- 
stantially ahead of December. The 
good weather of the past two 
weeks will add to buying.” 


Spring Outing Set 


CAMDEN, N. J.—Annual spring out- 


ing at Havre de Grace of the Cam 

den Industrial Traffic Club is sched 

uled for Saturday, Apr. 22. Committee | 
chairmen in charge of arrangements | 
include: Invitation, Joshua S. Bartley; 
transportation, C s Ebensperger; | 
track arrangements, Robert Herlihey; | 
port inspection, Ray Long; refresh- 
ments, Harry S Stetser; dinner, | 
Howard Spellman 1 


Pacemaker 


(Continued from Page 1) 


prices of the Hudson Deluxe Six. 
All basic 1939 Hudson features 
are standard in the Pacemakers. 
The new cars have Hudson’s 
patented mechanical - plus hy- 
draulic brakes, new auto-poise 
control, radial safety control, dash- 
locking safety hood, handy shift at 
the steering wheel, ventilating 
wings, air horn and built-in 
carry-all luggage compartment. 
Interior dimensions are identi- 
cal with those of the Hudson 
deluxe six. This car gives 55-inch 
front seat comfort and over 20 
cubic feet of luggage compartment 
space. Interior trim and hardware 
of the new line follows the style 
trend of Hudson’s 1939 salon in- 
teriors. The upholstery in the 
three and four Passenger coupes is 


. dark brown ch 
A FEATURE of the new Hudson Pacemaker Six touring sedan and touring esterfield cloth. In 


the touring brougham and the 
touring sedan the upholstery is a 
diamond pattern boucle. 


Airfoam seat cushions are op- 


tional in the Pacemaker, at small 
extra cost. 


_ Hudson also announces at this 
time an addition to the Hudson 
112 deluxe line~a new Traveler 


Coupe at $695, Detroit delivered 
price. 


Nash March 
Sales 65% Up 
From Last Year 


DETROIT.—Maintaining their 
sharp upward trend, sales of new 
Nash cars during the first 10 days 
of March were up 65.3 per cent 
over the same period last year, it 
was reported today by W. 
Blees, general sales manager, 
Nash Motors Division, Nash-Kel- 
vinator Corp. The automobile in- 
dustry as a whole showed a sub- 
stantial increase of about 45 per- 
cent, he said. 

Nash’s spectacular climb this 
year, Blees stated, has moved the 
company up to the position cf 
fourth largest car producer in the 
automobile industry, ranking it 
next to General Motors, Chrysler 
and Ford. 


Sales during the 
period, totaling 1,582 units as 
compared with 957 in the like 
1938 period, were also 15.3 per 





first March 


|cent higher than sales during the 
|last ten days of February, when 
' 1,371 units were sold, Blees saic. 


The used car position of Nash 


| dealers, Blees said has been sub- 
| stantially improved over last year 


despite sharply increased new car 


sales. As of March 10, dealers 
had on hand a sufficient number 
of used cars for only 42 days, as 


compared with 64 days’ supply at 
this time last year, he said. 
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Wis. Bills Control Repair Shops, Cars-Over-Cah 
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Measure Banning Diversion 
Awaiting Action in Senate 


Special to Automotive News 

MADISON, Wis.—Bill No. 445- 
A, providing for the licensing of 
motor vehicle repair shops, has 
been introduced in the state as- 
sembly. 

It provides for an annual license 
fee of $15 and licenses could be 
revoked in cases of willful de- 
frauding of any customer to the 
customer’s damage, for having in- 
dulged in any unconscionable 
practice relating to said business, 
for a misstatement to any cus- 
tomer and for collecting fees or 
charges for work not actually per- 
formed. is 

Enforcement of the measur 





Finance License 


Act Nullified by 
Indiana Ruling 


INDIANAPOLIS. — Judge Her- 
bert E. Wilson in superior court 
here has just held unconstitutional 
and a “discriminatory exaction” an 
act of the 1929 Indiana legislature 
levying a “license” fee on foreign 
corporations engaged in the busi- 
ness of financing personal property 
sales in Indiana. The North Amer- 
ica Acceptance Corp. was one of 
the defendants. 

Rather than see the users of 
their automobiles subjected to 
high financial rates, and in some 
instances to unjust contractual 
clauses, many automobile com- 
panies, either directly or through 
their own finance subsidiaries, 
have arranged to finance sales at 
a fair carrying charge. This did 
not appeal to many Indiana 
finance companies and a law was 
passed in 1929 providing that all 
firms not organized under the 
laws of Indiana, but engaged in 
the business of financing sales of 
personal property in the state, 
are required to pay 50 cents on 
each $100 of the gross amount of 
such business. 

The new court ruling stops ef- 
forts of the state to collect these 
fees from those companies who 
had refused to pay. The cue now 
seems to be for all companies to 
stop paying this charge and let 
the state try and collect. 

The law violates the fourteenth 
amendment of the United States 
Constitution by denying “to any 
person within its jurisdiction the 
equal protection of the law,” the 
court ruled. 





Car Sales Tax Diversion 


Outlawed by Mich. Bill 
LANSING, Mich—Awaiting 
only executive approval is the bill 
designed to end the annual diver- 
sion of automobile sales tax rev- 
enues. The tax amounts to about 
$4,000,000 annually. 

As finally approved by both 
houses, automobile dealers in sell- 
ing new cars must pay the sales 
tax to the department of state be- 
fore title or the license plates are 
to be issued. 
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would be in the hands of a board 
of examiners and firms employing 
repairmen and holding them up 
to be a licensed repairer when in 
fact he is not, would be subject to 
a fine of not more than $100 or 
30 days in jail. 

Also introduced in the assembly 
is the Benson bill, No. 455-A, 
which would make it unlawful to 
operate automobile carriers on 
state highways where any part of 
their load exceeds more than eight 
feet in height or where any part 
of an axle of any motor vehicle 
being transported is elevated more 
than three feet above any other 
axle of the same motor vehicle, 
or where any part of the motor 
vehicle being transperted extends 
over the cab of the truckaway. 

Change Speedometers 

The Shimek bill, No. 468-A, 
authorizes automobile dealers to 
change the speedometer reading of 
any used car back to zero before 
sale, while the Siebert bill, No. 
469-A, exempts dealers from pro- 
curing a Wisconsin license for 
foreign motor vehicles which have 
been taken in as a trade-in on a 
new car or used car, but sets a fee 
of $25 for the certification of such 
vehicles. Under the bill, the certi- 
fication fee for the sale of any 
new or used wrecked or damaged 
motor vehicle for anybody en- 
gaged in truckaway of motor ve- 
hicles would be $100. 

Under the provisions of a bill 
introduced in the assembly by 
Assemblymen B. W. Diederich and 
John W. Grobschmidt, sales fi- 
nance companies would be pro- 
hibited from inducing or coercing 
motor vehicle dealers to transfer 
to them any fire, theft or collision 
insurance on any automobile. The 
present law prohibts the transfer 
of instalment sales contracts and 
the measure would amend the 
statutes to include insurance as 
well. 

The Bichler bill, introduced in 
the assembly, would cut automo- 
bile license fees in half if the 
automobile were covered with 
public liability insurance of at 
least $2,000. 

Anti-Diversion Bill 

The Rice bill, providing that 
any funds derived from gasoline 
tax and automobile license fees 
not committed to fixed expendi- 
tures or contracts shall be segre- 
gated beginning Aug. 1, 1940, and 
that such money shall not be used 
for other than highway purposes 
except when so ordered by the 
legislature, has been passed by the 
assembly and is waiting action in 
the senate. 

Before the assembly judiciary 
committee is Bill No. 289-A, which 
provides that a conditional sales 
contract for the sale of automo- 
bile or automobile truck tires or 
batteries which are placed on or 
in any automobile or truck, shall 
be void as to any conditional 
seller or assignee of the seller of 
such automobile or truck who has 
filed his conditional contract of 
sale as provided by the new chap- 
ter. 








TWO FLAGSHIPS MEET—The Hupp Skylark and American Airlines’ Douglas. 
Two examples of modern engineering and aerodynamic design are shown to- 
gether at the Chicago airport—the American Airlines’ Flagship “Indiana,” used 
on transcontinental service, and the Hupp Skylark “Flagship.” 











Peet eek 


TO MAP OFFICIAL routes to fair, Chief Road Scout Harry N. Rogan (right), 
of the Michigan Auto Club, started from Detroit City Hall this week to explore 
the best routes to the New York World’s Fair and set up the official tour for 
thousands of midwest visitors this summer. Starting him off in the club’s new 
Plymouth scout car are Mayor Richard Reading (left) and General Manager 
Richard Harfst, of the Auto Club of Michigan. 


Universal Credit Launches 
National Advertising Drive 


DETROIT.—A nation-wide ad- 
vertising campaign using news- 
papers, magazines and billboards 
has been instituted by the Univer- 
sal Credit Co. to inform the public 
about automobile financing, ac- 
cording to Ernest Kanzler, presi- 
dent. 

“Our campaign is purely educa- 
tional,” said Kanzler, “It will dis- 
cuss publicly the important busi- 
ness of automobile financing. A 
large part of the income of the 
American people each year goes 
into automobile instalment pur- 
chases, simply because the device 
of credit provides a convenient 
way to get new transportation 
without the immediate outlay of 
considerable cash. 

“Although instalment financing 
plans have been available for 


Increased Sales 
Key to Recovery, 
Moock Asserts 


NEW YORK.—“Any improve- 
ment in business conditions, if it’s 
to be genuine and substantial, 
must rest on a solid foundation of 
increased sales,” Harry G. Moock, 
vice-president of Plymouth Mo- 
tor Corp., told the Plymouth 
Salesmen’s League here. 

More than 1,500 representatives 
of the sales staff of the Plymouth, 
Dodge and De Soto divisions of 
the Chrysler Corp. attended the 
meeting at the Astor. 

Production and sales in the last 
nine years declined to the extent 
that more than $100,000,000,000 in 
wages and salaries were lost to 
American workers, chiefly be- 
cause “salesmen neglected to sell,” 
Moock declared. 

Although asserting the time is 
now favorable for intensive sell- 
ing, he warned that “high pres- 
sure salesmanship has no more 
place in modern business than the 
kerosene lamp.” 


Canada Seen Ignoring 


UAW Request for Probe 

MONTREAL, — Unless specific 
complaints of some sort are made, 
government action is unlikely on 
a request for a general inquiry 
into the automobile industry, as 
made by the Windsor (Ont.) local 
of the United Automobile Work- 
ers of America, it is indicated 
here. 

The government could not be 
expected to step in and tell an 
industry how that industry should 
be conducted merely because its 
policies were unsatisfactory to 
some group, it was stated. If a 
definite charge or complaint were 
made of an infraction of some 
oe an inquiry might be or- 
aereda, 


many years, the public never has 
known except in a vague manner 
what constitutes fair rates and 
good service in the field. 

“It is estimated that there are 
now from 400 to 1,000 different 
companies offering automobile fi- 
nancing services to the public. 

“As a large national company 
operating in this field, confining 
our business to Ford dealers ex- 
clusively, we felt some time ago 
that the time had come to give 
the public an insight into the 
whole business of automobile fi- 
nancing. We felt that if we could 
tell the public what services it 
is entitled to and what charges 
are fair for such services, we 
would be able to help car buyers 
discriminate in selecting a finance 
service and help them to save 
money. 

“Many car buyers have been de- 
terred from utilizing their right to 
credit purchasing by the confusion 
existing in their minds regarding 
credit methods and practices. The 
fact that emergency loans for 
remedial purposes are entirely dif- 
ferent from transactions involving 
the time sale income-producing or 
pleasure-giving articles is not 
generally understood. 

“It is to combat this needless 
apprehension in the public’s mind 
that we are throwing light upon 
the entire matter of automobile 
credit purchasing. 

“To describe the operation of a 
reputable financing firm, we shall 
present facts about our own com- 
pany. We shall show that ours is 
a wholly legitimate and necessary 
business, performing an important 
economic service at a reasonable 
charge, considering the risks in- 
volved. 

“We shall show that our busi- 
ness is nation-wide in scope, and 
that Universal Credit practices 
are standardized throughout the 
United States. 

_ “Finally, we shall trace the in- 
timate connection of automobile 
instalment buying with the pros- 
perity of the country.” 





MAYOR RICHARD READING puts 


%4-ton truck to come off the production line at the Federal Motor Truck 
as R. W. Ruddon (right), president, and K. M. Schaefer, general sales ® 
ager of Federal, watch with approval. 
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Spring Breezes 
Inflate Sales in 


Denver Arealgas 


DENVER.—With the arrival ot 
spring weather in Denver during financ 
the past week sale of new auto, mobile 
mobiles took a jump _forwap, |{inse 
Harry Leeman, Leeman Motor (y |S 
Plymouth -De Soto, ordered ,|t05 ‘ 
single shipment of 112 automo. Amer! 
biles. They arrived direct trom|%48¢ 
Detroit aboard a train of %| “2” 
freight cars. That represen,|*™¥P* 
$125,000 worth of automobiles fo,|™SiN€ 
Denver and vicinity. The freigh|™® &U 
bill alone was $7,800. ae 


, fina 

Denver spring automobile salethos. 
are booming with the season jusi|pation: 
well started, according to G. D/ “Rev 
Beavers, assistant manager in|port of 
charge of operations in this ares loar 
for the Kansas City zone of thelgotlig 
General Motors, Buick divisionj—— 

Heavy gains in Buick sales herelp] 
yt! 















he says, reflect improved busines! 
conditions and a bright outlook, 


Retail deliveries of these cars in| INE 
the Denver area during the firs 
10 days of this month were 25 Se 
percent greater than those of 
year ago, and showed a 21 DE 


cent gain over February deliypunce: 
eries. Sales during the first 1g’. t? 
days of March totaled 63 canplved 
compared with 52 in the first sgetible 
days of last month, and with ony? tha 


18 cars in the same period a yeaq’ SCO 
ago. In th 


“There is a world of differend 7 


in the outlook this year compare m 
with past seasons,” said Waltg..31, 
Scholl, assistant advertising manf,._. 
ager for the Dodge Motor bmplify 
while in Denver last week. “h ee : 
creased building activities and ex The } 
cellent crop prospects throughou ible 
the west have boomed truck sale. 












far ahead of any season in hist — 
The present business outlook sest 
the most encouraging for som ssenge 
time.” iit 





S. C. Bill Requires} 
Financial Datg?* 


COLUMBIA, S. C.—The follow Quick] 
ing bills have been introduced igerts < 
the South Carolina legislature: fymout! 

House Bill No. 475, requirimt” e 
the giving of proof of financ co 
responsibility by owners alg, ck 
operators of motor vehicles am’ a 
providing penalties for violatiomg* 
This bill is sponsored by % 
South Carolina Automobile De 
ers Assn. 

House Bill No. 388, to reguiag, 
the hours of employment in int 
state commerce and the rate 
pay and number of hours an a 
ploye shall be permitted to wa bite 
This bill is modeled after 4; 
National Wage and Hour Bill }.. .). 


ard st 
airtc 






















Ga. Governor Signs Bill 


ft thr 
Doubling License “fA spe 
ATLANTA.—Governor _ Riv™oniz 


has signed a bill increasing % inte 
cost of drivers’ licenses and fer. / 
larging the personnel of the st blue le 
highway patrol from 120 to 4/* ma 
men. Ration ¢ 

The new act, effective July ftastin 
makes the cost of drivers’ licen? tan, 


$1 per year, instead of $1 for " avail 
years. extre 
Same 


Detroit’s “OK” on the first light™ 
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pAAA Hits Car Finance Abuses as National Scanda 
~|pledges Vigorous Efforts 












€a special to Automotive News 
WASHINGTON.—Abuses in the 
al ot] ;nancing of automobiles and auto- 
mobile accessories by “a gyp 
auto. fringe of fly-by-night finance con- 
rns” have reached the propor- 
 Co,lions of a nationwide scandal, the 
€d alncrican Automobile Assn. 

OM0-| narged here this week. 
“The depredations of this un- 
f 2% upulous element in the finance 
*Seiitt}usiness work hardships not only 
*8 for], automobile purchasers but also 
on reputable dealers and reputable 
fnance companies,” according to 
sale|fhos. P. Henry, president of the 

h just{pational motoring body. 
G. D} “Revelations in the recent re- 
T iniport of the Maryland commissioner 
} aregiof loans,” said Henry, “threw the 
of thepotlight on an unsavory condition 
vision 


siePlymouth Adding 
4 New Convertible 


<2) Sedan for Spring 


re. 25 
DETROIT. — Plymouth an- 





of 


‘an ounces a new convertible sedan, 
the same _ designers who 












a olved this year’s ingenious con- 
rst | rtible coupe with power-operated 
h ont? that raises or lowers itself in 
a year seconds. 

In the new Plymouth convert- 
le sedan, Chrysler Corp. engi- 
renters present a greatly improved 
Walt em of hinged supports with 
“earpacealed side-arms that swing 
» _ Bward in a horizontal plane, to 
T ~tplify the manual method of 
<. 4 “Rising or lowering the top. 
nd ithe new car is the first con- 
ughod wtible sedan ever offered on a 
4,.gymouth chassis. Built with a 
k heelbase of 117 inches, it is the 
00K Egest and most luxurious five- 
* SMicsenger model in the 1939 Plym- 

ith line. According to present 
, this sedan and the new 
res outh coupe, with self-oper- 

ing top, will be the only con- 
ati rtible models produced this year 

Chrysler Corp. 
followsQuickly convertible to an open 
uced ie car or sedan, the new 
ure: FYmouth’s longer wheelbase af- 
quiring’ exceptional roominess for 
nancigsengers in both the front and 

mgt back seats. The special body, 
les am double frame for extra 
slationft™sth, is three inches longer 
by te other Deluxe Plymouth 5- 
e DedSenger sedans. Overall length 

the new convertible is more 
#2 197 inches, from bumper to 









regulaa, 
n int mper. 
rate the new sedan comes factory- 
an ef lipped with all luxury acces- 
0 work at no extra cost, including 
ter t bite side-wall tires, deluxe 
Bill ring wheel, chrome’ wheel 
cs and rings, chrome running 
Posi. windshield wings, 
i]| F# airtone horns and dual equip- 
Bil mt throughout. 
ep UGA special instrument board 


Riv@™onizes with the body color, 
sing # interior upholstery is tan 
and @her. At slight extra cost, red 
the st# blue leather is available, or the 
) to aver may choose a special com- 

ation of cloth and leather with 
July Pasting trim. The folding top 
licen’ tan, weatherproof fabric, but 
| for available on special order at 
extra cost is a black top of 
Same material. 








‘ST ANNOUNCED is this new Plymouth 
*rt arms that fold inward to simplify ra 
is 117 inches, and the body has a second frame for extra stre 
ty. Chrysler Corp’s only convertible models this year are on 
® Plymouth chassis. 
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_| To Eliminate Deceptions 


that is virtually national in scope. 
The time has come when all re- 
sponsible elements in the automo- 
tive field must join hands in stop- 
ping the plunderings of the mi- 
nority among the finance com- 
panies. 

“Because of its mobility, the 
automobile has been specially 
treated under the law and the 
seller has been given the maxi- 
mum of protection. The pur- 
chaser has been almost entirely 
disregarded. Sharpsters have taken 
advantage of this situation, and a 
wide variety of abuses have re- 
sulted, most of which are not 
reached by existing law. 

“Included among these abuses 
are: exorbitant finance charges, 
running up to as high as 400 per- 
cent; finance packs, in which a 
portion of a fictitiously high 
charge is rebated to the dealer; 
finance kiting by means of which 
the contract is shifted from one 
company to another until the pur- 
chaser, not knowing where to 
make payment, is forced into de- 
fault; balloon notes, through which 
the purchaser pays a stated 
amount each month but is sur- 
prised to find the final payment 
many times larger; repossession of 
the entire automobile for failure 
to meet payments due on an ac- 
cessory; exorbitant charges levied 
for repossession, towing, storage, 
and so on. 

“In attempting to solve this 
problem, the AAA is seeking the 
assistance of other groups in pre- 
paring a program of action that 
will effectively correct the evils 
without working hardships on 
legitimate dealers and finance 
companies. To the achievement of 
this objective, the AAA pledges 
its most vigorous efforts in order 
that fraud and deception may be 
eliminated completely from the 
installment sale of automobiles 
and automobile accessories.” 


ASI Show 


(Continued from Page 1) 
the joint operating committee for 
the 1939 show is as follows: 

Representing NSPA: C. C. Brad- 
ford, Eaton Products, Inc., Cleve- 
land, O.; S. J. Levy, W. Bergman 
Co., Inc., Buffalo, N. Y.; Franklin 
A. Miller, United States Asbestos 
Div. of Raybestos Manhattan, Inc., 
Manheim, Pa. 

Representing MEWA: R. L. 
Terry, United Wholesalers, Sioux 
City, fa: @. Johnson, Auto 
Spring & Bearing Co., Roanoke, 
Va.; G. N. Lockridge, Kansas City 
Automobile Supply Co., Kansas 
City, Mo. 

Representing MEMA: R. J. 
Loock, R. J. Loock & Co., Balti- 
more, Md.; W. F. Wilkerson, Wy- 
oming Automotive Co., Casper, 
Wyo.; C. P. Brewster, K-D Manu- 
facturing Co., Lancaster, Pa.; B. 
G. Close, King Quality Products 
Co., St. Louis, Mo.; Malcolm Mc- 
Cormick, Walker Manufacturing 
Co., Racine, Wis.; J. M. Spangler, 
National Carbon Co., New York 
ety. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 
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A GROUP of interested engineers cluster about David A. Wallace, president 
of the Chrysler Sales Corp., as he answers questions on the effect of “Super- 
finish” on the molecular theory of lubrication. at the conclusion of the Society 
of Automotive Engineers’ March meeting at the Los Angeles Breakfast Club. 





JOE FIELDS, vice-president of Chrysler Corp., delivering a speech at the 
meeting of the Society of Automotive Engineers in Los Angeles last week, 
subject of which was Chrysler’s new “Superfinish.” David A. Wallace, presi- 
dent, Chrysler Sales Corp., was the principal speaker. 





Chrysler Dealers Optimistic 


In the West, 


Wallace Finds 


DETROIT.—On his return from | way, it looks as if Chrysler is go- 


an extended trip to the Pacific 
Coast and Northwest, David A. 
Wallace, president of the Chrysler 
division, Chrysler Corp., reports 
an extremely optimistic state of 
mind among the Chrysler dealer 
organization. we 

“In January and February, our 
dealers enjoyed business far in 
excess of that for the same two 
months of 1938,” said Wallace. 
“The early part of March showed 
a pickup also and when the spring 
selling season really gets under 


Sloan’s $25,000 
Gift to Provide 


Safety Training 


NEW YORK.—Fellowships for 
19 state highway engineers and 
state police officers, to be given a 
full year’s training at Yale and 
Northwestern universities, have 
been made possible for the 1939- 
40 academic year by a gift of $25,- 
000 to the Automotive Safety 
Foundation by Alfred P. Sloan jr., 
chairman of General Motors Corp., 
it is announced by Paul G. Hoff- 
man, president of the foundation. 


Twelve Sloan fellows at the 
Northwestern university traffic in- 
stitute and seven at the Yale 
bureau for street traffic research 
are completing their courses of 
study and will this year return to 
the official positions from which 
they have been granted leaves of 
absence. 

The awards provide for tuition, 
living and field expense, and will 
go to 12 state enforcement officers 
and seven engineers from state 
highway departments for courses 
at Northwestern and Yale, respec- 
tively. 





Must Post Prices 


NASHVILLE, Tenn.—Filling station 
operators in Tennessee must publicly 
post their prices on oil and gasoline 
and sell only at the announced listing 
under a new law written on the 
statute books by the recent general 
assembly. Violation of the act is de- 
clared a misdemeanor and violators 
are subject to the penalty of a maxi- 
mum fine of $50 and a maximum 


ing to get a large share of the 
business. 


“An important factor in helping 
the automobile business will be 
the intention of so many persons 
to buy a new car and drive to the 
two world’s fairs.” 


On his swing around the west- 
ern part of the country, Wallace 
was accompanied by Joseph E. 
Fields, vice-president of the Chrys- 
ler Corp. Because of Fields’ wide 
acquaintance with the Chrysler 
dealer body, the trip took on the 
nature of a series of reunions. 


At Los Angeles, Wallace lec- 
tured on Superfinish, the new pro- 
cess of metal finishing evolved by 
Chrysler under his direction. The 
lecture was under the auspices of 
the Society of Automotive Engi- 
neers, and was attended by mem- 
bers of the engineering faculties 


of several colleges and other 
scientists. 
“Superfinish is attracting the 


attention of the scientific world,” 
says Wallace, ‘and I was urged to 
remain in Los Angeles for other 
talks on it, but pressure of busi- 
ness at the factory prevented. And 
while scientists are interested in 
our method of producing it, I find 
that the pubkic is even more in- 
terested in its results. Even the 
layman is able to understand read- 
ily that when we use surfaces 
smooth to within two one-mil- 
lionths of an inch in our engine 
parts, it means a lot to the car 
owner in terms of long life, quiet 
operation and economy of gaso- 
{line and oils.” 





Finance Affiliate Set 


To Aid Car Owners 
SOUTH BEND.—Organization of 
the Car Buyer’s Loan Co., Inc., 
an affiliate of the Morris Finance 
Co. here, has been complete. The 
company accepts second mort- 
gages on automobiles financed on 
original mortgages held by the 
Morris firm. 

It was said by officials of the 
Morris company that the new firm 
will make emergency loans to car 
owners who finance cars with the 
Morris company. 





Policy 


(Continued from Page 1) 
anticipated expansion of present 
Studebaker dealerships — all 
of whom will carry the new 
Champion line—consideration will 


&|be given to market potential and 


the percentage of that potential 
which Studebaker may reasonably 
expect before naming new outlets 
in a territory. 


From the standpoint of public 
protection, it also has been agreed 
among Studebaker officials, that 
prospective dealer franchises will 
have to be approved by both fac- 
tory parts and service managers 
before the sales department will 
be permitted to enter a_ sales 
agreement with the prospect. 


This latter agreement is ex- 
pected, automatically to weed out 
a number of applicants for Stude- 
baker franchises who fall into 


4} the category which Hoffman has 


termed “barbershop” type of 
dealer. By adhering to this stand- 
ard it is felt that a high degree of 
protection also is afforded the 
present Studebaker dealers or 
those interested in taking on the 
Studebaker line in the future. 
“We feel,” Hoffman stated, “that 
the success of the Champion line 


i | will depend to a large extent upon 


the caliber of dealers who rep- 
resent it to the public. We appre- 


| ciate also that profits, which we, 


as a factory, will realize from the 
introduction of this new line are 
contingent upon its public accept- 
ance. Therefore, there exists a 
mutuality of interests as among 
the Studebaker factory, its dealers 
and the public which we cannot 
ignore if we hope to succeed and 
if we are to live up to our claims 
of ‘the friendliest factory.’ 

“As a result we are emphasizing 
quality rather than quantity. We 
want the Studebaker franchise in 
the hands of top flight dealers 
only. 

“Our definition of a top flight 
dealer is one who is not only a 
good merchandiser, but who is 
also determined to do his part in 
keeping his owners enthusiastic 
about Studebaker cars. This means 
that he must — a real — 
department wi proper eq 
aa and with an adequate parts 
stock. 

“Studebaker’s relations with 
dealers were brought into sharp 
focus during the early part of this 
year when the Dealer Advisory 
Council was formed under the di- 
rection of George Keller. This 
council was made up of 48 deal- 
ers from Studebaker’s different 
regional sales areas. These coun- 
sellors names are selected from a 
hat, one being picked from each of 
the three different sized markets 
in each region. The counsellors are 
awarded $25 a day for their serv- 
ices, plus expenses to and from 
South Bend. 

“The first meeting of the council 
was held shortly before the Cham- 
pion was introduced and was one 
of the most valuable meetings in 
recent Studebaker history. The 
dealers were outspoken, were par- 
ticularly enthusiastic about dis- 
cussing and advising the factory 
upon the introduction plans 
divulged and shared many of one 
another’s most successful methods 
of merchandising automobiles.” 





Packard Electric Sales 


In Jan. Best Since ’30 
WARREN, O.—The Packard 
Electric division of General Mo- 
tors Corp. enjoyed the largest Jan- 
uary in jobber sales since 1930, 
while February was the second 
largest February since that time, 
with sales still holding up strong 
in March, reports R. J. Montgom- 
ery, sales manager. 

Montgomery attributes the in- 
crease in replacement sales pri- 
marily to the Certified Re-Wiring 
Service program which was put in 
operation last fall. This program 
is intended to teach mechanics 
how, when, and why to re-wire 
and to provide Certified Re-Wir- 
ing Service appointments, followed 
by sales and service helps. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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New Dealer Standards 


| demanding certain service and parts departments stand- 
ards as a qualifying factor in appointing new dealers for 
its Champion and other Studebaker cars, Studebaker, per- 
haps, has established a precedent which could well be fol- 
lowed by all factories when selecting new dealers. This plan 
automatically would weed out the “barbershop” or “hotdog 
stand” type of dealer who seems to be at the root of so many 
complaints from the dealer world. 


Under the Studebaker plan it no longer will be possible for 
the sales department to appoint a new dealer until the pros- 
pective dealership has been studied by the service and parts 
manager from the factory and this official is convinced that 
the dealership in question has facilities and equipment which 
in his estimation will insure adequate service to owners after 
a car has been sold. While, of course, many factories in the 
past have set high standards in this regard when selecting 
new dealers, to our knowledge, the idea of making the service 
manager equally responsible with the sales manager and giv- 
ing the service manager power to veto the appointment of a 
dealership when he feels that the dealer in question is not 
in a position to render proper and efficient service, is new. 


Thissimple rule if followed conscientiously by all factories, 
we feel, would be an answer to one of the basic complaints 
among dealers—that the small, poorly equipped fringe dealer 
who handles cars more or less as a side line without giving 
thought to the purchaser after the car has been sold—is 
disrupting the market for the more responsible dealer. We 
always have felt that the cars sold by this “barbershop” 
dealer would have been sold by the more responsible dealer 
sooner or later anyway. 


Thus, from a factory standpoint, we do not feel that in- 
creasing outlets indiscriminately add much in the way of 
volume and certainly if the addition of such outlets under- 
mines the more responsible dealers, then the gains are lost. 
Factories set up high standards for their products. They spend 
endless dollars in research, engineering, development and 
testing. It seems silly that these products then should be 
merchandised through a set of untested dealerships. Stude- 
baker we feel has established a simple standard but one that 
only the better type dealer will be able to meet. 


Who is NADA? 


N past years there have been complaints from time to time 

that the National Automobile Dealers Assn. is owned and 
controlled by a small clique. This is probably true, as it is 
true of most every association or group. The reason it is true, 
is that most of us prefer to let the responsibility for our as- 
sociations rest with others. These others then do control the 
association. The annual meeting of NADA will be held in 
San Francisco April 17. Its policies for the coming year will 
be set there by those who attend the meeting—your attend- 
ance automatically puts you in the controlling group. 


By GEORGE M. SLOCUM 





TO CLEAR To sit as a judge in 


THE a contest conducted 
RECORDS nationally is always 
an interesting ex- 

perience. Apparently without 


much persuasion I was induced to 
serve with Harold Hastings, secre- 
tary of the Detroit Adcraft Club, 
and Richard Harfst, manager of 
the Detroit Automobile Club, as 
judge in a contest in which we 
must decide who is to receive a 
brand new Oldsmobile every day 
for the 31 days in March. The 
contest is carried on by Oldsmo- 
bile dealers from coast to coast. I 
have, in a somewhat extended so- 
called business career, had many 
interesting experiences but I must 
admit that I had to wait until 
there were but few hairs left on 
the old pate to be approached in 
the definite terms of bribery. In 
other words, after you have read 
the following letter postmarked 
Gray, Pa., Mar. 11, I think you 
must agree that your columnist 
has been “propositioned!’”’ How- 
ever, in this instance the figure 
quoted (and kindly note it is to 
be a cashier’s check) did not even 
sway my moral fortitude: 


“I am sending forthwith an an- 
swer suggestion to Olds automo- 
bile contest, and aver that I have 
done my best to answer as I think. 
If I should be chosen as a winner 
on the day post-marked I would 
be so thankful as to present to you 
a cashier’s check for $100 for 
establishing to my benefit a prize. 
I am a coal miner and once did 
own an Olds but work has me 
down now, I have a family to sup- 
port too. My contest sheet will be 
postmarked March 17th next.” 


* * 


No such luscious promise comes 
from E. Jenkins, manager of the 
National Touring Bureau of the 
American Automobile Assn., who 
replies to my recent mutterings in 
this column as follows: 


“Sorry to keep up this argument, 
but you have us all wrong again. 
We do not charge hotels for listing 
in our hotel directory. We list any 
desirable hotel that we feel is 
worthy of recommendation without 
one cent of cost and there are 
about six or seven thousand hotels 
so listed at the present time. We 
do make a charge to the hotel for 
AAA affiliation if they are inter- 
ested in the additional services 
which we render and which are 
rather expensive to handle. The 
signs themselves, which we furnish 
to the hotels, are baked enamel 
and cost about $4 apiece. Then if 
the hotel wants its facilities fully 
described and written up in our 
publication we naturally expect 
them to pay for the additional 
space used. We will list a hotel 
just as cheerfully in our publica- 
tions without the payment of the 
fee as we do with it. The only 
difference is what we expect the 
hotel to pay if they want more 
space than we can allot gratis. 

“We also feel that it is only fair 
that the hotel should pay for the 
emblem if they feel it is of any 
value. Naturally, they profit by its 
display and it is only fair that 
they should pay the cost incidental 
to the manufacture and shipment. 
Our inspectors are not allowed to 
accept fees or even complimentary 
accommodations from hotels. 

“When you mention the matter 
of discounts, you are getting into 
really hot water. The hotel asso- 
ciations of this country are unani- 
mously opposed to the payment of 
any discount and I am afraid it 
would be a rather difficult propo- 
sition for us to set up a system 
whereby AAA members would re- 
ceive a discount from hotels. Some 
hotels pay it, but only a relatively 
small number. The next time I am 
in Detroit, I am going to drop in 
and see you. I would like to dis- 
cuss this matter with you further. 
We appreciate your interest.” 


So you see, he who sticks his 
neck out, no matter in what di- 
rection, eventually gets it where 
the chicken—etc:! 

* * * 


This issue you are now reading 
contains 56 pages and is the larg- 
est we have published since last 
November. More than that it is, 
we believe, one of the most dra- 
matic salutes to the announce- 
ment of a new car that was ever 
accomplished in this industry. 

The story of a new product, as 
important as a completely new 
model line in the very limited 
American manufacturer’s market 
is, we believe, as interesting to 
every man in this industry as it 



























































































































Through the Wringer 


—And What Came Out 


Here are the important places where it is claimed the new Stude- 
baker Champion has saved the pounds over its comparable average 


competition: 
Weight 
Champion Saved 
Frame as- 
sembly 145 Ibs. 68 Ibs. 
Seat cushions 59.93 4.09 
Floor mats 14.36 4.07 
Body 804.62 27.19 
Radiator, fen- 
ders, and hood 
assembly 185.98 54.11 
Gas tank and 
fuel lines 22.31 3.52 
Running boards 33.25 
Engine & clutch 
assembly . 403.50 136.50 
Transmission as- 
sembly 18.25 
Rear-axle 
assembly 129.50 33 
Steering-gear 
assembly 28.62 11.38 
Propeller-shaft 
assembly 13.62 2.38 
Front hubs and 
drums 22.62 6.38 
Front sus- 
pension 128.68 10.26 
Rear-spring 
assembly . 68.61 22.19 


In This Corner-- 


Weight 
Champion Saved 

Pedals assembly 10.37 4.25 
Exhaust, 

muffler, etc. 17.12 5.35 
Wheel and tire 

assembly 195.16 24.71 
Bumpers 

assembly 36.93 24 
Storage battery. 

starter, side 

pans, and ac- 

celerator as- 

sembly 42.61 12.48 
Horn & bracket : 

assembly 3.18 —37 
Tail-lamps 

assembly 1.31 1.94 
Jack and 

tool kit 9.12 —37 
Radiator hose, 

etc. .68 63 
Brake lines, . 

clips, etc. 1.56 1.94 
Miscellaneous 

bolts, nuts, 

and washers 2.50 2.81 


—— 





Total 2,388.89 Ibs. 512.34 1s 


They’re Writing Chris: 


our readers. 
Anonymous contributions will not be accepted but confidence wi 
be observed upon request. 


The views expressed in this column are those of 





Scorcher 


I certainly enjoy reading about 
the old time cyclists in “Who, 
Me?” now running in Automotive 
News. I knew all the racing boys 
Chris Sinsabaugh has been writ- 
ing about. In the early days in 
Buffalo I was one of the “scorch- 
ers” that rode in the races and in 
that period saw one of the pac- 





is to the entire Studebaker or- 
ganization. 

We here in Detroit are as proud 
of this issue as the Studebaker 
folks are of their new line and 
we hope for it the success which 
has attended our own humble ef- 
fort in the production of this 
issue.—G.M:S. 


ing machines fitted with 2 


engine, one of the first 
equipped. It was used . 
quarter-mile cement trac 


Buffalo to pace Jimmy Mic! 
and Albert Champion. » wi | 

I suppose “Who, Me?” Wi’ 
printed in book form, and ’ 
to be on your list to get a cop} 
soon as possible.” —Charles _ 
Sorenson, Ford Motor Co. 
born, Mich. 


Librarian 

I have enjoyed “Who, i 
which is running in Autom] 
News and hope that it will we 
tually be published in book - 
—Charles M. Mohrhardt, © 
technology department, Det 
Public Library. 
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Stude- 
average 


The NEW CHAMPION: 


e Studebaker began using TIMKEN Bearings in the wheels 


5.75 


24.71 


i of horse-drawn vehicles during the early nineties. The 


- first Studebaker automobiles were equipped with TIMKEN 
6 Bearings throughout and every Studebaker model manu- 
factured since has had TIMKEN Bearings in front wheels, 
rear wheels, pinion and differential. It is not surprising 
therefore to find this tradition carried on in Studebaker's 


mt latest development —the sensational new “CHAMPION”. 


“wil THE TIMKEN ROLLER BEARING COMPANY, CANTON, OHIO 
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Low-Priced Champion Six Presented by Studebaker 


Line Price of $660 Designed 
To Meet Market Demands 


(Continued from Page 1) 


President Hoffman and Harold 

chairman, declare that their 
engineers have not been limited 
in seeking new lanes in engineer- 
ing which lead to the answers to 
the problem of designing a car 
that the public needs, a car that 
it can buy and a car that it will 
buy. In regard to this latter point, 
while the Champion design is dis- 
tinctive, it does not depart from 
the public conception of what an 
automobile should look like—it 
is not radical. 

That these statements of Hoff- 
man and Vance are true in regard 
to the freedom granted engineers 
and production men, is indicated 
by the fact that close to $4,500,000 
have been spent in the develop- 
ment, new tooling, dies and pre- 
sentation costs. 

The Champion will be a new and 
entirely seperate car in the Stude- 
baker line, which vice-president 





STUDEBAKER Champion offers door- 
pull type of arm rests, shown in the 
deluxe sedan door illustrated above. 
The chrome hardware has tenite es- 
cutcheons and knobs. 


in charge of sales George Keller 
will 


e 
competitive field and which, he 
believes, will put them in a posi- 


Brakes—Hydraulic. 

Overall length—1855¢ inches. 

Steering—Cam and twin lever. 
an absorbers—Houde double act- 

Tread—Front, 5614; rear, 57 inches. 

Shipping weight (4door sedan)— 
2,375 Ibs. 

Technical discussion of the 
Studebaker Champion should start 
where the men who built it start- 
ed—at the beginning. Thus, the 
first consideration is the frame up- 
on which the car is built. Accord- 
ing to Studebaker engineers, this 
frame is the stiffest and strongest 
per pound, that has ever been used 
by Studebaker, yet has 30 per- 
cent less weight than competitive 
car frames. 

Frame Extra Strong 

Many factors are responsible for 
the strength and stiffness of the 
frame. Straight cross members 
of the X type with depth (7-29/ 
32”) and with full box section at 
the center form the backbone of 
the frame. Box construction of 
frame side members reaches from 
where the front of X members tie 
to the side members forward to the 
box section cross member which 
supports front of engine and front 
spring. Side members are of 4%” 
maximum depth with 1%” flanges. 
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STUDEBAKER CHAMPION deluxe 4-door cruising sedan shown above exhibits the smooth contours and balanced 
lines of Raymond Loewy’s design for the new Studebaker Champion, which makes its bow in the lowest price field, 


Liberal use of welds and reinforce-|:° 


ments serve to make the frame a 
close knit unit. 

The six-cylinder engine of the 
Studebaker Champion is new in 
all respects and was designed to 
suit the specific installation. 
Proven principles of engine con- 
struction have been retained, but 
bulkiness and excess weight have 
been discarded in favor of com- 
pactness without loss of strength. 

The engine has a comparatively 
short crankshaft, with large di- 
ameter main bearings (2-7/16” of 
interchangeable babbitt-lined, 
steel-backed typed), 
and optimum placement of mater- 


tion to garner not less than 6 or| ial, results in a crankshaft well 


7 percent of the lower-priced 
volume which they do not partici- 
pate in at the present time. 

Brief specifications of the new 
Car are: 

Cytndere— Stn. 

orsepower—Brake, 78; S.A.E., 21.6. 

Bore and stroke—3x31% inches. 

Displacement-—-164.3 cu. in. 

Compression ratio—6.5 to 1. 

Transmission—Warner, 3-speed syn- 
chro-mesh. 

Front suspension— Planar (Stude- 
baker exclusive). 
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NO"LEANERS 


ON FAST-STEPPING SHOVELS 





For sheer ruggedness and ability 
to take punishment modern heavy 
earth-moving machines yield to 
no other type of industrial equip- 
ment. Constant duty, sometimes 
24 hours daily for weeks on end, 
at top speed and wide open throt- 
tle, is the work-a-day task of this 
machinery. No wonder Bay City 
power shovels, built by Bay City 
Shovels, Inc., Bay City, Michigan, 
rely upon Nickel alloy steels, both 
wrought and cast. In one new %4 
yard model, Bay City makes 44 
parts of Nickel alloy steels. Near- 
ly 30% of total weight is Nickel 
alloy steels of various types, in- 
cluding engine, drive chains and 
other purchased parts. The high 
strength—weight ratio of steels 
strengthened and toughened with 
Nickel markedly reduces dead 
weight, makes a 
decided reduc- 
tion in operating 


costs. 
THE 
INTERNATIONAL 


NICKEL COMPANY 
INC. New York, N.Y. 





able to resist torsional and longi- 
tudinal stresses. These factors in 
combination with integral counter 
weighting lightness of recipro- 
cating parts bring about a smooth 
running crankshaft free from 
vibrations. Engine smoothness is 






New Champion’s 
Delivered Prices 


lo Start at $660 


SOUTH BEND.—A factory de- 
livered price of $660, including 
federal excise tax, was announced 
Friday by Geo. D. Keller, vice- 
president in charge of sales at the 
Studebaker Corp., for the custom 
model coupe of the new Stude- 
baker Champion, Studebaker’s 
quality entry in the lowest price 
field. 

Other prices announced by 
Keller include custom models, 
two-door sedan, $700, and four- 
door sedan, $740. 

Prices for the three deluxe mod- 
els of the Studebaker Champion 





STRENGTH WHERE it is needed. The new frame, upon which the new Studebaker Champion is mounted, is said 
to be the stiffest and strongest, per pound, of any frame ever used by Studebaker. - 





also augmented by three point|and accurately. A smaller opening 


suspension on live rubber. 

Screw Is Eliminated 
Connecting rods are also com- 
paratively short, light and strong. 
A refinement of the piston pin 
lock screw does away with the 
conventional screw and_ slotted 
connecting rod. This lock screw is 
tapered and firmly anchors the 


ample use| piston pin in the rod, yet is lighter 


in weight and does not require 
slotting of the connecting rod. 
With decrease in weight of recip- 
rocating parts, bearing loads are 
decreased and length of life cor- 





DOOR HINGES of the Studebaker 
Champion are concealed; no protub-| 
erances interrupt the flow of body | 
lines. 


respondingly increased. 

There is also found lightness of 
valve mechanism with decreased 
loads, quieter operation, and long- 
er life of parts. Compactness of 
valve mechanism is obtained by a 
self-locking tappet adjusting screw. 
The service man need no longer 
juggle three adjusting wrenches— 


are: coupe, $720; two-door sedan,| only two are required. Adjust- 


$760, and four-door sedan, $800. 


ments can be made more quick] 


is required to the valve chamber— 
thus the cover plate is stiffer and 
there is less chance of oil leakage. 

A quiet celeron gear drives the 
camshaft. Pressure lubrication 
direct to valve tappets promotes 
quieter operation, longer life. 
cooling water completely sur- 
rounds the integral valve seats as- 
suring tight sealing valves and 
maximum power development. 

The lubrication system, is of the 
full pressure type. Gear driven 
from the camshaft, the high ca- 
pacity helical gear oil pump de- 
livers oil under pressure to the 
main bearings and through the 
drilled crankshaft to the connect- 
ing rods; through escapement holes 
in the connecting rods to cylinder 
walls, pistons, piston pins and 
rings; to the camshaft, timing 
gears, valve tappets and valve 
mechanism. Oil galleries and 
passages are integral in the bloc. 
No detachable piping is used. A 
separate oil gallery delivers oil 
under pressure directly to the 
valve tappets. 

Engine oil is conserved against 
leakage by strong, gasketed valve 
tappet covers, and by adequate 
sealing at front and rear ends of 
crankshaft. The oil is conditioned 
by a cross ventilating system and 
guarded against contamination by 
tight sealing rings. A floating oil 
screen selects cleanest oil for cir- 
culation. 

Two compression rings and one 
oil control ring are used per pis- 
ton. The top ring is a 3/32 inch 
Perfect Circle type 200, and the 
second ring 1/8 inch Perfect Cir- 
cle type 70. The 3/16 inch oil con- 








Bi eG oa ~ 


HERE IS THE NEW Studebaker Champion club sedan. 


cylinder engine develops 78 horsepower. 





The body is all steel, the visibility is featured and the six- | CYlinder walls. 


trol ring is Perfect Circle type 85. 
All are Ferrox-surfaced to guard 
against scuffing and wear. 

Cam ground, T slot, aluminum 
alloy pistons are tin plated to min- 
imize wear and scuffing. “Heat 
dam” design of piston heads is 
said to steady pistons and keeps 
temperatures in a range permit- 
ting efficient action of top piston 
rings. 

The engine is L-head design 
with displacement of 164.3 cubic 
inches. It develops 78 horse pow- 
er. 
Gasoline economy is credited to 
a number of factors—minimum 
friction losses, efficient lubrication, 
high finish and accurate fitting, 





BATTERY of the Studebaker Chee 
pion is located on the engine side ° 
dash, a handy place for the servitt 
man. It has an air lock to prevetl 
overfilling. 


lightness of moving parts, tist! 
sealing valves and piston ring 
aluminum alloy pistons, _ laré 
valve openings (inlet 1-3/16", & 
haust 1-1/8”), downdraft carbul 
etion and manifolding, high tu 
bulence type combustion chambé 
design of cast iron cylinder hea 
with compression ratio of 6.5! 
vacuum spark control with a rang 
of 18° advance. q 
Mounted on the forward face © 
the bloc, the centrifugal type ¥* 
ter pump has an integral s& 
adjusting water seal and 
bearing mounted shaft and fa 
The water pump discharges to # 
cylinder in line with the wa” 
passages around valves and por 
Coolest water is directed to th 
most desirable points around © 
valves—with a change of but @ 
few degrees temperature betwe? 
front and rear of engine. W® 
jackets extend the full len 
A cooling sys” 
(Continued on Page 54, Col. ») 
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IN THE FIRST QUARTER 
OF 1939, LIFE CARRIED- 





218% more passenger 
ear advertising... 


than in the first quar- 
ter of 19.38. 
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/ HUDSO 
MERICA 


BIG CARS ... MORE POWERFUL CARS 
WORLD’S SAFEST CARS... IN EVERY POPULAR 
PRICE CLASS...INCLUDING THE LOWEST! 


Wouldn’t it mean a lot to you to be able to talk business with As a Hudson dealer, you’d be better off in many other ways. # 

every buyer in every price class? For profit margin, territory potential, sales possibilities and 9, - 

generai policies, Hudson’s ‘Better Deal for Dealers” is unap- 
Ds 
I 








Toda —i ’re selling Hudson! 
a? pe ny oe proached by any other franchise in the industry. | 
Hudson completely blankets a// the principal price classes . . . ah 


and with cars which, even in the lowest price field, are tops in Right wow is the time to —— Just =e or wire that i) 
size and room. Every Hudson sedan or brougham is a real six- YOU TS interested. if Pree Sees Se Oe Il see that you get 
passenger car. And every Hudson has the extra power, extra full information immediately. And in strict confidence, of course. 


performance and extra safety today’s buyers want. HUDSON MOTOR CAR COMPANY, DETROIT, MICHIGAN 






TWO NEW HUDSONS 
AT NEW PRICES 


TICES Srna 
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Car illustrated is new Hudson Six Touring Sedan, $854* 


THESE GOOD THINGS CAN BE SAID ONLY ABOUT HUDSON 


In Every Popular Price Class, Even the Lowest, Hudson Gives You: 


AMAZING ECONOMY of gasoline and oil. Owners 
report greater mileages than in most cars sold 
mainly on economy. Top horsepower per pound 
of car weight, too—and smoothest power. 


MORE ROOM all around for both passengers and 
lugeage—full 3-passenger comfort in every seat, 
even in the lowest priced Hudson. Smart new Salon 
Interiors in unusual two-tone designs and pleasing 
combinations of rich fabrics and gleaming chrome. 


WORLD’S SAFEST STOPPING with patented 
Double-Safe Hydraulics—finest Bendix Hydraulics 
with mechanical emergency brake working auto- 
matically from the same foot pedal. Easiest acting 
hand brake for parking. 


EXTRA PROTECTION with Auto-Poise Control 
(patent applied for) —helps keep wheels straight 
on rough roads, in heavy side winds, even when a 
tire blows! No other car has anything like it. 


UNMATCHED COMFORT with seat cushions of 
Airfoam—a new material of wonderful softness. 
Standard in many models; available in all. 


EASIER SHIFTING with new mechanical Handy 
Shift at the steering wheel; front floor clear of _ 
and brake levers. Standard in all passenger models, 


ADDED SAFETY with new Dash-Locking Safety 
Hood — wind can’t blow it open; and when your 
car is locked nobody can raise the hood. 


Weather-Master Fresh Air and Heat Control available in all models at slight extra cost 


Gl Anerieas Gafett Car | HUDSON 
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San Antonio Used Car Sales Show Continued Gaing 


Chicago Sales 
Below Expectation 


At 10% Above 738 


CHICAGO.—New car sales here 
not up to expectancy. Running 10 
percent higher than 1938 for first 
2l5 months. 

Used car sales are good, al- 
though allowances still out of line. 
CATA report shows a 52 day 
supply of used cars on hand. 

Pick-up in new car business an- 
ticipated for last 15 days of March. 


Warehouse Addition Set 


CEDARTOWN, Ga.—Contract for 
construction of a two-story addition 
to the storage warehouse of the Cedar- 
town Goodyear Mill has been let to} 
the Ferguson Engineering Co., of 
Cleveland. The warehouse will be of 
brick and steel construction and will 
occupy an area of 100 by 150 feet, ac- 
cording to present plans. 





Special to Automotive News 

SAN ANTONIO, Tex.—Used car 
sales in February, as reported by 
the 19 dealer-members of the San 
Antonio Automobile Trade Assn., 
|showed some improvement over 
January, and present indications 
‘point to a continued improvement 
| through March. Figures of the 
|report show: 

There were 1,150 cars on hand 
at the start of the month and 998 
aed dur'‘ng the month for a unit 





Note that reach 


STEERING LINKAGE of the new Studebaker Champion. 
rods are of equal length. The close harmony between front wheel suspension 
and steering system is said to give excellent control. 





turnover of 87 percent, against 82 

|percent for January, and a total 
a a oe ggg oe gy | value of $278,573. Turnover value 
aremed “employment. in ‘Cheyenne | was 77 percent, against 70 percent 
are given as the reasons. | for January; average value was 
$279 against $278; there were 1,236 
cars on hand at the end of the 
month, having a total valuation of 
$388,030. Average value of these 


Used Stocks Favorable 


CHEYENNE, Wyo.—A. V. Tyrrell, 
Chevrolet dealer and president of the 
Cheyenne Auto Dealers Assn., reports ; 
—_ that used car stocks in Cheyenne are The truck section of Automotive 

To feel the pulse of the industry.| in the best shape for several years.' News is the only publication edited 
consistent reading of Automotive News | and a number of dealers are advertis— «entirely for the truck, trailer and 
is a necessity. ing for certain models on which they | truck equipment dealer. 
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fom week, all over America, people are see- 
ing the new Studebaker Champion for the 
first time. Exclaiming over its graceful beauty 
of line. . . thrilling to its smooth, flexible per- 
formance... marvelling at its handling ease... 
and being pleasantly astonished by its low 
price. Another new car, built by one of the 
industry’s pioneers, is well launched on the 
road to success. 








bakers makes Auto-Lite the logical choice for 
the new Champion. Auto-Lite also furnishes 
the grilles, instruments and other parts. 


To Studebaker, Auto-Lite extends congratu- 
lations on the success which is destined for the 
new Champion, and in the building of the 
Champion, Auto-Lite is proud to have a hand. 


THE ELECTRIC AUTO-LITE CO., TOLEDO, OHIO 


URAL 


Studebaker engineers have specified 
Auto-Lite starting, generating and igni- 
tion units and lamps for many years. 
The dependable service this equipment 
is giving daily on thousands of Stude- 


STARTING 
ATT EES 
OTE | 





Stock Situation is Found 


To be Best in a Long Time 


cars was $314 against $316 fo» 
January. 

In January there were 959 _ 
sold for a unit turnover of 82 per. 
cent, a total valuation of $266,297 
a turnover value of 70 percen; 
and an average valuation of $979) 
There were 1,150 cars on hand at 
the end of the month having 4 
total valuation of $363,932, and ay 
average value of $316. 


In February, 1938, there Were 
1,012 cars sold for a unit turnover 
of 67 percent, a total valuation of 
$273,551, a turnover value of 6] 
percent, and an average valua. 
tion of $270. There were 1,533 cays 
on hand at the end of the month 
with a total valuation of $466,899. 
and an average value of $305. 

In February, 1937, there were 
1,157 cars sold for a unit turnover 
of 75 percent, a total valuation of 
$329,095, a turnover value of 75 
percent, and an average valuation 
of $284. There were 1,580 cars on 
hand at the end of the month. 
having a total valuation of $408. 
041, and an average value of $258, 

During February (1939) there 
were 26 units junked by four 
firms, having a total value of $48? 
and an average value of $18.54. 
In January 24 units were junked 
by three firms with a total value of 

$688 and an average value of 
$28.67. 

March sales are showing mi- 
provement as two used car sales 
campaigns, sponsored by the local 
| newspapers cooperating with the 
association, have stimulated activ- 
ities. The report shows that used 
car activities here are in a better 
condition than they have been for 
some time. 
| 





Hedner Provides 
Tip for Boosting 


Service Profits 


DETROIT. — Various chemicals, 
injurious to motor vehicles, seem 
to have been used rather exten- 
sively this past winter to hasten 
the de-icing of the streets in many 
sections of the country. 

The following bulletin, issued by 

| Ed Hedner, Chevrolet’s national 
service and mechanical director, 
| should render a two-way service. 
It should suggest to dealers, in 
| areas where these chemicals have 
| been used, a profitable source of 
| business this spring. And it should 
| point the way for motorists to take 
an important precaution against 
over-rapid depreciation of thei 
cars. 

“Salt, calcium chloride, and 
other chemicals commonly used ” 
hasten the melting of snow or ict 
are bad for automobiles,” said 
Hedner. “For that reason, it is? 
wise thing to have the chassis 
thoroughly cleaned, preferably 
with steam, once the spring rains 
have washed the pavements clean 
of the winter’s chemical deposits. 

“The effect of the chemicals 
especially on sheet metal, is t 
set up corrosion which eventually 
eats through the metal unles 
checked. The best precaution is 
have the car carefully cleaneé 
early in the spring, and _ instruc! 
the service man to touch up 2! 
spots where the enamel is wo! 
through. 

“Even in localities where chem- 
|icals have not been used on the 
streets, it is a good idea to hav¢ 
the chassis cleaned in preparatio? 
for spring motoring. Where stree> 
have been so treated —and the 
practice has been very general this 
past season—it is quite essentla 
| that the car be thoroughly cleaned 
at the first opportunity in thé 
| spring.” 


Va. Slashes Car Toll 


RICHMOND, Va. (UTPS). — One 
the biggest annual reductions in ~ 
highway accidents in history js 7 
| ported by the Virginia state divs!” 
of motor vehicles. Fatalities fol %, 
year totaled 690, as compared 0 © 
| for 1937. 
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Tulsa Dealers Unite to Plug P 
Additional 15% Realized 


On Same Wholesale Volume 


special to Automotive News 

TULSA, Okla.—Smiles are big- 
ger and automobile dealers are 
happier here as a result of a 12- 
month experiment with a revolu- 
tionary method of parts depart- 
ment operation, which is taking 
the profit leaks and other “bugs” 
out of the parts business. It also 
is eliminating “trespassing” of the 
“Shade Tree” mechanic. 

Now after a year’s trial, the 
new method has shown an addi- 
tional 15 percent profit gain for 
the same wholesale volume and 
has determined a “who’s who” in 
eligibility for wholesale discounts. 

Credit for this new era in parts 
department operation goes to the 
recently organized group known 
as the Automobile Dealers Parts 
Managers’ Assn. Membership 
comprises parts managers of rec- 
ognized automobile dealers in 
Tulsa. The organization took its 
official bow the first week in 
March at an anniversary banquet 
with a surprise menu: moose meat 
from the wilds of northern Can- 
ada as the piece de resistance. 
Principal speaker was the secre- 
tary of the city’s chamber of com- 
merce. 

Bosses Give Go-Ahead 

Behind the glory and_ back 
slapping is a story of determina- 
tion and cooperation among the 
parts managers to raise the busi- 
ness to the highest possible level 
both for dealer and the customer. 
Once the Go-Ahead signal from 
the dealer bosses had been given, 
the association proceeded to make 
parts department operation his- 
tory, which is attracting local and 
national attention. 

A year ago last February sev- 
eral managers were discussing 
profit leaks accruing despite 
steady sales. Someone suggested: 
“We ought to organize.” 

This idea grew and _ shortly 
thereafter was formed the present 
association. It had a 100 percent 
enrollment locally, with the roster 
containing 25 names. Officers were 
elected and a program outlined, 
which required the close coopera- 
tion and loyalty of every member. 

A review of the first year’s ac- 
complishments was made at the 
banquet by the association’s pres- 
ident as follows: 
] Establishment of an eligibility 

list of customers entitled to 
discounts, and the subsequent 
elimination of discounts to the 
“Shade Tree” mechanic. 

Establishment of a uniform 
™ method of determining the elig- 
ibility of wholesale discounts. 

A new system of disposing at 

cost accumulated stocks of ob- 
solete parts. 

The association’s very first 
meeting brought home the fact 
that there was no uniform method 
in giving discounts. Judgment 
was left entirely up to the parts 
Manager as to who was entitled 
to a discount. Each manager 
brought to this first meeting his 
system of operation. These were 
grouped together and discussed. 
The best phases of each managers’ 
system was then selected and 
made into the foundation for the 
organization’s working basis. 


List Kept Up-to-Date 

Members also brought their 
complete list of discount custom- 
rs. Duplications were culled out 
and the eligible names compiled 
Into a “master” list to be kept up- 
todate and in the possession of the 
President. 

_ The next move was to divide the 
list into proper classifications. In 
order to determine this the city 
Was divided into districts. Various 
members were assigned to make a 
Personal call upon the accounts 
In his allotted district. Each ac- 
count was classified in accordance 
with certain restricted regulations 
Previously agreed upon. 

Classification and information 


thus compiled became part of the | 


“Master” list. Each association 
member was furnished an indexed 
ile taken from the master list so 


that his office has available the 
latest information at all times. 
These indexed cards contained 
the customer’s firm name, address, 
telephone and authorized buyer 
for that firm. 


Restrictions under which inde- 
pendent garage customers became 
eligible were as follows: 


(a) The garage, or shop, must 
have a specified amount of serv- 
ice equipment. 

(b) It must maintain a sign 
large enough to be easily read 
from the street. 

(c) It must have a telephone. 

(d) Its sole occupation must be 
in the repair and servicing of 
automobiles or trucks. 

(e) Owners were not to give 
their discount away to those not 
entitled to discount. A _ penalty 








of three months’ loss of discount 
privileges was named for first of- 
fense; six months for second, and 
a third time brought suspension. 


Aims of these restrictions was to 
protect the authorized shops and 
cut out the possibility of discounts 
to the so-called “Shade Tree” 
mechanic. Prior to this there was 
no method by which managers 
might use to determine a custom- 
er’s right to discount beyond his 
own claims. Now, when a new cus- 
tomer garage enters the field, he 
must make application with the 
association for discounts. He is 
personally inspected by the classi- 
fication committee and given a 
discount rating according to the 
prescribed restrictions. 


Next the association turned its 
attention to the problem of dis- 
posing of obsolete parts with as 
little loss as possible. The pre- 
vailing custom had been to sell in 
a lump to salvage dealers. This, 


of course, was always at the sal- 
(Continued on Page 16, Col. 1) 


.« THATS THE REASON I'M IN 


THE LIFEGUARD BUSINESS!” 


BUTLER MOTORS, INC., HUDSON DISTRIBUTOR, 





Says W. E. BUTLER, Pres., 


Chicago, III. 


ers said they 


w car buy 


ht LifeGuards 


“| ifeGuards are a wonderful source of extra profits for 
us,” writes W. E. Butler, Hudson distributor in Chicago. 
“Goodyear has done an outstanding job of pre-selling 
car owners on this great tire safety feature... about 80% 
of new car buyers and our present owners are pre-sold.” 





O you need more “add-on” equipment profits? 


Then cash in on 


the experience of hundreds of 


successful automobile dealers and sell LifeGuards... in 
your new Car salesroom ...in your service department. 


As Mr. Butler says, LifeGuards have been thoroughly 
pre-sold to motorists. Nation-wide surveys recently 
completed indicate that 8 out of 10 car owners know 


rofit Leaks on Parts 





FIRST ANNIVERSARY dinner of the recently organized parts department 
managers of Tulsa, Okla. Moose meat from the wilds of northern Canada was 
furnished by a special customer guest. Tulsa’s chamber of commerce secretary 
made the principal address. The association reports revolutionary changes in 
the operation of parts departments, which among other advantages has brought 
an additional 15 percent profit gain in the regular volume of sales. 





what LifeGuards are and what they do... and that 3 out 
of 5 new car buyers want LifeGuards and would have 
bought from the car dealer if the salesman had asked them! 


You can’t afford to pass up opportunities for 
substantial extra profits like that. You'll find it easy 
to sell LifeGuards to new car buyers when financing 
terms are being discussed! 


And you'll find a still bigger market waiting for 
you in your Service Department! 


LifeGuards are necessary to safety in modern traffic 

. and your customers know it! That’s why more 
than 80% of the many hundreds of thousands of 
LifeGuards now in use are on medium- and low-priced 
cars! Everybody wants to be safe! 


Why not cash in on this enormous market? Get in 
touch with the district office nearest you, or write for 
full details to R. S. Wilson, Vice President in Charge 
of Sales at Goodyear, Akron. 


For Compiete M otoring Safety... 4-W ‘heel Brakes... All-Steel Body... Safety Glass... and 





Goo 
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FEGUARDS 


‘ 
FEGUARD is 4 reyistered trade-mark of The Goodyear Tire & Rubber Company. 
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San Antonio Used Car Sales Show Continued Gains 


Chicago Sales 
Below Expectation 
At 10% Above 38 


CHICAGO.—New car sales here 
not up to expectancy. Running 10 
percent higher than 1938 for first 
242 months. 

Used car sales are good, al- 
though allowances still out of line. 
CATA report shows a 52 day 
supply of used cars on hand. 

Pick-up in new car business an- 
ticipated for last 15 days of March. 


Warehouse Addition Set 


CEDARTOWN, Ga.—Contract for 
construction of a two-story addition 
to the storage warehouse of the Cedar- 
town Goodyear Mill has been let to 
the Ferguson Engineering Co., 
Cleveland. The warehouse will be of 
brick and steel construction and will 
occupy an area of 100 by 150 feet, ac- 
cording to present plans. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 





- Havea Hand 


HIS week, all over America, people are see- 

ing the new Studebaker Champion for the 
first time. Exclaiming over its graceful beauty 
of line .. . thrilling to its smooth, flexible per- 
- marvelling at its handling ease... 
and being pleasantly astonished by its low 
price. Another new car, built by one of the 
industry’s pioneers, is well launched on the 


formance. . 


road to success. 


Studebaker engineers have specified 
Auto-Lite starting, generating and igni- 
tion units and lamps for many years. 
The dependable service this equipment 
is giving daily on thousands of Stude- 


of | 








Special to Automotive News 

SAN ANTONIO, Tex.—Used car 
sales in February, as reported by 
the 19 dealer-members of the san 
*|Antonio Automobile Trade Assn., 
ee 'showed some improvement over 
| January, and present indications 
point to a continued improvement 
through March. Figures of the 
report show: 


STEERING LINKAGE of the new Studebaker Champion. Note that reach | There were 1,150 cars on hand 
rods are of equal length. The close harmony between front wheel suspension | at the start of the month and 998 
and steering system is said to give excellent control. |sold during the month for a unit 
; —— — |turnover of 87 percent, against 82 

|percent for January, and a total 
and: | Closet | value of $278,573. Turnover value 
‘Cheyenne | Was 77 percent, against 70 percent 
s for January; average value was 
$279 against $278; there were 1,236 
cars on hand at the end of the 
month, having a total valuation of 
$388,030. Average value of these 





cannot keep up with demand. 
trade-in allowances by 
increased employment in 
are given as the reasons. 


Used Stocks Favorable 


CHEYENNE, Wyo.—A. V. Tyrrell, 
Chevrolet dealer and president of the 
Cheyenne Auto Dealers Assn., reports 
that used car stocks in Cheyenne are 
in the best shape for several years.' News is the only publication edited 
and a number of dealers are advertis— , «entirely for the truck, trailer and 
ing for certain models on which they truck equipment dealer. 
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bakers makes Auto-Lite the logical choice for 
the new Champion. Auto-Lite also furnishes 
the grilles, instruments and other parts. 


To Studebaker, Auto-Lite extends congratu- 
lations on the success which is destined for the 
new Champion, and in the building of the 
Champion, Auto-Lite is proud to have a hand. 


THE ELECTRIC AUTO-LITE CO., TOLEDO, OHIO 
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‘Stock Situation is Found 
To be Best in a Long Time 


cars was $314 against $316 for 
January. 

In January there were 959 cars 
sold for a unit turnover of 82 per. 
cent, a total valuation of $266,207, 
a turnover value of 70 percent, 
and an average valuation of $278. 
There were 1,150 cars on hand at 
the end of the month having ag 
total valuation of $363,932, and an 
average value of $316. 


In February, 1938, there were 
1,012 cars sold for a unit turnover 
of 67 percent, a total valuation of 
$273,551, a turnover value of 6] 
percent, and an average valua- 
tion of $270. There were 1,533 cars 
on hand at the end of the month 
with a total valuation of $466,892. 
and an average value of $305. 

In February, 1937, there were 
1,157 cars sold for a unit turnover 
of 75 percent, a total valuation of 
$329,095, a turnover value of 75 
percent, and an average valuation 
of $284. There were 1,580 cars on 
hand at the end of the month. 
having a total valuation of $408,- 
041, and an average value of $258. 

During February (1939) there 
were 26 units junked by four 
firms, having a total value of $482 
and an average value of $18.54, 
In January 24 units were junked 
by three firms with a total value of 
$688 and an average value of 
$28.67. 

March sales are showing mi- 
provement as two used car sales 
campaigns, sponsored by the local 
newspapers cooperating with the 
association, have stimulated activ- 
ities. The report shows that used 
car activities here are in a better 
condition than they have been for 
some time. 


Hednrer Provides 
Tip for Boosting 


Service Profits 


DETROIT. — Various chemicals, 
injurious to motor vehicles, seem 
to have been used rather exten- 
sively this past winter to hasten 
the de-icing of the streets in many 
sections of the country. 

The following bulletin, issued by 
Ed Hedner, Chevrolet’s national 
service and mechanical director, 
should render a two-way service. 
It should suggest to dealers, in 
areas where these chemicals have 
been used, a profitable source of 
business this spring. And it should 





| point the way for motorists to take 


an important precaution against 


| over-rapid depreciation of their 
| cars. 


“Salt, calcium chloride, and | 
other chemicals commonly used to 
hasten the melting of snow or ice 
are bad for automobiles,” said 
Hedner. “For that reason, it is 4 
wise thing to have the chassis 
thoroughly cleaned, preferably 
with steam, once the spring rains 
have washed the pavements clean 
of the winter’s chemical deposits. 

“The effect of the chemicals. 
especially on sheet metal, is to 
set up corrosion which eventually 
eats through the metal unless 
checked. The best precaution is to 
have the car carefully cleaned 
early in the spring, and _ instruct 
the service man to touch up al! 
spots where the enamel is wort 
through. 

“Even in localities where chem- 
icals have not been used on the 


| streets, it is a good idea to have 


the chassis cleaned in preparation 
for spring motoring. Where streets 
have been so treated —and the 


| practice has been very general th’s 

| past season—it is quite essentia: | 
| that the car be thoroughly cleaned 
j}at the 


first opportunity in the 


| Spring.” 


Va. Slashes Car Toll — 
RICHMOND, Va. (UTPS). — One 
the biggest annual reductions in 1% 
highway accidents in history is T* 


ported by the Virginia state divisio” | t 
Fatalities for 44° J « 


of motor vehicles 
year totaled 690, 
for 1937. 
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Tulsa Dealers Unite to Plug Profit Leaks on Parts 


Additional 15% Realized 
On Same Wholesale Volume 


special to Automotive News 

TULSA, Okla.—Smiles are big- 
ger and automobile dealers are 
happier here as a result of a 12- 
month experiment with a revolu- 
tionary method of parts depart- 
ment operation, which is taking 
the profit leaks and other “bugs” 
out of the parts business. It also 
is eliminating “trespassing” of the 
“Shade Tree” mechanic. 

Now after a year’s trial, the 
new method has shown an addi- 
tional 15 percent profit gain for 
the same wholesale volume and 
has determined a “who’s who” in 
eligibility for wholesale discounts. 

Credit for this new era in parts 
department operation goes to the 
recently organized group known 
as the Automobile Dealers Parts 
Managers’ Assn. Membership 
comprises parts managers of rec- 
ognized automobile dealers in 
Tulsa. The organization took its 
oficial bow the first week in 
March at an anniversary banquet 
with a surprise menu: moose meat 
from the wilds of northern Can- 
ada as the piece de resistance. 
Principal speaker was the secre- 
tary of the city’s chamber of com- 
merce. 


Bosses Give Go-Ahead 

Behind the glory and back 
slapping is a story of determina- 
tion and cooperation among the 
parts managers to raise the busi- 
ness to the highest possible level 
both for dealer and the customer. 
Once the Go-Ahead signal from 
the dealer bosses had been given, 
the association proceeded to make 
parts department operation his- 
tory, which is attracting local and 
national attention. 

A year ago last February sev- 
eral managers were discussing 
profit leaks accruing despite 
steady sales. Someone suggested: 
‘We ought to organize.” 

This idea grew and_ shortly 
thereafter was formed the present 
association. It had a 100 percent 
enrollment locally, with the roster 
containing 25 names. Officers were 
elected and a program outlined, 
which required the close coopera- 
tion and loyalty of every member. 

A review of the first year’s ac- 
complishments was made at the 
banquet by the association’s pres- 
ident as follows: 
] Establishment of an eligibility 

- list of customers entitled to 
discounts, and the _ subsequent 
flimination of discounts to the 
‘Shade Tree” mechanic. 

Establishment of a uniform 
_method of determining the elig- 
ibility of wholesale discounts. 

A new system of disposing at 
cost accumulated stocks of ob- 
solete parts. 

The association’s very first 
meeting brought home the fact 
that there was no uniform method 
In giving discounts. Judgment 
was left entirely up to the parts 
Manager as to who was entitled 
to a discount. Each manager 
brought to this first meeting his 
system of operation. These were 
grouped together and discussed. 

e best phases of each managers’ 
system was then selected and 
| made into the foundation for the 
organization’s working basis. 


List Kept Up-to-Date 

Members also brought their 
|°omplete list of discount custom- 
‘rs. Duplications were culled out 
and the eligible names compiled 
into a “master” list to be kept up- 
fodate and in the possession of the 
president. 
_The next move was to divide the 
| list into proper classifications. In 
\Oder to determine this the city 
Was divided into districts. Various 
members were assigned to make a 
Personal call upon the accounts 
his allotted district. Each ac- 
‘ount was classified in accordance 
| With certain restricted regulations 
| Previously agreed upon. 
Classification and information 
thus compiled became part of the 
| Master” list. Each association 


member was furnished an indexed | 


| tle taken from the master list so - 


| 


that his Office has available the 
latest information at all times. 
These indexed cards contained 
the customer’s firm name, address, 
telephone and authorized buyer 
for that firm. 


Restrictions under which inde- 
pendent garage customers became 
eligible were as follows: 


(a) The garage, or shop, must 
have a specified amount of serv- 
ice equipment. 

(b) It must maintain a sign 
large enough to be easily read 
from the street. 

(c) It must have a telephone. 

_ (d) Its sole occupation must be 
in the repair and servicing of 
automobiles or trucks. 

(e) Owners were not to give 
their discount away to those not 
entitled to discount. A penalty 





... THATS THE REASON I'M IN 


>———— 
of three mont} discount 
privileges wa first of- 
fense; six months for second, and 
a third time brought suspension 
Aims of these restrictions was to 
protect the authorized shops and 
cut out the possibility of discounts 
to the so-called “Shade Tree” 


mechanic. Prior to this there was 
no method by which managers 
might use to determine a custom- 
er’s right to discount beyond his 
own claims. Now, when a new cus- 
tomer garage enters the field, he 
must make application with the 
association for discounts. He is 
personally inspected by the classi- 
fication committee and given a 
discount rating according to the 
prescribed restrictions. 


Next the association turned its 
attention to the problem of dis- 
posing of obsolete parts with as 
little loss as possible. The pre- 
vailing custom had been to sell in 
a lump to salvage dealers. This, 
of course, was always at the sal- 

(Continued on Page 16, Col. 1) 


THE LIFEGUARD BUSINESS!” 


a ae 


0 motorist 
n 


and why ¢ 


ee 
vt 


hey are 


Says W. E. BUTLER, Pres., 


BUTLER MOTORS, INC., HUDSON DISTRIBUTOR, 


Chicago, III. 


-c.Guards 
, about Life fety- 


Oo complete - 





“| ifeGuards are a wonderful source of extra profits for 


us,” writes W. E. Butler, Hudson distributor in Chicago. 
“Goodyear has done an outstanding job of pre-selling 
car owners on this great tire safety feature... about 80% 
of new car buyers and our present owners are pre-sold.” 


O you need more “add-on” equipment profits? 


Then cash in on the experience of hundreds of 


successful automobile dealers and sell LifeGuards. .. in 
your new car salesroom...in your service department. 


As Mr. Butler says, LifeGuards have been thoroughly 
pre-sold to motorists. Nation-wide surveys recently 
completed indicate that 8 out of 10 car owners know 


For Complete Motoring Safety... 4-Wheel Brakes. . 


Goo 








AR 





FIRST ANNIVERSARY dinner of the recently organized parts department 
managers of Tulsa, Okla. Moose meat from the wilds of northern Canada was 
furnished by a special customer guest. Tulsa’s chamber of commerce secretary 
made the principal address. The association reports revolutionary changes in 
the operation of parts departments, which among other advantages has brought 
an additional 15 percent profit gain in the regular volume of sales. 








what LifeGuards are and what they do... and that 3 out 
of 5 new car buyers want LifeGuards and would have 
bought from the car dealer if the salesman had asked them! 


You can’t afford to pass up opportunities for 
substantial extra profits like that. You'll find it easy 
to sell LifeGuards to new car buyers when financing 
terms are being discussed! 


And you'll find a still bigger market waiting for 
you in your Service Department! 


LifeGuards are necessary to safety in modern trafhic 

. and your customers know it! That’s why more 
than 80% of the many hundreds of thousands of 
LifeGuards now in use are on medium- and low-priced 
cars! Everybody wants to be safe! 


Why not cash in on this enormous market? Get in 
touch with the district office nearest you, or write for 
full details to R. S. Wilson, Vice President in Charge 
of Sales at Goodyear, Akron. 


. All-Steel Body... Safety Glass... and 


“AMONG to sayistered trade-mark of The Ge : 


xdyear Tire & Rubber Company. 
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TL. Edward G. Budd Manufacturing 


Company + « « pioneer in the safe elimination 
of weight in the field of transportation, origina- 
tor of the ALL STEEL* automobile body and the 
light-weight stainless steel railway car + «+ is 
in a unique position to congratulate the Stude- 
baker Corporation on its notable reduction of 
weight in the production of “The New Stude- 
baker Champion.” Edward G. Budd Manufac- 
turing Company, Philadelphia and Detroit. 


* Reg. U. S. Pat. Off. 





BUDD METHODS SAFELY ELIMINATE DEAD-WEIGHT 
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Neb. Saves Its ‘Little NRA’; Amendments Sidetracked 


Tuten Dealers Unite to Plug 
The Profit Leaks on Parts 


(Continued from Page 13) 


the various items of obsolete parts. 
The price was quoted practically 
near cost (and was still lower than 
the resale prices asked by the sal- 
vage man). As a result, stocks of 
obsolete parts have been steadily 
reduced in the departments of the 
association’s members. In addi- 
tion the purchasers had the satis- 
faction of knowing they were get- 
ting the genuine factory part for 
repairing their customer’s car and 
providing him greater safety by so 
doing. 

The association has no trade 
nor union affiliations. Members 
hold semi-monthly meetings. Im- 
portant educational programs are 
presented with discussions design- 
ed to bring the merchandising of 
automobile and truck parts to the 
highest possible level and institute 














ROTARY DOOR LATCH 
helps Sell Cars! 


Non-SLAmM Hancock 


desirable trade reforms. No im- 
portant problem is discussed or 
decided but what the dealer could 
sit in and advise. Aims and pro- 
grams of the association are for- 
warded to the factories represent- 
ed by the individual dealer. 

Re-elected now for their second 
term are the following: Lee Miller, 
Greenlease Ledterman, (Cadillac) 
president; R. H. Anderson, Mid- 
West Chevrolet Corp., vice-presi- 
dent; Clarence Butcher. Forster- 
Wilson-Riggs, (Chrysler), secre- 
tary-treasurer. 


Named Manager 


NEW ORLEANS.—Coleman Romain 
has been named new car sales man- 
ager of Cobb & Whitehead, Inc., Lin- 
coln-Zephyr and Mercury distributor. 
The company’s showroom is being en- 
larged. 





Propagation Breeds 
Prospects for Papa 


HUNTSVILLE, Ala.—Dur- 


ing excitement occasioned 
by becoming a father, most 
men are inclined to “lose 
their head.” Not so with A. 
C. Mercer here. He not only 
“kept his head,’ but man- 
aged to keep calm and col- 
lected enough to transact a 
couple of sales. 

Mercer, who is in _ the 
automobile business, sold the 
doctor who attended Mrs. 
Mercer a new Studebaker 
sedan and then followed up 
by making another sale to 
the ambulance driver who 
brought the mother and 
child home from the hospital. 
The only one he seems to 
have overlooked was the 
stork. 





Legislature Is Considering 


Changes Backed by Dealers 


By George W. Kline 
Staff Correspondent 

LINCOLN, N eb. — Representa- 
tives of the automobile industry, 
in Nebraska, quickly rallying 
from the surprise attack di- 
rected at the little NRA auto- 
mobile licensing act in the 
legislature last week, succeeded in 
sending LB 123 back to the com- 
mittee on public works for con- 
sideration of constitutional fea- 
tures. This bill, approved by the 
Nebraska State Automobile Deal- 
ers Assn., was designed to 
strengthen weak places in the act 
passed by the 1937 legislature. The 
law creates a volunteer regulatory 
board, prescribes rules of conduct 
for salesmen and dealers, and 
authorizes the state engineer to 
publish bulletins specifying uni- 
form values for used cars. 


Congratulations— 


STUDEBAKER CHAMPION 


An Indication of your Quality 
and Alertness to Public Interest 
are your Rotary-Latch Doors. 


DOORS CLOSE GENTLY—WITHOUT SLAMMING— 
WHEN ROTARY-LATCHED BY HANCOCK. 


THE 


BUMPIER THE ROAD, THE TIGHTER THE HANCOCK 


ROTOR DRAWS THE DOOR SHUT. PEOPLE DO AP- 
PRECIATE THE EASE, CONVENIENCE AND SAFETY 


OF THE LATCH THAT ROLLS 


ITSELF SHUT! 






S--z% DOOR LATCH 


HANCOCK MFG. CO. 





— JACKSON, MICH. 





There was no opposition to LB 
123 in committee. When the bil] 
came up on the floor of the unj- 
cameral, a savage attack was un- 
leashed, and the bill was amended 
to provide for the repeal of the 
entire 1937 act. Friends of the bil] 
protested. They declared that the 
question of the repeal of the act 
had not been brought up in com- 
mittee. They demanded a hear- 
ing on this feature. Supporters of 
the measure managed to have ac. 
tion deferred for three days. Last 
Friday the measure was sent back 
to the committee. 


Automobile dealers in all parts 
of the state are aroused. It is be- 
lieved they will be on hand to de- 
fend the NRA act. An effort will 
be made to bring the bill out of 
committee with strong endorse- 
ments from the industry. 


State Engineer Tilley, by means 
of questionnaires, has published 
two Used Car Price Manuals. The 
average prices for models built 
during the last six years were 
listed in the Tilley publication. 
The state association listened to 
an address from Tilley and em- 
bodied his suggestions in a bill to 
eliminate the weak spots from 
the NRA act. The commission that 
adjusts the grievances serves 
without pay. The expense of ad- 
ministering the act is defrayed 
from the fees paid the agents and 
dealers who get licenses. 


Texas Market 


Spotty; Sales 
Top Last Year 


DALLAS.—New passenger car 
sales in Texas during January and 
February 1939 ran approximately 
21% over the same period in 1938. 
This, by no means is uniform in 
all sections of the state as the 
record ranges from minus 23 per- 
cent to plus 56 percent, according 
to individual sections of the state. 

The more favored sections of 
the state are those areas whose 
economic support comes from oil 
or livestock which are currently 
more favorable with a better fu- 
ture outlook. Those areas wholly 
supported by cotton are in a sick 
position with future prospects 
equally discouraging. 

New truck sales for the state as 
a whole, for the months of 
January and February were 15 
percent over the same period in 
1938. Likewise, the same as pas- 
senger car sales—those sales were 
made in the more favored areas 
of the state. 

The retail motor business in 
Texas as a whole is on a bad 
basis. Exorbitant over-allowances 
and discounts and bootlegging is 
the order of the day throughout 
the state. Both new and used car 
stocks are ample with the used 
car inventories equivalent to 
about 90 days supply. 





Wholesalers Meet 
GREENSBORO, N. C.—Approximate- 
ly 30 representatives of the Virginia- 
Carolinas Automotive Wholesalers’ 
Assn. held a meeting at the Hotel 
King Cotton here last week. Chief 
speakers included B. W. Ruark, gen- 
eral manager of Motor Equipment 
Wholesalers’ Assn., Chicago, and H. B. 
Truslow, of Richmond, Va., president 


| of the Virginia- Carolinas group 


Patent Suit Dismissed 
SOUTH BEND.—Judge Thomas W. 


| Slick has dismissed for lack of equity 
|}a patent infringement suit filed in the 
| United States 


district court here by 


Edwin C. Staude, of Minneapolis. 


| against the Bendix Products Corp. and 


the Bragg-Kliesrath Corp. 


Takes Over Dealership 

MEMPHIS. — Southern Motors, Inc. 
has succeeded the Southern Motor Car 
Co. as Cadillac-LaSalle and Oldsmobile 
dealer here. R. R. Price is president 
and general manager; A. B. Gurene !S 
secretary and sales manager. 


To feel the pulse of the industry 
consistent reading of Automotive News 
is a necessity. 
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Limits on Truck Weights 


| Raised in One Bill Passed 


| special to Automotive News 
CONCORD, N. H.—(UTPS).— 

thirteen new bills, proposing mo- 

ir vehicle law changes and all 





and $1 per d 
(Passed) - 


‘ieee height of loaded trucks to 
eet. 


thereafter. 
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Measures 





Arizona Stocks 
High Sales Rate 
Reported Fair 


PHOENIX, Ariz.—New car sales 
in Arizona were up about 10 per- 


n- 14 f 

d by Sen : wi cent for January and February 
led eoney is oo cana be _ Prohibit use of straps in attach- with conditions so much better 
he }! ne New Hampshire legislature ing license plates. than last year that sales should 
he the proposals follow: ‘| Imposition of fines on employers | be 20 percent up. 
ne Prohibit issuance of operators’ of drivers convicted of operating Used car sales not in keeping 
- f es to persons over 70 overloaded trucks. (Passed) with above with late models mov- 
- MM who had not previously held __Set $2 as minimum fee for reg- ing slow. Inventories 25 percent 
. on permits, (Later killed) an of vehicles used exclus- too high. 
1c. | Registration plates must be at- ae agricultural purposes. 7 a ae } age = - 
ast jached to vehicles in a rigid posi- Require tractor operators to ob- = 2 - air increase for next few 
ck ett tion i ight tain drivers’ licenses. ; 

| Li . ‘trai weight of] Authorize commissioner to sus- 
rts ee and semi-trailers exempt pend license of any person he Ryan Heads Alma 
en ay os Sent 1,500 | deems “improper or incompetent.” STUDEBAKER’S new Champion has no running boards. ALMA, Mich.—James E. Ryan, of 
le- 9 3, eer a ; (Under present law, commissioner ae | the definition of dealers under the a an hae See Gee presi- 
rill | poy i a 3 te ne is required to ascertain that such Definition Broadened | motor, vehicle law, enabling them | = e er Co. 
of 7h! r fail-| person is physically or mentally! concorp, N. H—(UTPS)—The | USC, dealers plates for in their busic| For a fresh automotive viewpoin 
e- ye to properly report accidents | incompetent except in law viola-| state house has passed a bill to in-| cars, *7G,Cther, Purposes Wirwarded to| read George M. Slocum's “A Word n 

avolving damage of more than | tion cases). clude automobile finance companies in! the senate for concurrence. Edgewise.” 
oa | Authorize commissioner to im- 
he se fine of $25 for failure to com- 
iit jy with regulations pertaining to 
re nspection of vehicles. 
yn. | Require courts to send to com- 
to missioner abstracts of the record 
n- jn cases of motor vehicle law con- 
to jrictions within five days. (Passed) 
ym Require owners of circus motor 
iat wehicles from outside the state to 
es jay a registration fee of $7 for 
q- ach vehicle operated in New 
eq sampshire for a seven-day period 
nd 

Weaver Elected 

' * 

ASTE President; 

a 
Next Show in “41 

y_-| DETROIT.—A_ recommendation 

jhat tool engineers furnish their 
‘ar jmanagements with names of any 
nd ‘men who may be temporarily dis- 
‘ly jlaced through the purchase of 
38. ‘ny new equipment they recom- 
in (mend to their managements for 
he ‘purchase—in order that manage- 
y- ment may help find new employ- 
ng ment for such men—was voiced 
te. ty James R. Weaver, director of 
of /quipment, purchases and inspec- 
se ition, Westinghouse Electric and M OTO 1 
oil Mtg. Co., at the annual banquet 
tly of the American Society of Tool 
u- [ngineers at the Book Cadillac oleae 
lly Hotel here last week. 
ck | As newly elected president of 
cts ithe ASTE, Weaver harked back to 

ji report presented to the society 
as jtatlier in the week, in which the 
of jindings were that oy tools 
15 |teate employment in the long run t k tl 
in jut at times create temporary un- eee ab east @ I@Hl 
as- |¢mployment. 
re Besides Weaver, other new of- 
“as mare - te malty ime sii ‘ s 

; . @’Arcambal, cons g ; 

in gelaturgst, Bratt and Wainer! = Qve you in December as they do in May 
ad (00, Hartford, first vice-president. a , e 
"eS E. W. Dickett, proposal engineer, 
is |Sundstrand Machine Co., Rock- 
ut nae te gqcond amg seco 
ar Oy - aton, urrougns 5 : = cae s + — e : ae 
od ‘adding Machine Co,, Detroit, secy. If spa ~_ your — happier throughout the year with the new cars 
to | Frank R. Crone, chief too you sell them this spring, one thi . . : ily is ¢ » ine. 

ener, cu nae Gar Go. you s pring, one thing that can help mightily is to recommend Havoline 

freasurer. 

—=—_ THREE IMPORTANT REASONS: 2.1T’S INSULATED AGAINST COLD 
te | Walter F. Wagner, retiring pres- hie eee _ —in other words, Havoline is less af- 
ve ident, announced that the society’s I. IT’S INSULATED AGAINST HEAT si a oe 
tel (board of directors had voted to : : . fected by low temperatures as well as 
ief (put the Machine Tool Progress —insulated against the higher heats to hich. It Al dl 
at ibiti i- al basis . . is 2 igh. it flows freely at zero temperatures. 
1 Manibition on > in 1941. F which oils are being subjected—heats : g ? I 
nt | William B. Stout, president, that result from the closer clearances 3. IT’S ADVERTISED IN NATIONAL 


Stout Engineering Laboratories 
was the featured speaker at the 
ibanquet. 


of the new 1939 engines—heat which 


MAGAZINES—big, full-page, four-color 


W. | Total attendance of 77,500 for under hard driving can produce harmful advertisements keep telling millions of 


ty ithe show set a record. New 
by ("cords were also established in 
lis; |tumber of exhibitars, size of 
| thew, and business done by ex- 
hibitors, 
Compared with last year’s show 
, here were 253 as against 160 ex- 
<; \tibitors, occupying roughly 2% 
ile |‘mes the amount of floor space 
mt \Sed last year. Total attendance 
*  \0f over 77,000 compared with 27,- 
(“0 last year, while ASTE con- 
-y. |@ntion registrations alone (27,- 
ws |42) this year exceeded last year’s 
tal attendance figure. 


varnishes which not only impair perform- _ motorists why they should use Havoline 


ance but can actually “freeze” pistons in in the new cars they buy from you... 


the modern engine. and you... and you. 


INDIAN REFINING COMPANY, INDIANAPOLIS 
Affiliated with 


THE TEXAS COMPANY 
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NSPA Sales Index Tops 
February ’38 by 28% 


average for the first two months 
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DETROIT.—Automotive sales 


aa == 


amie 


Our hearty congratulations 
to the Studebaker Corp., 
on the introduction of the 
new, light, Studebaker 
Champion! May it enjoy 


great success! 


a 


L. A. Young Spring & Wire Corporation 
DETROIT 


LOS ANGELES; OAKLAND; CHICAGO; TRENTON; WINDSOR 


for February, according to the Na- 
tional Standard Parts Assn. 
monthly sales index, were consid- 
erably ahead of February of last 
year in all divisions. The total for 
February showed a slight decline 
of 4 percent from January. How- 
ever, this was 28 percent ahead of 
February a year ago, registering 
131. 

The average for two months 
this year is 31 percent ahead of 
the first two months of last year. 

Replacement parts shipped to 
wholesalers in February were 6 
percent less than January, but still 
22 percent ahead of February, 
1938. Average monthly sales for 
the first two months were 26 per- 
cent ahead of the same period of 
last year. 

Shop equipment and tools 
shipped to wholesalers for Febru- 
ary advanced 13 percent above 
January and are 10 percent ahead 
of last February. The monthly 


Shea Succeeds Wall 


As Head of Dealers 
HACKENSACK, N. J.—Walter 
Shea is the new president of the 
Hackensack Authorized New Car 
Dealers, succeeding George Wall. 
Other new officers include W. 
Harry Peters, vice - president; 
Richard J. Brust, secretary; Joseph 
M. McCrane, treasurer; Frank Ja- 
cod, Watson and William Sproat, 
trustees. 

In retiring as president, Wall 
cited accomplishments of the 
group, which was organized as a 
result of the nationwide used car 
drive last year. Besides conduct- 
ing a successful used car cam- 
paign at that time, Wall pointed 
out, the organization, which in- 
cludes in its membership every 
authorized new car dealer in the 
city, subsequently conducted an 
active spring sales drive and 
succeeded in establishing this city 
as the automotive center of Ber- 
gen county. 


HAIL TO THE NEW 
STUDEBAKER CHAMPION 


new car means achievement guided by courage 
and imagination. That is what has made this in- 


dustry the greatest of all. 


This achievement has been the inspiration for the part 
we have contributed to the progress of the automotive 


industry. 


THE CLEVELAND GRAPHITE 


CLEVELAND 


BRONZE CO. 
1919 -- 1939 


DETROIT 


registered 126, which is 11 percent 
ahead of last year. 

Original equipment shipped to 
vehicle manufacturers showed a 
decline of 16 percent to 184, but 
this is 83 percent higher than last 
February. The average for the 
first two months of this year was 
76 percent ahead of the same pe- 
riod last year. 

Export shipments for February 
registered only 1 point below 
January; however, this is 16 per. 
cent ahead of last February. The 
average for the first two months 
was 114, which is 16 percent ahead 
of the first two months of 1938, 


GM Sets Dates 
For Automotive 


Teacher Courses 


FLINT.— The seventh annual 
summer training courses for 
teachers of automotive mechanics 
in high schools and colleges will 
be offered at General Motors In- 
stitute here, according to Major. 
Albert Sobey, director. 

The course is open to qualified 
teachers and those in allied pro- 
fessions who are designated by 
school authorities or GM repre- 
sentatives as being eligible for 
such training. 

Teachers will have a choice of 
two sessions. The first will open 
on June 26 and extend through 
July 21. The second session will 
begin on July 24 and continue 
through Aug. 18. 

A feature of the course this 
year will be instruction on the 
new two-cycle 71 series diesel |; 
engine, one of General Motors’ 
newest developments. 

Nearly 300 teachers from 44 
states and six provinces of Canada 
have come to the Institute since 
the summer training courses be- }; 
gan in 1933. China also has been 
represented. 

The course covers automotive 
specifications and adjustments, }, 


vocational guidance information, 
- ’ 


service methods and _ procedure 
and actual shop training. Charts, |, 
manuals and film slides of auto- 
motive manufacturers will be 
available for training courses, 
supplemented by visits to auto- 
mobile plants, the General Motors 


research laboratories and_ the tt, 


proving ground. 


Pa. Assn. Asks Transfer 
Of Inspection Supervision 


HARRISBURG, Pa. (UTPS).— 
A recommendation to state author- }; 
ities that motor vehicle equipment }, 
inspections be efficiently made by I 
properly-equipped and_ operated };j 
stations, and that supervision of | 
the stations be transferred from }| 
the Pennsylvania department of 
revenue to the Pennsylvania mo- 
tor police, has been made as the |; 
result of a recent meeting of the |; 


executive committee of the Penn- }paj 


sylvania Automotive Assn. 

It was also suggested that en- 
forcement of the provisions of the 
motor vehicle code in connection | 
with inspections be transferred to |; 
the motor police. Lack of super- 
vision during the past few years 
was cited as the reason for the | 
recommendations. 


Traffic Fatalities Down 
13% in Major Cities 
WASHINGTON.—tTraffic §fatali- 
ties in 131 major cities during the 
first 10 weeks of 1939 totaled 1,36! |, 
compared with 1,562 for 1938, 2 | 
decrease of 13 percent, accordiné |p, 


to the U. S. bureau of the census: |r, 


Deaths caused by motor vehicles 
in the 131 cities during the week 
ending Mar. 11, totaled 111, or 26 
fewer than in the corresponding 
week of last year. 


Passes Speed Bill 


ATLANTA.—The Georgia legislature |e. 


has passed and sent to Gov. Rivers 4 |! 


bill raising the speed limit of Pa this 


senger cars from 40 to 55 miles per 
hour. 





16 


onths 
rcent 


ed to 
red a 
t, but 
n last 
r the 
r was 
e pe- 


ruary 
below 
3 per- 
. The 
ionths 
ahead 

1938, 


motive 
‘ments, 
nation, 
cedure 
Charts, 
* auto- 
ill be 
ourses, 
auto- 
Motors 
d the 


islature 
livers 8 


r “Us ratio of 


AUTOMOTIVE NEWS, SATURDAY, MARCH 25, 1939 


19 





Several Beneficial Motor Acts Passed in Wash. 
New Fair Trade Act Seen 


Controlling Over-Allowances i 


By D. M. Trepp 
Staff Correspondent 
SEATTLE.—A fairly accurate 
wmmation can now be made of 
the recent legislative session in 
Washington state. No bad bills, 
fom the automotive angle, were 
passed; a good many bad ones 
were most convincingly killed, 
while a few measures that are 
yeneficial were enacted into law. 
As legislatures go, this one was 
ensidered a good one, leaning to 
the conservative, in marked con- 
trast to some recent radical af- 
girs. The ‘“no-new-taxes” idea 
promulgated by Gov. Clarence D. 
Martin was pretty well adhered 
i, although the budget was tilted 
onsiderably and there is worry 
33 to where needed revenue will 
come from. 
The main tax increase was by 
extending the 2 percent retail 
sles tax to bread, farm produce 
and dairy products, which had 
been excluded heretofore. The 
wiginal bill applied the 2 percent 
tax to gasoline sales, too, but this 
was deleted, as legislators con- 
trued this as a form of diversion, 
yainst which sentiment is strong. 
Bills Are Summarized 
Summary of bills passed and 
killed, as analyzed by Carl R. 
Heussy, attorney and manager of 
the Washington and Seattle dealer 
ssociations, follows: 
Senate bills; No. 25, uniform 
afety responsibility act, similar 
o that in effect in 26 other states, 
yassed; Bill 178; broadens chattel 
nortgage filings and requirements 
approved by the dealers) passed; 
Bill 421, required safety inspec- 
tion of each motor vehicle at least 
mce a year before license plates 
would be issued, failed to pass; 
Bill 100, would have increased 
workmen’s compensation about 
0 percent, failed; Bill 117, com- 
wulsory state insurance of motor 
vehicles, failed; Bill 182, the auto 
mechanics license act, sponsored 
ty the labor unions, failed; Bill 
13, known as the small loans act, 
vhich would have limited in- 
rest rates, now controlled only 
yy the usury act, failed. 
In the house, the following is 
Heussy’s summary: 
Bans Below Cost 
Bill 282, unfair trade practices 
at, prohibiting selling below 
“st, loss leaders and other un- 
thical practices, passed, and will 
jrobably be signed by the gov- 
‘mor, although there is consider- 
ble agitation against it. (This bill 
night be applied in the used car 
toblem, to control over-allow- 
nce; Bill 322, uniform trust 
eceipts act, which would have 
iided finance companies, simplify- 
2g financing of cars, failed; Bill 
173, the sole association sponsored 
jill which would have eliminated 
rsonal property tax on dealer 
tocks, and substituted the 1.5 per- 
‘ent excise tax, similar to the tax 
jaid by car owners, failed at last 
ninute. 
Bill 175, permits assessment of 
{ars on the average yearly stock 
‘fa dealer, and not the stock on 
and Jan. 1; this was approved 


Chrysler Sales 
_In Philadelphia 
Show 110% Gain 












| PHILADELPHIA. — Complete 


ficial registrations for January 
nd February in Philadelphia 
‘how a gain of 110 percent for 
‘hrysler over the corresponding 
WO months of 1938, according to 


. |Marles L. Jacobson, vice-presi- 


lent and general sales manager 
if the Chrysler division, Chrysler 
orp. 

The industry as a whole in- 
teased 44 percent in these two 
tonths in Philadelphia, giving 
-hrysler an advantage of 2% to 
he. According to Jacobson, early 
‘turns for March indicate that 
increase will be 
‘aintained. 


by dealers, and passed both 
houses; Bill 436, known as “the 
Little Wagner Act,” failed; Bill 


349, would have ruled trucks off : 
and : 


the highways week-ends 
holidays, failed; Bill 498, the state 
wage and hour act, which followed 
lines of the federal law, failed; 
Bill 472, provided driving penal- 
ties, which would have permitted 
impounding cars, failed; a law 
was enacted making a crime of 
“negligent driving” lesser than 
“reckless driving” and punishable 
only by fines, without revocation 
of license or imprisonment. 

“The highway appropriation is 
very good for the coming bien- 
nium,” declared Heussy. “Some 
new roads will be built. Anti- 
diversion of funds from the mo- 
tor vehicle fund to other than 
road building and maintenance 


'P NAMA SWMOCHN 
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PLANTS NOW FLY THE 
HOUDAILLE-HERSHEY BANNER 


Houde Engineering Corporation 


Buffalo, New York 


Oakes Products Division 
North Chicago, Il. 
Decatur, Ill. 


Heinze Electric Corporation 





STUDEBAKER CHAMPION’S all-steel body. Sound deadening and insulating 
materials are used generously on roof, floor, rear quarters, wheel housings and 
even on the underside of the floor. 


purposes, is a firmly established Good news, which means a big 
state policy. The 15 percent of development in this area, was ap- 
gasoline monies to go to cities proval of the Lake Washington 
must be used on streets and for toll bridge, which was fully 
road purposes within city limits. authorized.” 





Hudson Shipments 


To Field Running 
66% Over Year Ago 


DETROIT.—A gain of 66% in 


factory shipments for the three 
weeks ending Mar. 18, over the 
corresponding period a year ago, 
was reported today by William R. 
Tracy, vice-president in charge of 
sales. 


An increase of 60 percent in 


Hudson registrations in 52 cities 
during the first two weeks in 
March as against an industry in- 
crease of only 34 percent was 
cited by Tracy as an indication of 
the swift spring up-turn in Hud- 
son sales over the country. 


“We expect further increases,” 


Tracy said, “following our recent 
introduction of a new series of 


1939 cars known as the Pacemaker 


Six line. 





ew CHAMPION rides on Houdailles! 


d again has been Houdaille-Hershey’s privilege to 


collaborate with Studebaker in developing extra- 


ordinary riding qualities in a new car—the Stude- 


baker Champion which now makes its bow to the 


public. 


sions for motor cars. 


Lowell, Mass. 


General Spring Bumper Division 
Detroit, Michigan 
Chicago, Il. 


This adds another chapter to the 38-year old 


Houdaille history in the field of hydraulic suspen- 


Through its various divisions Houdaille-Hershey 
serves the motor car industry in the production of 


a wide range of products—spring steel bumpers, 


locks, brake levers, grille guards, hub caps, crank- 


Skinner Company, Ltd. 


Oshawa, Ontario, Canada 


Muskegon Motor Specialties Co. 


Muskegon, Mich. 


Jackson, 


Mich. 


at the disposal of any manufacturer. 


shafts, steering knuckles, electric windshield 
motors, horns being among the items on a long list. 
Houdaille-Hershey always is glad to place the vast 


wealth of its experience and engineering resources 


HOUDAILLE-HERSHEY CORPORATION 


GENERAL EXECUTIVE OFFICES, DETROIT, MICHIGAN 
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Speaker Is Set 
For N. Y. Dealer 


Assn. Banquet 


NEW YORK.—Dr. Henri Des- 
cours, director generale, Central 
European Automotive Manufac- 
turers Affiliates, will be the prin- 
cipal speaker at the annual ban- 
quet of the Automobile Mer- 
chants Assn. of New York, to be 
conducted Thursday evening, Mar. 
30, in the grand ballroom of the 
Hotel Commodore. 


Dr. Descours has promised “some 
startling announcements,” accord- 
ing to A. W. Pickett, banquet 
committee chairman, who this 
week announced other program 
details. 


“Due to the bright outlook for 
the coming business year and the 
presentation of an entirely new 
type of offering,’ Pickett stated, 
“there is every reason to an- 
ticipate a record gathering. In- 
coming reservations promise not 
only an excellent attendance, but 
also indicate that the leading 
business, civic and political fig- 
ures of New York will be among 
our guests. For years past the 
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PONTIAC’S PRIZE-WINNING birds again... 
loudly as they did in 1932 when Pontiac’s first spring—bird poster board won 


and they’re chirping just as 


the national award for the best poster design of the year. Advertising Man- 
ager F. A. Berend is showing General Manager H. J. Klingler a copy of the 
art for the new Pontiac poster which will be posted on 5,000 boards Apr. 15. 
On the desk is the tall bronze award for the 1932 prize winner. 


Automobile Merchants Assn. ban- and this year will undoubtedly 
quet has been the outstanding see the continuance of that fine 
automotive affair of the season, tradition.” 


Hats Ort 


Lo 





hh 





Support 

Hudson (Brooke, Smith & 
French) is lending considerable 
advertising support to sale of 
Hudson and Hudson-Terraplane 
used cars, particularly 1936, 
-1937 and 1938 models. Ads run- 
ning currently in Satevepost 
and Colliers. 


National ads point out that 
all cars built by Hudson in past 
two or three years “already 
have or can be equipped with 
many features advertised as 
‘new’ this year.” Effect of ads 
on used car sales is already 
noticeable, according to William 
A. James, Hudson adrector. 


Driving 

Plans for a national newspaper, 
magazine and poster campaign by 
Shell Union Oil Corp. to rid the 
streets of what it terms “screw- 


STUDEBAKER 


and the Niew 


CHAMPION 


@ Youth, verve—and speed. Strong, masculine lines—yet the 


kind of comfort women appreciate. A motor that has that get- 


up-and-go-till-you-say-when kind of disposition. But thrifty 


in its daily work—and tempered by a heritage of sturdy 


dependability. That’s the Studebaker Champion. Hats off to this 


newest member of a long and illustrious line of fine motor cars. 


WILLARD 


* 


For more than 29 years it has been Willard’s privilege to build 
the batteries for Studebaker Cars. And it is fitting that this new 
Champion should be introduced with a new and exclusive type 
of Willard —a “Self Leveling” battery—in which the level of the 
electrolyte in the different cells is automatically controlled during 
filling. ANewCar. A New Battery. A New Market for Studebaker. 


Willard 


STORAGE BATTERY 


COMPANY 


By Pete Wembhofi 





—_— 


The News of Automotive Advertising 
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and others at New York meeting 
this week. Campaign is skedded 
to get under way next week, 

Executives ex plained that 
each advertisement, which wil] 
promote gasoline, will cite as an 
example of “screw - driving,” 
such as double parking, beating 
traffic lights and similar habits, 
Ad copy will quote Miller Mc- 
Clintock, executive head of the 
traffic audit bureau and direc. 
tor of Yale University’s traffic 
research bureau, to the effect 
that correcting motorists’ “bad 
manners” would save the lives 
of 7,000 persons. 

Also a feature of the campaign 
will be the company’s organiza- 
tion of a “Share-the-Road” club, 
members of which will have an 
emblem consisting of three mari- 
ners’ flags, spelling out in code 
words, “I'll Give Way.” 

J. Walter Thompson Co. is 
handling. 


drivers,” were outlined to dealers I 


Promoted 

Leo J. Fitzpatrick, g.m. of WJR, 
Detroit, was named this week as 
executive vice-prez of three radio 
outlets owned by George A, § 
Richards: WGAR, Cleveland; 
KMPC, Beverly Hills, Calif., and 
WJR. John F. Patt, gm. of 
WGAR, becomes v.-p. in charge 
of public relations for stations. 

While Richards, who’s recup- 
ing from long illness in Cali- 
fornia home, remains as president 
of setup, Fitzpatrick will assume } 
active management. 


Insurance 

Advertising is not only a re- |. 
sponsibility of industry as a con- 
tribution to general progress, but 
only through increased advertis- 
ing can industry insure its own 
continuity of existence, it was as- 
serted by C. P. Gulick, chairman 
of National Oil Products Co., in 
addressing the Eastern regional f 
meeting of the National In- 
dustrial Advertisers’ Assn. in | 
Newark last week. 


Martin A. Moore, controller of }: 
the Hyatt Bearing division of |, 
General Motors Corp., spoke at 
the meeting on importance of 
budgetary control in advertising 
and declared a competent adver- {bj} 
tising executive must be fully ac- 
quainted with the financial status 
of his company. 


Allman Heads Fruehauf_ | 
Public Relations Dept. 


DETROIT. — Harvey C. Frue- 
hauf, president of the Fruehauf 
Trailer Co. has announced the 
appointment 
of Leslie C. All- 
man as vice- 
president and di- 
rector of public 
relations. Allman 
has been with the 
Fruehauf Co. for 
10 years, previous 
to which he was 
in the advertis- 
ing agency busi- 
ness. He joined 
the Fruehauf Co. 





L. C. Allman 
as advertising and i 
sales promotion manager and these | 
departments have been under his 
direction ever since. 


When, in 1933, the trucking | 4 
industry was the subject of bitter | f 
attacks by competing transporta- | 
tion interests, Harvey Fruehat 
became a leader in the fight in its | 
defense. Allman was given ‘ 
added responsibility of director % 
public relations. Since that time 
he has become nationally know? | 
for his speeches and articles on | 
transportation subjects. 


Twin Coach Elects 


KENT, O.—At the recent —_— 
meeting of stockholders of —. 
Coach Co., W. B. Fageol jr. Vea 
elected a director, increasing the — 
to nine members. Other direc aoe 
were re-elected and officers ware. af 
elected. The company operated $999, | 
profit for the first two months in | 
as against a loss in like period 
year, it was announced. 
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Sloan Sees Sound Reasons for Continued Expansion 


GM Annual Report Reveals 
Drop of 33% in 1938 Sales 


(Continued from Page 1) 















































nstruments of production which 
ze now available as a result of 
he technological progress of the 
sast few years.” 
‘Jn announcing net earnings of 
$102,190,007, equal to $2.17 per 
ymmon share as compared with 
4.83 per share in 1937, Sloan re- 
prted that “the better conditions 
prevailing during the second half 
of the year had a very important 
effect upon the record of the 
erporation for the year.” 
General Motors, for the five 
vars ended Dec. 31, 1938, made 
, capital investment of $397,809,- 
36 to maintain its manufacturing 
ficiency and to expand its plants, 
is well as to provide tools, dies, 
tc, for its yearly product pro- 
, it was disclosed by Sloan. 
This capital investment does not 
nclude the expenditures made to 
ontinue the corporation’s research 
und engineering activities. 
In view of the fact that 1938 
s a year of subnormal activity, 
Sloan explained, only such ex- 
ion programs as were in pro- 
during 1937 were completed 
1938 and the question of further 
nt development on a_ broad 
vale did not arise. However, 
toss plant expenditures totalled 
$2,598,650 in 1938. In addition 
e corporation spent $33,321,096 
or special tooling principally to 
ting into production its 1939 
roducts. 

Has Not Deviated 
Discussing these expenditures, 
sloan said: 

“Notwithstanding the political 
d economic uncertainties which 
ve surrounded the future of in- 
stry for some years past, and 
hich have exerted a_ pro- 
ound influence in limiting ex- 
sion in many different ways, 
seneral Motors Corp., has not 
eviated from the policy it 
as followed down _ through 
he years. It has not hesi- 
ated to invest the capital es- 
tial to maintain the efficiency 
f its manufacturing operations. 
thas in all cases expanded its 
lants when justified by the pos- 
bility of increased sales. It has 
t hesitated to broaden its line of 
xoducts when constructive op- 
rtunities presented themselves. 
thas continued its research and 
“gineering activities aggressively 
or the purpose of increasing its 
ciency and developing new and 
seful things.” 

Sloan pointed out that at the 
ad of the year there were 389,509 


; 282 in the second quarter of 
988. The previously published 
year-end record for the number 
tt stockholders was for the fourth 
quarter of 1937, when there were 
5,755 stockholders. 

“It is particularly interesting,” 
‘loan said, “to note that, of this 
4tge number of stockholders, ap- 
Yoximately 156,000 individuals 





; 





‘Tlver’s seat, out of the way. 





. STUDEBAKER CHAMPIONS may be 
‘tudebaker’s fresh air ventilating. heating and 
fan air equally to all parts of the car. 


have holdings of 10 shares or less.” 

Explaining the previously an- 
nounced decreases in sales and 
earnings for 1938, Sloan stated: 

“During the first half of 1938 
there was a gradual decline in 
the demand for new automobiles 
and in the sales of the corpora- 
tion’s products as applied to the 
market of the United States, fol- 
lowing the precipitous decline in 
December, 1937, of about 50 per- 
cent from December, 1936. There 
was a reversal of the trend in 
June, 1938, however, and con- 
sumer demand showed a decided 
increase subsequent to the in- 
troduction of the 1939 models. In 
practically all the markets of the 
world outside of the United States 
the demand for the corporation’s 
products continued during the 
year 1938 with no _ important 
change except one slightly down- 
ward. 

Future Is Uncertain 

“The better conditions prevail- 
ing during the second half of the 
year had a very important ef- 
fect upon the record of the corp- 
oration for the year. Manifestly, 
it is impossible to determine at 
this time the form that the cur- 
rent recovery movement. ul- 
timately will take. The future 
alone can determine whether the 
recovery will be confined to a re- 
vival of the consumer goods in- 
dustries and thus be definitely 
limited with respect to both scope 
and time, or whether it will broad- 


| 


en out into a general recovery | 


movement along a wide front and 
over a protracted period of time. 

“The record demontrates that 
good business in the United States 
never has been long sustained 
without the active support of the 
capital and durable goods in- 
dustries which normally absorb 


about one-half of the country’s | 


industrial workers.” 


Stressing the importance of the | 
effect of “the attitude of mind of | 


the constructive forces of the 
country as to the conditions under 
which industry is to operate, and 
particularly the attitude of the 
government as affecting the na- 
tional economy,” Sloan declared 
further: 
1938 Sales Reported 
“There is a great opportunity, as 
well as a great necessity, of stimu- 
lating the use of the new and more 
efficient instruments of production 
which will result in reducing the 
costs of consumer goods and serv- 
ices: thus permitting their sale 
at lower prices which in turn will 
result in the expansion of the 
production of consumer goods by 
bringing them within the reach of 
a greater number.” 
The report showed that the 
corporation in 1938 produced and 
sold to its distributing organiza- 
tions throughout the world, mer- 
chandise with a net value of $1,- 
066,973,000. This compares with 
$1,606,789,841 for 1937, a decrease 
of 33.6 percent. In terms of units, 


equipped with the Climatizer, 
filtering system that distributes 
Climatizer is located under the 


The 





? ‘ 


W. Va. Fair Trade Act 
Is Now in Operation 

CHARLESTON, W. Va.— 
Since Governor A. H. Holt 


had not acted on the “Fair 
Trades” act by midnight 


Mar. 17, the measure there- 
fore became law without his 
signature. He did not com- 


ment on the matter. 


The new act prohibits the 
sale of any commodities at 
less than their cost. The law 
has a provision that trans- 
Portation costs, but not 
cartage, must be added to 
the cost price, along with a 
7 percent mark-up for re- 
tailers and 2 percent for 
wholesalers. 








previous year, a decrease of 38.2 
percent. The manufacture and sale 
of the major products of the corp- 
oration, other than automotive, 
likewise showed important de- 
clines. 

During the year the corporation 
accounted for 42.9 percent of the 
new passenger cars and trucks 
sold to consumers within the United 
States as against 39.0 percent for 
1937. A new all-time record of 
44.8 percent for passenger cars 
alone was established in 1938. 
General Motors accounted for ap- 
proximately 35 percent of the 
new passenger cars and trucks 
sold to consumers throughout the 
world, approximately the same 
as in the previous year, Sloan 
reported. 

There was distributed in divi- 
dends a total of $73,564,641 during 
1938, compared with $169,728,081 
for 1937. Regular dividends of 
$5 per share were paid on the 


the corporation produced and sold|$5 series preferred stock. Divi- 


throughout the world 
Passenger cars and trucks. 


1,307,749 | dends 
This|amounted to $1.50 per share in 


on the common _§ stock 


compares with 2,116,897 for the'1938 with $3.75 per share in 1937. 


There was retained in the business 
for its protection and expansion 
$28,625,366, equivalent to $0.67 per 


share of common stock. 


It was stated that the corpora- 
tion maintained a_ strong fi- 
nancial position during the year. 
Net working capital at the close 
of 1938 was $387,243,513, com- 
pared with $347,216,116 at the 
close of 1937. Cash and cash 
items totalled $242,895,320, com- 
pared with $150,884,012 at the 
close of 1937. 


The GM report stressed the 
importance of an aggressive capi- 
talization of the technological 
progress of industry, with Sloan 
making these remarks on the 
resulting effect upon costs and 
prices: 

“As applied to 1939 products, 
increased efficiency in methods and 
the use of materials, together with 
reduced material costs, permitted 
a resumption of the downward 
course of prices in relation to 
value through a reduction in the 

(Continued on Page 22, Col. 4) 


Congratulations 


Two of the Industry's Pioneers 


AND 


STUDEBAKER 


BRIDGEPORT FABRICS, INc. 


We are proud that our fabrics contribute 


to the success of the new 


Champion 


BRIDGEPORT FABRICS, INC. 


BRIDGEPORT 
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Emphasis Is Placed 
On Spring Tune-Up 
DETROIT.—Importance of 

a spring tune-up, especially 

for cars which have weath- 

ered the past winter’s severe 
snow storms, is cited by Ed- 
ward Hedner, national serv- 
ice and mechanical manager 

of Chevrolet. 60 
Motorists should be ad- 

vised, Hedner declares, that 
it is wise to thoroughly clean 
the car’s chassis because of 
the effect on paint and ex- 
posed parts of chemicals, 
salts, etc., which are used to 
de-ice streets. 


Used Car Stock 


Increase Seen 


For Montana 


HELENA, Mont.—New car sales 
show a marked increase over the 
same period a year ago, about 40 
percent up. While used car sales 
are some better also, stocks are 
about as high as potential market 
permits. 

Low farm commodity prices, 
lack of employment in other in- 
dustries do not look too favorable 
for used car stocks to move in 
sufficient quantities to take care 
of the necessary number of trade- 
ins on the potential new car de- 
mand. General economic condi- 
tions warrant optimism for the 
moment. 


Congratulations 
and 
Continued Success 
to 


Ju Stubebaler Corporation oe 


We Know 
Ine Vow Champion 
will be worthy of ils name 


J. J. TOUREK MFG. CoO. 
4616 W. 20th St. 
Chicago, Ill. 


A feature story, spotlighting the suc- 
cessful operations of an outstanding 
truck dealer, appears in every issue of 
the truck section of Automotive News. 
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“You’re lucky, Mister, it’s a 
Schrader Valve so IF can seal it with a cap 
or, if you can give me just a minute, I'll put 
in a new core and your tire valve will be as 
good as new. You see, with this type valve 
you can fix it without ripping the whole 
tire off. There, I’ve fixed it while I was ie: Mebiebilieee eainiide of Oe 
standard Schrader tire valve per- 
mits replaceability and economy 
in keeping with modern standards 
of automotive design. It reduces 
delays in tire and vehicle opera- 
tion and simplifies what otherwise 


would be a complicated service 
problem. 


talking. You can go now... just a nickel 
each for the new cap and core.” 


A. SCHRADER’S SON BROOKLYN, N. Y. 


Division of Scovill Manufacturing Company, Incorporated 


Schrader 


O06 4 Oar OFF 


TIRE VALVES 


THE STANDARD FOR EQUIPMENT 





| S 


ound Reasons Seen 


By Sloan for Expansion 


(Continued from Page 21) 


selling prices of passenger cars 
of approximately 5 percent.” ; 

While the total in taxes paid 
or accrued by the corporation and 
its subsidiaries to the various 
taxing authorities within the 
United States declined from $104,- 
959,000 in 1937 to $73,812,000 in 
the year 1938, due to reductions 
in earnings, sales and volume of 
production and employment, Sloan 
pointed out that “the tax bill 
definitely ascertainable was 
equivalent to 72.2 percent of the 
reported earnings in 1938 as com- 
pared with 53.4 percent in 1937 
and 38.2 percent in 1936. 

He explained further that “in 
relation to $100 of sales, it was 
equivalent to $7,95 for the year 
1938 as compared with $7.22 for 
1937 and $6.87 for 1936. Based on 
the average number of employes 
on the payroll in the United States, 
it was equivalent to $450 for each 
employe in 1938 as compared with 
$444 in 1937 and $440 in 1936. The 
tax bill per $100 of payroll in the 
United States was equivalent to 
$26.83 for 1938 as compared with 
$24.24 in 1937 and $25.33 in 1936. 

Discussing labor economics, 
Sloan asserted: 

“Notwithstanding the sharp de- 
cline in business activity expe- 
rienced during the year, basic 
hourly wage rates of the corpora- 
tion were continued at the level 
prevailing in 1937. The average 
hourly earned rate in 1938 was 
33.8 percent above that of 1929. 
This average hourly rate of the 
hourly paid worker in General 
Motors is currently about 43 per- 
cent over that prevailing in manu- 
facturing plants in general and 30 
percent over that prevailing in 25 
large industrial manufacturing in- 
dustries which cover a_ broad 
cross-section of all industry. 

“It was necessary, however, to 
reduce the working force and also 
to shorten working time. The 
hourly paid workers in the plants 
of the corporation in the United 
States worked, on the average, 
31.2 hours per week in 1938 as 
compared with 36.5 hours per 
week in 1937. 

“Regularly employed hourly 
paid workers in the United States 
in 1938 received average annual 
earnings of $1,342 compared with 
$1,618 in 1937. The decresae in 
1938 was due solely to the re- 
duction in the average number of 
hours worked per week. It is 
noteworthy, however, that de- 
spite the lessened dollar income. 
the average annual earnings of 
regularly employed workers in 
1938 represented a purchasing 
power which was approximately 
12 percent greater than their 
average annual earnings in 1929, 
the present record of maximum 
national productivity. 

“The payrolls of the corpo- 
ration, including § salaries and 
wages, for the year 1938 amounted 
to $300,825,930. This is a decrease 
of $159,625,814, or 34.7 percent, 
from payrolls of $460,451,744 for 
the previous year. The average 
number of employes on the pay- 
roll during 1938 was 189,039. This 
compares with an average of 261,- 


977 for 1937, a decrease of 72,938 
or 27.8 percent. : 

“Total wages paid to hourly 
workers 
during the year amounted to 
$188,899,701 and compares with 
$336,030,958 for the year 1937, 
decrease of $147,131,257. Du 
1938 the average number of hourly 
workers employed in the Uniteg 
States was 125,836, including both 
men and women. Of this number 
106,523, or approximately 85 per. 
cent, were on the payroll through. 
out the entire year.” 

The report called attention to 
the previously announced Income 
Security Plans for 1939, designed 
to stabilize the income of hourly 
paid employes through modifying 
the effect of seasonal fluctuations, 

There was disbursed through 
the corporation’s group insurance 
plan $2,505,498 to beneficiaries of 
employes who died during the 
year. In addition, 13,542 employes 
received benefits in the amount of 
$1,115,348 on account of temporary 
disability resulting from sickness 
or non-industrial accidents. 


amounted to $3,620,846. 


1926, 
The plan is 


ception on Dec. 1, 
totalled $35,815,309. 


cooperative, the direct cost being | 


shared by the corporation and 
employes, with the corporation 
bearing the entire expense of ad- 
ministering the plan. 


During 1938 the _ corporation 


in the United States | 


The © 
total amount of benefits paid out | 
under the plan in 1938, therefore | 
Claims | 
paid under the plan since its in- |, 
have | 


spent approximately $3,650,000 to © 


protect the health and safety of 
its 125,836 factory workers in the 
United States. 


Nebraska New Car 
Sales Good With 
Used Cars Slow 


HASTINGS, Neb. — Currently, 
new car business in this section 
of Nebraska is running about 50 
percent ahead of last year. This 
comparison, however, is made 
against a very subnormal period 
with currents probably 30 percent 
below an average of the last three 
years. Used car sales are quite 


stagnant, the best used car de- | 


mand being for one-two-three 
year old low priced cars. 


Builds New Showrooms 


VANCOUVER, B. C.—Campbell Mo- 
tors, Ltd., (Chrysler-Plymouth) 
building new showrooms and opening 
a used car lot at 12th Avenue and 
Kingsway. Business will be headed by 
“Jock"" Campbell. 


Bantam Distributor 
NEW ORLEANS.—Evans Motors of 


Louisiana, Inc., has taken on the dis- | 


tributorship for Bantam cars. Pierre 
Chive, jr., is general manager. 
Production Set to Start 


NEW CASTLE, Pa.—The newly_or- 
ganized Charles Fassinger & Sons Mfé. 


Co. will begin production of automo- ‘ 


tive parts about Apr. 1. Work has been 
started on moving the company’s ma- 
chinery into the plant. 





CONVENIENT steering shift is regular equipment on the new Studebaker 
Champion. 
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wer-Allowances Are Given 


i 
special to Automotive News 
CHICAGO. — Instead of char- 
terizing used cars as a “prob- 
ym,” dealers should look upon 
hem aS an opportunity and an 
jmportant factor in the volume 
ivhich the automobile industry has 
tained in sales. 

This and other salient points 
ye developed in a letter which 
he Chicago Automobile Trade 
issn. has received from one of its 
nembers. The letter, which dwells 
pon phases of used car opera- 
jons, is reprinted in a CATA bul- 
jstin just issued. It follows: 

“Used cars are no problem. In 
uct, they are our bread and but- 
jer. If customers stopped buying 
jsed cars there would be prac- 
jelly no market for new cars. 
fhe problem then is not used cars 
ut over-allowances. 

“Overallowances are due to a 
»t of reasons, but the most out- 
tanding are these: (1) Lack of 
wusiness Management on part of 
ealer. (2) Overloading of dealers 
vith too many cars for the sake 
uf volume. (3) Occasional fraudu- 
vent practices, such as packing 
nf finance charges, that permit 
jalers to inflate used car allow- 
mees. (4) Breaking down of re- 
jstance of dealer because of wild 
vading on part of competitor or 
tecause of rumor that he is trad- 
ing recklessly. 

“Now, I don’t think there is 
much likelihood during the coming 





Mla. Dealers 
Complain of 


Wild-Trading 


MONTGOMERY, Ala.—New car 
nd used car stocks in Alabama 
ze high. Used car trading is the 
videst in the history of business. 
tepossessions are high. 

These unfavorable conditions, 
we caused by the very bad condi- 
‘on of the oil industry, and the 
pact that the lumber industry is 
wractically shut down. The farm- 


ung industry, too, is bad because of 


0 much rain. 


Expands Operations 
BRONX, N. Y.—With occupancy of 
S new building, the Bear Service 
stitute, Inc., announces its entry 
ito the field of heavy duty repairs 
wt trucks and buses, with new heavy 
uty Bear equipment. 


William Ogg Fitzgerald's famous car- 
%ns appear exclusively in Automo- 
ve News. 


| Chief Blame for Difficulties 


year of dealers being compelled to 
take more new cars than they can 


sell in a normal market at a rea-" 


sonable profit. Manufacturers seem 
to have learned a good deal during 
the past year or two, judging from 
the present improvement in con- 
tractural relations. Of course, if 
manufacturers do adopt unwar- 
ranted practices in 1939 for the 
sake of volume at the cost of 
dealer profit, as in the past, deal- 
ers must resort to legislation or 
the federal trade commission. 


“Finance packs also appear to 
be on the way out. They always 
have been the bane of legitimate 
dealers and salesmen. Only a small 
fraction of dealers are guilty of 
this unwholesome practice, and I 
think in the next few months the 
packs will be almost eliminated. 
This means that dealers will find 
themselves in the automobile busi- 
ness where they belong. 


“The idea of resale price main- 
tenance is badly needed, and I 
hope it will be adopted by all the 
factories because we need it badly, 
and protected territory plans are 
also helpful. And a reduction of 
dealers in certain lines must come 
if dealers are to make a profit. In 
the meantime, dealers themselves 
can substantially improve their 
operations now by studying their 
costs carefully, and by appraising 
cars on the basis of their cash 
values, not on the basis of a theo- 
retical gross profit on the new car. 

“It is trite to say that used cars 
must be bought right, but how 
many of us observe this thought 
in our every-day practices? Used 
cars cannot be bought right be- 
fore dealers know what it costs to 
recondition and sell their cars. 
That means thorough appraisals 
and not window or desk opera- 
tions. Imagine paying out any- 
where from $200 to $500 on the 
basis of a window hunch. 

“Maybe some new car sales will 
be lost through dealers being 
business-wise. So what? Isn’t it 
better for the dealer, as well as 
the industry, to have a healthy 
dealer morale and an enterprising 
sales force? My own opinion is 
that the result of having a well- 
rewarded dealer group and a de- 
cently paid sales force will be 
more new car sales, not less. 

“Summing the whole thing up, 
this is the time when dealers can 
and must say ‘No’ when they can’t 
see a profit in the deal before 
them.” 


The NEW 


STUDEBAKER 
CHAMPION -- 


Like all other Studebakers for over 25 years, is protected 
by the champion of locks.... 


For over a quarter of a century, 


Studebaker has used YALE Locks 


i i f this new 
and we are proud to contribute our part to the security o 
Champion. All locks on this newest achievement of Stud@baker were 


made by YALE. 


THE YALE & TOWNE MFG. CO. 


Stamford, Connecticut 
Detroit Automotive Sales Office, 2679 East Grand Boulevard 
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Used Cars an Opportunity, Not Problem, Dealer Say 





1939 Delivered 
Price List 


Following is a list of new passenger car 
delivered prices for 1939 at point of manu- 
facture, Prices shown, with the exception 
of Willys-Overland, include standard equip- 
ment and federal taxes. Willys-Overland 
prices do not include federal tax. Ford, 
Mercury and Lincoln-Zephyr prices do not 
include transportation or taxes. 

BANTAM—Cpe., $399; spec. rdstr., 9449; 
stand. rdstr., $479; deluxe rdstr., $525; 4- 
pass. speedster, $497.50; deluxe speedster, 
$549; station wagon, $565. 

BUICK, Series 40—Bus. cpe., $894; sport 
cpe., $950; 2-dr. tour, sed., $955; 4-dr. 
tour. sed., $996; conv. cpe., $1,077; sport 
phae., $1,406. Series 60—2-dr. tour. sed., 
$1,205; sport cpe., $1,175; 4-dr. town sed., 
$1,246; conv. cpe., $1,343; sport phae., $1,- 
713. Series 80—4-dr. tour. sed., $1,543, with 
trunk, same; formal sed., $1,758; sport 
phae., $1,983. Series 90—4-dr. tour. sed., 
$2,074; 8-pass. tour. sed., $2,350; limousine, 
453 


$2,453. 

CADILLAC, Series 39-61—Cpe., $1,610; 
tour. sed., $1,680; conv. cpe., $1,770; 5-pass. 
conv. sed., $2,170, Sixty Special—Tour. sed., 
$2,090. Series 39-75, Fleetwood — 5-pass. 
tour. sed., $2,995; 7-pass. tour. sed., $3,- 
210; 2-pass. cpe., $3,280; S-pass. cpe., $3,- 
380; 5-pass. town sed., $3,635; 2-pass. conv. 
cpe., $3,380; 5-pass. conv. sed., $3,945; 8- 
pass. tour, sed., $3,105. Series 39-90 Six- 
teen—$5,140 up. 

CHEVROLET, Master 85—Bus. cpe., $628; 
coach, $648; cpe. pickup, $669; town sed., 
$669; sed., $689; spt. sed., $710. Master 
Deluxe—Bus. cpe., $684; coach, $699; 4- 
pass, cpe., $715; town sed., $720; sed., $745; 
spt. sed., $766. 

CHRYSLER, Royal—Cpe., $918; Vict. cpe., 
$970; 4-dr. sed., $1,010; 2-dr. sed., $975; 
Royal Windsor, $1,075. Imperial—cpe., $1,- 
23; wict. cpe., $1,160; 4-dr. sed., $1,198; 
2-dr. $1,165; New Yorker, $1,298; 
Saratoga, $1,443. 

DE SOTO, Deluxe—Bus. cpe., $870; cpe., 
$925; 2-dr. sed., $930; 4-dr. tour. sed., $970; 


Custom—cpe., $923; cpe., with aux. seats, 
$978; 2-dr. tour. sed., $983; 4-dr. tour. sed., 
$1,023. 

DODGE—Cpe., $756; deluxe cpe. 


+ $803: 
opera cpe., $860; 2-dr. sed., $815; deluxe 
2-dr. sed., $865; 4-dr. sed., $855; deluxe 
4-dr. sed., $905; 7-pass. sed., $1,095. 

FORD, 60 h.p.—Coupe, $580; tudor, $620; 
fordor, $665. 85 h.p.—Coupe, $620; tudor, 
$660; fordor, $705. Deluxe—Coupe, $680; 
tudor, $720; fordor, $765; conv. coupe, $765; 
conv. sedan, $895. 

GRAHAM—Combination cpe., $940; 2-dr. 
sed., $940; 4-dr. sed., $965. N.B.—Super- 
charger equipment group, $130; custom 
equipment group, $130; either or both of 
equipment groups may be added to above. 

HUDSON, 112 Deluxe Series—Util. coach, 
$725; 3-pass. cpe., $745; util. cpe., $750; 
tour. brough., $775; Vict. cpe., $791; tour. 
sed., $806; conv. cpe., $886; conv. brough., 
$936. Six Series—3-pass. cpe., $823; tour. 
brough., $856; Vict. cpe., $869; tour. sed., 
$898; conv. cpe., $972; conv. brough., $1,032. 
Country Club Six Serles—3-pass. cpe., $919; 
tour. brough., $960; Vict. cpe., $967; tour. 
sed., $995; conv. cpe., $1,052; conv. brough., 
$1,115. Country Club Eight Series—3-pass. 
cpe., $1,009; tour. brough., $1,049; tour. 
sed., $1,079; Vict. cpe., $1,051; conv. cpe., 
$1,138; conv, brough., $1,201. Country Club 
Custom Eight Series—Tour. sed., $1,174. 
Big-Boy Series—Tour. sed., $884. 

HUPMOBILE, Skylark Six—Flagship, $895; 
Mainliner, $975; Cruiser, $1,075; Cosair, 
$1,145. Senior 8—Deluxe 4-dr. sed., $1,145; 
custom 4-dr. sed., $1,245, 

LASALLE, V-8 Series 39-50—2-pass. cpe., 
$1,240; 5-pass. tour. cpe., $1,280; 6-pass. 
tour. sed., $1,320; 2-pass. conv. cpe., §l,- 
395; 5-pass. conv. cpe., $1,800. 

LINCOLN-ZEPHYR —Cpe., $1,320; 2-dr. 
sed., $1,330; 4-dr. sed., $1,360; conv. cpe., 
$1,700; conv. sed., $1,790. Custom — Cpe., 
$1,450; cpe.-sed., $1,480; 4-dr. sed., $1,510; 
town lim., $1,700. 

MERCURY V-8—Sed., $916; town sed., 
$957; sed.-cpe., $957; spt. conv., $1,018. 

NASH, special Nash LaFayette series— 
bus. cpe., $770; 2-dr. sed., $810; 4-dr. sed., 

; 4-dr. sed. with tr., $340. Deluxe 
series—all-purpose cpe., $860; Vict. sed., 
$855; bus. cpe., $825; 4-dr. sed., $885; 4-dr. 
sed. w. t., $885. Ambassador Six series— 
all-purpose cpe., $960; Vict. sed., $955; bus. 
cpe., $925; 4-dr. sed., $985; 4-dr. sed. w. t., 
$985. Ambassador Eight series—all-purpose 
cpe., $1,120; Vict. sed., $1,205; bus. cpe., 
$1,175; 4-dr. sed., $1,235; 4-dr. sed, w. t., 
1,235. 


OLDSMOBILE, Series 60—Bus. cpe., $777; 
club cpe., $833; 2-dr. sed., $838; 4-dr. sed., 
$889. Series 70—Bus. cpe., $840; club cpe., 
$891; 2-dr. sed., $901; 4-dr. sed., $952. Series 
80—Bus. cpe., $920; club cpe., $971; 2-dr. 
sed., $992; 4-dr. sed., $1,043. 


OVERLAND—Speedway: Cpe., $560; 2-dr. 


sed., $580; 4-dr. sed., $595. Overland 
deluxe: cpe., $610; 2-dr. sed., $630; 4-dr. 
sed., $655. Willys 48—cpe., $495; 2-dr. sed., 
$535; 4-dr. sed., $555. 

PACKARD, Six—Bus, cpe., $1,000; club 
cpe., $1,045; conv, cpe., $1,195; 2-dr. tour. 


sed., $1,065; 4-dr. tour. sed., $1,095. One- 
Twenty—Bus. cpe., $1,200; club cpe., §$1,- 
245; conv. cpe., $1,390; conv. sed., $1,700; 
2-dr. tour. sed., $1,265; 4-dr. tour. sed., 
$1,295; Limousine, $1,955. Super Eight— 
Club cpe., $1,955; conv. cpe., $2,180; 4-dr. 
tour. sed., $2,035; conv. sed., $2,435; limou- 
sine, $2,600. Twelve—Cpe., $4,140; conv. 
cpe., $4,375; club sed., $4,255; formal sed., 
$4,865; 4-dr. tour. sed., $4,155; Victoria, $5,- 
230; limousine, $4,690. 


PLYMOUTH, Roadking Line—Cpe., $645; 
2-dr., $685; 2-dr. tour. sed. with trunk, 
$699; 4-dr., $726; 4-dr. tour, sed. with 
trunk, $740. Deluxe—Cpe., $725; cpe. with 
r.s., $755; 2-dr. sed., $761; 2-dr. tour., $775; 
4-dr., $791; 4-dr. tour., $805. 

PONTIAC, Quality Six—Cpe., $758; spt. 
cpe., $809; 2-dr. tour. sed., $820; 4-dr. tour. 
sed., $866. Deluxe Six—Cpe., $814; spt. 
cpe., $865; 2-dr. tour. sed., $871; 4-dr. tuur. 
sed., $922; conv. cpe., $993. Deluxe Eight— 
Cpe., $862; spt. cpe., $913; 2-dr. tour. sed., 
$919; 4-dr. tour. sed., $970; conv. cpe., 


$1,046. 

STUDEBAKER, State Commander — 3- 
pass. bus. cpe., $875; 3-pass. custom cpe., 
$900; club sed., $955; cruis. sed., $965. 
State President—3-pass. cust. cpe., $1,035; 
club sed., $1,100; cruis. sed., $1,110; conv. 
ved., $1,400. 


NADA Meeting 


to Emphasize 


Problems of Dealer Relation 


DETROIT.—Dealer problems, 
with emphasis on inter-dealer re- 
lations, will be the keynote at the 
annual meeting of the National 
Automobile Dealers Assn. at San 
Francisco Apr. 17-20. While a 
few factory officials have been in- 
vited to address the gathering, 
speakers for the most part will 
be dealers and discussions will re- 
volve around strictly dealer ques- 
tions. 

From the standpoint of the as- 
sociation itself, it is felt that rat- 
ification of the new by-laws, which 
were approved by the executive 
committee at its meeting in Feb- 
ruary, will do much to broaden the 
control of the association. For a 
number of years there have been 


complaints that a small group of 
dealers were in command and set 
the policies for the whole group. 
Under the new by-laws, the 
active membership of the associa- 
tion has been increased by admit- 
ting to the active list those dealers 
who from past years have sub- 
scribed to the guide book and 
other services of NADA without 
becoming members. This new 
membership, called a Service 
Membership, gives the subscribing 
dealers full voting power that is 
provided the regular membership. 
Early registrations for the San ° 
Francisco meeting are reported 
well up to expectations, with total 
attendance estimated to be in the 
neighborhood of 3,000. 
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Busy Spring Season Seen by New York Dealers 


Mauder Succeeds Stewart 


As President of Assn. 





First Winners 


Announced 


In Oldsmobile Car Contest 


LANSING.—The first five win- 
ners in Oldsmobile’s nationwide 
free-car contest, which started 
Mar. 1 and will continue through 
Mar. 31, were announced this 
week by D. E. Ralston, general 
salesmanager for Oldsmobile. 

The first group of winners was 
selected from the entries post- 
marked Mar. 1 to Mar. 5 and are 
listed as follows: Mar. 1, Lemuel 
Thomas, 65 Market St., San Fran- 
cisco; Mar. 2, Paul J. Kramer, 3930 
Homewood ave., Toledo, O.; Mar. 
3, G. Howard Tilt, 272 East 32nd 
St., Paterson, N. J.; Mar. 4, Harold 
A. Pierson, 539 Chestnut St., 


Sterling, Col.; Mar. 5, Mrs. G. 
Clifford Paine, 1110 West 3rd St., 
McCook, Neb. 

Each winner will receive a 1939 
Oldsmobile Sixty two-door sedan 
as a result of having presented 
the most interesting report of a 


THE NEW § 


CHAM 


AND 


Vio", 


ROSS 
Lafayette, 


i 


GEAR & TOOL 


ride in Oldsmobile’s new low 
priced car. 

Twenty-six additional cars will 
be awarded, Ralston stated, one 
each day for every day in March, 
and: winners will be selected from 
entries grouped according to 
postmark dates. Any Oldsmobile 
dealer will provide entry blanks, 
complete information and arrange 
a trial drive for those wishing to 
participate. Entry blanks contain 
spaces for six comments of 25 
words each on features of the 
Oldsmobile Sixty. 

Official contest judges are 
George M. Slocum, publisher 
Automotive News; Richard Harfst, 
general manager, Automobile Club 
of Michigan, and Harold M. Hast- 
ings, secretary-manager Adcraft 
Club of Detroit. Their future 
decisions will be announced at 
regular intervals. 
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Cadillac to Glorify 


Final Inspectors 
DETROIT.—Final inspec- 
tors’ names will hereafter 
be carried on an approval 
seal of all Cadillacs and 
LaSalles as they leave the 
factory, Nicholas Dreystadt 
general manager, has an- 


nounced. So far as is known, 
this is the first time the 
cloak of anonymity has been 


lifted from the automobile 
inspector. 

“The purpose of the in- 
novation is two-fold,” ex- 
plained Dreystadt. “Princi- 
pally, the practice will focus 
additional attention of the 
dealer and customer on our 
inspection processes. Sec- 
ondly, it will inspire among 
inspectors a greater personal 
interest in the cars.” 


Automotive Plant 


Employment Tops 
1938 in Michigan 


LANSING.—Michigan automo- 
bile employment in February de- 
clined 1.7 percent and payrolls 4.2 
percent compared to January but 
in each instance were far ahead 
of 1938 totals, the department of 
labor and industry disclosed this 
week. 

The 144 plants reporting in the 
transportation field reported 268,- 
196 at work, an increase of 25.6 
percent over 1938. 

The weekly payroll of the 234,- 
847 employed in automobile plants 
proper was $7,340,490, an increase 
of 26.4 percent over Febryary a 
year ago. 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 

“Sparks” column. 





Special to Automotive News 

NEW YORK.—Every indication 
of a busy spring automobile sell- 
ing season, which would inaugu- 
rate a revival of industrial produc- 
tion throughout the country, is 
seen here by the newly-elected 
directors of the Automobile Mer- 
chants Assn. of New York, Inc. 


The optimistic outlook, unani- 
mously envisioned by the associa- 
tion directors, was announced fol- 
lowing their meeting Mar. 17 at 
the New York Athletic Club, at 
which officers for the ensuing 
year were named. 

Edward P. Mauder, general 
manager, New York branch, Cad- 
illac division, was elected presi- 
dent. He succeeds W. D. Stewart, 
president, Chrysler New York Co., 
Inc., who is now serving among 
the new directors. A native of 
New York, Mauder has been en- 
gaged in the automobile business 
31 years. 


Arthur W. Pickett, president, A. 
W. Pickett, Inc., Willys distribu- 
tor, was elected vice-president of 
the local dealer association. En- 
tering the automotive industry in 
1917 through a_ position with 
Willys-Overland, Pickett has been 
with that organization ever since 
and in 1933 became New York 
distributor. 


D. C. Fenner, vice-president, 
Mack International Motor Truck 
Corp., continues as the associa- 
tion’s second vice-president and 
head of its truck division. He is 
past president and also chairman 
of the group’s important legisla- 
tive committee. 

The new secretary-treasurer is 
Fred L. Yarrington, general man- 
ager, Glidden Buick Corp. Harry 


ation’s general manager, in which 
capacity he has served 16 years, 
Herbert G. McClear continues as 
counsel. 

Retail automobile sales have 
been encouraging in the Greater 
New York area, it was noted by 
the directors in forecasting a de. 
cided spring uptrend. The sales 
outlook was seen as particularly 
bright in this area because of the 
anticipated added impetus from 
the opening of the New York 
World’s Fair. 

Besides the optimistic new car 
prospects, it also was agreed that 
used car stocks are in a very 
favorable condition and lower 
than last year. Used cars now in 
stock represent an exceptionally 
good cross section of values, many 
of which are late model, low 
mileage cars with thousands of 
miles of dependable service still 
to be had. These cars are still be. 
ing offered at low winter prices 
in order to make room for the 
new car deliveries which are an- 
ticipated. 


March Sales Double °38 
In Mahoning County 


YOUNGSTOWN, O.—Reflecting 
the substantial jump in employ- 
ment and the return of confidence, 
sales of new automobiles have 
jumped so far in March to about 
double those of a year ago, it was 
reported here this week. 

Up to Mar. 16, the Mahoning 
County Automotive Assn. reported 
233 new cars sold against only 132 
in the first 15 days of February 
and 299 for all of March, 1938. 
Used car sales also were nearly 
double those of the first half of 


G. Bragg continues as the associ-February. 





WE have for the past 25 years enjoyed the privilege 
of furnishing Studebaker with mechanical leather 
products. Today all Studebaker cars are equipped 
with “Perfect” Oil seals. 


May the new Champion win widespread public favor. 


CHICAGO RAWHIDE MANUFACTURING COMPANY 


pets 1285 ELLSTON AVENUE * 


CHICAGO, ILLINOIS 
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America’s finest car in the 
JowEsT PRICE [FIELD 

































Champion acceleration that assures safety! 
How pleased you are when you notice the ease with 
which your Studebaker Champion enables you to 
edge safely out of snarled traffic at the touch of your 
foot on the gas. You’ve got brilliant, fast power at 
your command for instant action in emergencies 


Up steep grades in high without laboring! Power 
on hills is the real test of any engine’s ability. The 
smooth, effortless efficiency of this Studebaker 
Champion is a delightful experience to anyone driv- 
ing in mountains. You take tough hills easily 


To assure noiseless, accurate timing this Cham- 
pion is engineered with the most modern type of 
non-metallic positive helical gear drive. It is silent. 
has no stretch, needs no adjusting 


Battery is under the hood where it’s accessible 
without messing up the car interior. New bat 
tery cap and vent prevent overfilling and spill 






ing, contribute to battery economy and life 


A NEW WORLD 
of economy and performance! | 


You save 10% to 25% on your gasoline in this Champion. And 
that saving is not just a hopeful promise—it’s an established fact 
—disclosed in side-by-side comparisons of this Champion’s gas 
consumption against the three most popular lowest price cars. 
Under exactly similar driving conditions—at high, medium or low 
speeds, you can run this Champion on 107 to 25% less gasoline. 





A true econemy team mate ef the Studehaker winners of 
Gilmore-Y esemite Run! In this acw Champion, you get an 
low-cost Commander—the car that beat even the so-called 
economy cars in the annual Gilmore-Yosemite Economy 
Run—the acknowledged American economy classic. 






America! Here’s the new economy engine you asked for! 
On the speedways and on the highways, Studebaker has 
been recognized for years as America’s greatest builder of 
engines. This new Champion has a brilliant, lively, respon 

sive 6-cylinder power plant that retains all the time-tested 
principles of Studebaker success plus new economy, 





Full-depth water jacketing coo 
this Champion's cylinder wa 
just as it does in the Command 
and President. Valve seats a 
individually cooled 















Efficient floating oil screen, the same type used 
the Commander and President models, gives 
Champion an advantage not offered even in sof 
costly cars. It selects the cleanest oil in the crankca 
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WITH OVERDRIVE YOU GET WITHOUT OVERDRIVE 

2 FREE MILES FROM EVERY YOUR MOTOR GEVELOFS 
GALLON OF GAS “WASTER” COWR 
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Onty lowest price car offering overdrive —This 
great achievement of Studebaker pioneering 
adds definitely to the inherent economy of the 
new Studebaker Champion. It's available at! 
added cost but quickly repays it in extra gasj 
and maintenance saving. You get instant emer- 
gency acceleration with an ‘automatic, solenoid 
control, if you push gas pedal all the way 



























of comfort 









trunk is accessible from inside! This innova- 
n, as introduced in the Champion, is appreciated by 
smen and other drivers in stormy weather. Sample 
‘es or other articles may be reached merely by tilting 
seat forward. In addition to the accessible trunk space, 
te is ample room for brief cases on the wide shelf above 

seat. Studebaker has been notable for the roominess 
its trunks—and this Champion’s space is remarkable. 













‘wu start this Champion with ease and certainty! 
‘e starter button is located beneath the clutch pedal 
§d goes into action when the pedal is all the way down. 
‘is ease of starting is just one of many of this new 
idebaker’s conveniences for simplifying your driving. 





A NEW WORLD 
and luxury! 


Only lowest price car 
offering the healthful 
warmth of the Climatizer! 


As pictured at left, Stude- 
baker’s centrally located Cli- 
matizer draws in fresh air, 
filters it, heats it, and then 
circulates it evenly through 
the car. It keeps the floor— 
and the feet—comfortably 
warm in both rear and front 
compartments. It defrosts 






















. SS aa! 
World’s safest, strongest wheel sus- 
pension! In successful use for over four 
years on hundreds of thousands of Stude- 
bakers, is the unique self-stabilizing 
independent planar front wheel suspen- 
sion that is built into this Champion as 
an inherent part of its strong chassis. 


Double acting shock absorbers front 
and rear, give this Champion another 
important comfort advantage. The front 
shock absorbers act as an integral part 
of the independent planar suspension. 
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You can adjust the front 
seat 3'2 inches simply 
by lifting a lever conven- 
iently located at the lower 


extra cost for arm rests in The Champion's ash tray is located left of the driving seat. 
Mi luxe models! Only one other _ for easy accessibility! And in addi- Whether you're short, 


& 4 tst price car gives you this tion to this driving seat tray, there is oe oF tall, oe 
. bn ad Do ’ yartment of De comfort in this 1am- 
. J unous, modern convenience. one in the rear compa : ; 
o 4 . ‘ ‘ ee pion is extraordinary 
harmonizes with door trim. Luxe Sedans I 
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able in all Champion models 
at only small extra cost. 














De luxe Champions include two windshield wipers: 
And they are wipers of real Studebaker quality and 
efficiency. No-extra-cost ‘“‘extras’’ such as this make 
this Studebaker Champion a decisively greater value 













a ae cae oe than any of the largest selling lowest price cars. 

off the heat and enjoy fresh, a = 
dustless filtered air, free from ae yas 
annoying insects. This revo- aa ey 
lutionary Climatizer is avail- Ne oF 
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You ride on velvet-smooth planar 
wheel suspension! It is Studebaker’s 
exclusive invention and the simplest, 
strongest and most efficient suspension 
in the world. It makes every mile you 
ride in your Champion a miracle of 
cradled comfort. 







Roomy package compart- 
ment in the instrument panel 
of this Champion has a special 
lock that comes as standard 
equipment without charge. 


Beautiful phantom steering 
wheel in de luxe models is 
standard equipment. Trimmed 
in tenite, it has chromium wire 
cross bars, smart horn ring and 
clear vision open top. 





You get 2 sun visors 
without extra cost in de 
luxe Champions! You 
pay extra for two in com- 
petitive cars. Just an- 
other of the many de- 
cided price economies 
you enjoy when you 
choose this new Stude- 
baker Champion as your 
lowest price car. 





This Champion's hypoid 
axle assures a flat floor. And, 
of course, the hypoid gearing 
means rear axle action that’s 
as silent as a watch. Hypoid 
gear furthermore excels the 
conventional gear set-up in 
its space-saving possibilities. 
It permits the use of an un 
derslung axle and a low floor 
level, so that the rear seat 
passengers get the benefits of 
a flat floor and increased leg 
room. Space under the front 
seat provides extra toe room. 

















The Studebaker Champion Cruising Sedan—available in Custom and De Luxe Models 
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(Above) The Studebaker Champion Coupe—available in Custom and De Luxe Models (Below) The Studebaker Champion Club Sedan—available in Custom and De Luxe Models 





ou shift gears at 
is Champion’s 
ing wheel! Of 
rse, that simpli- 
your driving— 
d makes it easy 
r you to enter or 
ve the Champion 
rough the curb- 
ide door. Standard 
quipment on all 
odels 
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The luxurious interior of the Studebaker Champion De Luxe Cruising Sedan. 


New World 
of Style! 


Easily accessible front compartment ash 
tray. De Luxe sedan models also have ash 
trays in rear compartment. 


The spacious interior of the Studebaker Champion Custom Club Sedan. 










A NEW WORLD 
oi safety and strength! 
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A separate parking brake system that operates 
by a pull on a lever under the instrument pane 
gives you an extra factor of safety. It operates by 
mechanical action on the rear wheels independent 
of the Champion’s efficient hydraulic system 

















Safe, dependable Champion hydraulic brakes! You come to a smooth, even stop every 
time with this Studebaker Champion’s specially designed hydraulic brakes. They are 
the modern, foot-regulated type that keeps all four wheels in straight line without 
grabbing, jerking or swerving. The Champion’s brakes function so that the front wheels 
receive 57% of the braking load for safety and steadiness and to prevent skidding. 


This Champion offers the safety of the automatic hill holder! This great Studebaker 
Windshields are extra wide and high with slender but sturdy corner posts. You find you contribution to safety and peace of mind is available in all the Studebaker Champion mod- 



































can see more when you’re driving this Studebaker Champion. You sit naturally without els at only small added cost. You just keep the clutch pedal down when you stopon the way y 

slumping down. This provision for clear view visibility is one of the reasons why this is such up a hill. You can take your foot off the brake, ready for the gas. You don’t roll back and 

a safe car—safer from a driving standpoint as well as structurally. The Champion’s wind- bump into the car behind. A convenience particularly appreciated in hilly country and by 

shield pillar posts are particularly strong because they’re box-section steel reinforced. women drivers. It is one of the many ways in which Studebaker looks out for your safety. 0 
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You park much more easily when you're You steer more safely on the open road thanks 
driving this Studebaker Champion. Your to the action of the cruising range of this Cham- 


steering ratio is so exceptional, you can pion’s steering gear. The car always goes where 
maneuver your Champion much more you point it, without wander. And when you’re 
easily than any other lowest price cars rounding turns, even at speed, your Champion 
—due to variable ratio steering. feels and is assuringly sure-footed 





A body that’s modern in safety as well as 
style! You ride inside a literal sheath of steel re- 
inforced by steel in this new Champion. All that 
Studebaker has learned in its years of pioneer- 
ing steel bodies is embodied in this Champion 
to make it the world’s safest lowest price car. 


4 


Wide range headlamps for night safety 2'v¢ your 
Champion another distinct advantage over ane 
lowest price cars. The attractively contoure 

lamps are faired into the Champion’s sweeping 
fenders in such a manner that by day or night, they 
add measurably to this beautiful car’s eye appeal 


An exclusive Champion steering hook-up, not used in any of the three larg 
est selling lowest price cars, gives this great new Studebaker the same direct- 
ction steering used on its higher priced Commander and President team mates 





A NEW WORLD 
of quality and stamina! 


operateg} 
nt pane 
rates by 
pendent 2 4 ' % 
system ee Nee : fi -— 5 . Even the insulation of this Champion is exceptional! Every stee! 
ra ’ panel in this new Studebaker’s all steel body —roof, cowl, doors, sides. 
floors, trunk lids—is thickly insulated to blot out drumming noises 
and to protect against heat and cold. The same effective resonance and 
temperature insulation is used in the Commander and President 





Rubber-mounted shackles put 
this Studebaker Champion on a 
pedestal all its own among lowest 
price cars. Not only is annoying 
shackle noise completely silenced 
by the live rubber, but the expense 
of greasing is eliminated, too. 
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hewaY You're money ahead owning this Champion because its Studebaker 
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and by workmanship is so enduring 


—_ Over 7,000 of the world’s finest automobile crafts- men to the core, these craftsmen are long-time 

men build long life and smooth, flawless per- residents of South Bend who average 40 years of 
4, formance into this new Studebaker Champion. age. Many of them are home owners, fathers and 
They build this Champion with the same con-_ sons. There isn’t a transient in their ranks. All 
scientious care and expert skill that have given are solid, upstanding citizens with family pride 
the Studebaker Commander and President their in safeguarding and fostering the reputation they They’re proving the safety of the Champien’s sturdy frame! 
exceptional freedom from expensive repairs have helped establish for the quality of Stude- Thousands of pounds of dead weight don’t even strain the super-strong 
} and annoying minor adjustments. Studebaker baker workmanship. new frame that Studebaker’s engineers have designed for this new 
Champion. You never encounter the need for so much frame strength 














ell as 
| re- ° . . 
aa Here’s one reason why this Champion is the safest, 
neer- strongest, lowest price car! 
npion 
e car. Four years of research produced this spe ability to resist strains and won't do for 


cial X-member Champion frame —the same 
type used in Studebaker’s Commander and 


this super-safe, new Studebaker Champion 
From cowl to front wheels, where road 


President. It’s a powerful frame — the jolts are greatest, strong, deep, steel box 
p yous rigid twist-resisting, straight X type that — section side rails give this Champion's un 
some Studebaker’s rigorous safety standards de derstructure tremendous resistance t 
oured mand. The weaker, curved X type of frame shock. Box section construction also mu) 
eping that some other cars employ 1s lacking in tiphes the rigidity of the cross membe: 
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Studebaker spent 4 years and millions of dollars to bring 
you this new money-saving Studebaker Champion! 
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They observed the success of the railroads which, iy 
designing their streamliners, reduced the weight of Pull 
man cars from 70 tons to 43 tons and thereby cut cos 
of operation decisively. 


Ever since 1926 they had seen what intelligent design and 
the use of stronger, lighter metals had done not only for 
airplanes but also for Studebaker cars which have be- 
come more economical to run year after year. 


Here are the men responsible for Studebaker’s impor- 
tant move into the lowest price field— Paul G. Hoffman, 
president, and Harold S. Vance, Chairman of the board 
of the 87-year-old Studebaker Corporation. 


Car owners were carefully polled by independent research 
organizations. It was found that most owners of lowest 
price cars believed they were consuming too much gaso- 
line and paying too much for their motoring. 


Studebaker’s great physicists and technicians went to 
work in Studebaker’s laboratories testing metals and al- 
loys that would reduce useless bulk while increasing car 
strength and safety. Years were spent on this task alone. 


The new Studebaker Champion was tortured in gruel- 
ling tests to prove its ability to stand up soundly under 
conditions more severe than any motorist encounters. It 
was driven through pits of sand, pools of water, bogs of mud. 


Studebaker’s famous corps of engineers were then told 


to plan anew lowest price car featuring better ride, finer per- 
formance and greater operating economy. They worked 
on a clean sheet with instructions to originate not imitate. 


The world’s most expert car craftsmen were ready and 
waiting to do their part—men schooled for years in 
Studebaker thoroughness—many of them descendants of 
men who had also been Studebaker employees. 
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Regular production test cars were driven 300,000 miles 
not only on highways, byways, mountain roads and rough 
terrain but also in the trying traffic conditions of busy 
city streets. 


ot 


ened 


Raymond Loewy, leading designer, famous for his wor 
on airplanes, railway trains and steamships was engage 
to give Studebaker’s new lowest price car truly mode 

beauty of exterior line and interior luxury. : 


Studebaker’s 800-acre proving ground next hummed! 
with activity as Studebaker’s lowest price car was put 
through the equivalent of years and hundreds of thousands 
of miles of severe driving and abuse. 


And at last the Studebaker Champion is ready—a new 
low priced Studebaker of traditional Studebaker quality, 
comfort, safety, style and performance. Press and public 
acclaim it the most important new car in 10 years. 


Studebaker reserves the right to change any of the specifications listed in this catalog without obligation to subsequent purchasers, or to add new designs or improve- 
ments without making similar alterations in automobiles manufactured. Deluxe equipment optional at extra cost. Bumper guards available at extra cost on all models. 
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' of Studebaker’s remarkable new 
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Who will sell this new 












hampion? 


You’ve just read all about this great 
new lowest price car...Now read how you 
can turn it into profit for yourself! 


STUDEBAKER eral 


World’s newest an 
lowest price 


S you might well suppose, dealers 
everywhere are tremendously 
interested in the profit possibilities 


lowest price car—the new Stude- 


baker Champion. 


You’ ve just read colorful page after 
page of the Champion’s story. You 
know here’s a car that’s really 
going places. 

We wish we could say that any dealer who applies has 
a chance to get the Studebaker franchise. But that isn’t 
possible. Studebaker is being very “choosey”—and justi- 
fiably so. This quality car deserves and demands quality 
representation. 


Here is what it takes for a man to qualify to sell the 


and UP, 
hi factory, 


_ new Studebaker Champion: 


-a new 
uality, 
public 





] He must be an automobile merchant of sound 
reputation in his community. 

2 He must be an automobile merchant of solid 
financial strength. 

3 He must be well located with an adequate show- 
room. 
He must have an aggressive, well-directed 

4 sales force. 

5 He must have modern and complete service 
facilities. 

6 He must be able to run his business himself. 


If you are such a dealer, or know someone in your com- 
munity who is, we at Studebaker are interested. 


The Studebaker franchise includes the right to market 


600 
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South Ta 





d finest 
raels 


Studebaker’s Commander and 
President models and Studebaker 
trucks—as well as Studebaker’s new 
lowest price car, the Champion. 


As an independent manufacturer, 
Studebaker talks the language that 


equipped dealers of independence understand. 


es With our new Champion expand- 
ing the market for Studebaker quality 
into the lowest price field, the Stude- 
baker franchise is a remarkable opportunity for qualified 
dealers who understand the trend of the automobile 
business today. I shall be pleased to receive and person- 
ally reply to your inquiry. Address a letter to me person- 
ally, or if you prefer, mail this coupon. 


Chis G Hf om 


THE STUDEBAKER CORPORATION 
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PAUL G. HOFFMAN, President 
The Studebaker Corporation, South Bend, Indiana 


I am interested in knowing more about the profit opportunities in your new 
lowest price car—the new Studebaker Champion. 
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State Labor Legislation Leans to Conservative Side 
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Attendance at Coast Fair 


Already Above Million Mark 


SAN FRANCISCO. — With at- 
tendance at the San Francisco Ex- 
position over the million mark, it 
is estimated that approximately 
45 percent of the visitors have 
been entertained by “Progress on 
Parade,” the interesting exhibit of 
General Motors, in the Vacation- 
land Bldg. 


Highlighted by a dramatic stage 


O’Brien Moves Up 


SOUTH BEND.—John J. O’Brien, 
formerly president of the South Bend 
Lathe Works, has been elected chair- 
man of the board, a new office. Other 
officers elected are Russell E, Fru- 


shour, 
president; Harold A. Smith, former 
now - vice-president and 
; Frank C. Erhardt, former 
treasurer now vice-president in charge 
of sales; urice Howard, secretary 
and William F. Probst,assistant treas- 
urer, 


former vice-president, now 


presentation of research labora- 
tory demonstrations, which range 
from the historical background of 
commonplace articles of today, to 
the latest developments in syn- 
thetics, the comprehensive and 
fascinating display also includes 
General Motors automotive prod- 
ucts, home appliances, the new 
two-cycle General Motors diesel 
engines, and special animated me- 
chanical displays. 


Indicating the interest which 
the Exposition holds for eastern 
executives, the following message 
was received from W. S. Knudsen, 
president of General Motors, after 
he learned of the attendance pass- 
ing the million mark: 


“I join our friends on the 
Pacific coast in their enthusiasm 
over the fact that the one million 

mark in attendance, 


beautiful Exposition in San Fran- 
cisco was reached within less 
than a month after the opening 
day. I had the privilege of pre- 
viewing Treasure Island shortly 
before the opening of the Exposi- 
tion, and can understand the 
popularity the Exposition, and its 
interesting exhibits and features 
are enjoying with visitors. 

“We are pleased, that the Gen- 
eral Motors exhibit in Vacation- 
land Bldg., has been so popular 
with the hundreds of thousands 
who have viewed the scientific 
demonstrations and displays since 
opening day.” 


Open Used Car Lot 

VANCOUVER, B. C.—Begg Motors 
Ltd., has now grease a suburban used 
car lot at ngsway and Guelph 
Street, here, The new lot will ac- 
commodate 150 cars and will be under 
joint management of Robert Agnew 
and William Lynott. 


AN’s Almanac, published once a year, 
is considered THE reference book 
wherever automotive information is 


at theirdesired. 








aq sure 


toward owner 


BENDIX DRIVE 


start 


satisfaction 


torists touch the starter but- 
tons on their cars confident 
and sure that a Bendix Drive 


— day millions of mo- 






sy 
(}/» 


ee . 
SS 


will not fail them. And as the Bendix Drive takes hold, 
starts the engine, lets go—all automatically —owner 


satisfaction is fortified, not only in the Bendix Drive 


but in the car. 


This faithful-performance goes on 24 hours a day, day 


after day all over the world. Certainly, no part of an auto- 


mobile has more deservedly won the complete confi- 


dence of manufacturer, engineer, service man and owner. 


The Bendix Drive is adaptable to every type of start- 


ing control—foot button, clutch pedal,.dash button or 


switch key. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 


ELMIRA, NEW YORK 


More Stringent Regulations 


Of Unions Now Being Sought 


NEW YORK.—A conservative 
trend in labor legislation proposals 
in current state legislative ses- 
sions, as contrasted with the form- 
erly widespread pressure for bills 
of the so-called “Little Wagner 
Act” variety, is noted by ebserv- 
ers here. 


More stringent trade union reg- 
ulation, picketing limitations and 
strike restrictions are reported to 
be embodied in the provisions of 
bills now pending before at least 
14 state legislatures. Some states, 
including Pennsylvania and New 
York, which previously enacted 
“Little Wagner Act” measures, are 
now considering modification pro- 
posals. 


Creation of state labor relations 
boards is proposed in bills pend- 
ing before several state legisla- 
tures, but the measures are said 
to be less radical and more ac- 
ceptable to employers than were 
such bills in previous years. States 
in which such bills are now pend- 
ing are listed as including Cali- 
fornia, Michigan, New Jersey and 
Wisconsin. 


Cited as an example of the con- 
servatism of pending labor bills is 
a measure introduced in the New 
York legislature to amend that 
state’s present labor _ statutes. 
Sponsored by Senator Bewley and 
recorded as Senate Bill 1398, the 
bill proposes many curbs on labor 
organizations, their methods of 
conducting strikes, assessing of 
members, barring “unlawful seiz- 
ure or possession of employer’s 
property (sit-down or sit-in 
strikes), prohibiting intimidation 


or threats or acts of damage or 
injury to any person or his prop- 
Twy**™ 


The bill also would require rigid 


accounting to the state industria] | 


commissioner for all dues and 


assessments collected by any labor | 


union and a limit of not over 5 
percent of the annual earnings of 


any labor union member or ap- | 
plicant would be placed upon the | 


total of such union dues or assess- 
ments 
death benefits) 


of workers.” 


Bergen Auto Co. Fetes 


Its 30th Anniversary | 


HACKENSACK, N. J.—Observ- 
ing its 30th anniversary, the Ber- 
gen Auto Co. of this city is being 
congratulated on its growth from 
an obscure beginning in March, 
1909, to what is announced here 
as the ninth largest Buick dealer- 
ship in the east today. 

From an output of 13 cars the 
first year of its existence, the con- 
cern recently established a record 
for a dealership of its size with 
sales in a single year of 600 new 


cars and 1,200 used car units. The | 
has 70 employes as j 
compared with three at its in-} 
ception. The Bergen Auto Co. was’ 
founded by the late Emil Steffens, | 
a New York business man resid-/ 
ing in Rutherford. Emil William | 
now president, entered ‘i 


firm now 


Steffens, 
the business with his father in 
1924. 
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N welcoming the new Champion to a distinguished 


family of Studebaker cars we extend our con- . 
gratulations on a job well done. 


Wolverine “Plus Service,” 


in the manufacture of 


chromium plated stampings, is available to the whole 


automobile industry. 


The buying of completely finished stampings from 


one source of supply makes for efficiency 


economy. 
speeded up. 


and 


Buying is simplified and deliveries are 


Wolverine “Plus Service” includes designing, stamp- 


ing and plating, all under one roof. 


Ask for details. 


PARKER-WOLVERINE COMPANY 


DETROIT - 


MICHIGAN 


(except for sickness or / 
“to conserve the | 
earnings and financial resources | 


St. ] 
Si 
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ar description in its columns, a 
job usually undertaken by trade 
papers. oo 4 


“LAST WEEK, still fecund at 
31, this corporate oldster (Stude- 
rigid ‘paker Corp.) proudly brought forth 
istrial (30 offspring, a new car, the Stude- 
hhaker Champion, frankly designed 
0 compete with Ford, Chevrolet 
ver 5 and Plymouth in the low-priced 
gs of feld,” says Time. “Result is the 
r ap- 2eW Champion, which has approx- 
n the imately the size of Ford, the power 
ssesg. of Chevrolet and the price of 
SS or ‘Plymouth, but beats all three, 
e the jdaim Hoffman and Vance, by 15 
urces 0 25 percent in operating econ- 
iomy.” 
’ Comments Fortune: “The prob- 
able break-even point for Stude- 
3 ‘yaker’s whole line (regular plus 
iCchampion) is about 75,000 units. 
Sary ‘10 make it Studebaker will have 
serv- {o hold its regular line, which sold 
Ber- 52,000 units in 1938, and sell 23,000 
being 1e¢W Champions in addition. So far 
from 35 the regular line is concerned, it 
larch has been running 55 percent ahead 
h ? ‘of last year with a total of 9,500 
ere 
2aler- 


labor 


cars sold during the first two 
months.” 
* + * 

SO WITH the “Fourth of July” 
getaway, it now is up to George 
Keller, vp in charge of sales, and 
with his general sales manager, Scott 
) new Fletcher, to do their stuff. This 
. The movement already is well under 
ss as way. Dealer meetings already have 
s in- been held in key cities—there were 
. was (800 at Chicago, more than 1,000 
ffens, }at New York, 500 at Cleveland, 500 
resid- jat Detroit, 400 in Buffalo, 600 New 
illiam /Englanders at Boston, 600 at Wash- 
itered ‘ington, 700 at Atlanta and 300 at 
er in St. Louis. es 

Sowing the seed to help its deal- 
ers, Studebaker is spending a mil- 
lion and a quarter dollars in the 
next three months to make the 
buying public Champion-conscious, 
while Keller waits for the jury to 
-bring in the verdict. 

* * me 

' MEBBE IT is a happenstance 
‘but as I sit here pecking at the 
ikeys of my Underwood there 
;comes to my desk “Seven Roads to 
'Safety,” by Paul G. Hoffman, put 
jout by Harper & Bros. of New 
York. So Hoffman scores a point 
‘on his rival author—he’s on the 
_bookstands, while “Who, Me?” by 
Chris Sinsabaugh still is running 
serially in Automotive News. 

Of course this Hoffman, who is 
head of the Automotive Safety 
Foundation and also Studebaker’s 
President and Commander, tells in 
his book what progress has been 
made in meeting the safety prob- 
lem by the various organizations 
and civie organizations working 
for the cause throughout the coun- 
try. But chiefly he presents the 
seven-point program, worked out 
by his organization, which aims 
to cut down the terrific death rate 
to _one-third its present figure. 

| Briefly, this program involves ac- 
tion on matters of legislation, mo- 
tor vehicle administration, traffic 
enforcement, highway training, 
safety education, technical person- 
ne] training, and research. 
* * % 


s the 
. con- 
ecord 





IS THE automotive industry air- 
- Minded? Evidence pointing that-a- 
way is had from United Airlines 
which has presented metal cards 
of membership in its 100,000 Mile 
Club to the following who have 
qualified for this distinction: 

. E. Ahrens, Cadillac Motor 
Car Co.; W. R. Angell, jr., presi- 
dent, Continental Motors Corp., 
Detroit; Lisle R. Beardslee, Gen- 
eral Motor Corp., New York; W. 
P. Blake, Graham Paige Motor 
Co., Portland, Ore.; A. L. Cable, 
Firestone Tire & Rubber Co., 
South Gate, Calif.; R. W. Carson, 
Packard Motor Car Co., Detroit; 
M. E. Coyle, president, Chevrolet 
Motor Division, Detroit; E. G. 
Davies, Willys distributor, Los 
Angeles; Hugh Dean, Chevrolet 
Motor Co., Detroit; H. T. DeHart, 
Yellow Truck & Coach Mfg. Co., 
Pontiac; H. M. Estes, Yellow Truck 
& Coach Mfg. Co., Pontiac; C. P. 

isken, advertising manager, 
Chevrolet Motor Division. 
B. C. Foy, president, De Soto 


anne csc 


Sparks 


(Continued from Page 1) 
Which is unusual for Fortune—a Motors, New York; H. C. Gross- 
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Sinsabaugh 





man, Yellow Truck & Coach Mfg. 
Co., Pontiac; H. H. Henchel, Yel- 
low Truck & Coach Mfg. Co., 
Pontiac; Frank Hines, Capitol 
Chevrolet Co., Salt Lake City, 
Utah; W. E. Holler, general sales 
manager, Chevrolet Division, De- 
troit; L. A. James, president, 
James Motor Co., Denver; P. G. 
Johnson, Kenworth Motor Truck 
Corp., Seattle; S. M. Johnson, 
Chevrolet Division, Los Angeles; 
T. F. Laughlin, Studebaker Pacific 
Corp., Vernon, Calif.; H. E. List- 
man, Yellow Truck & Coach Mfg. 
Co., Pontiac; J. P. Little, General 
Motors Truck, Pontiac. 

R. T. Nixon, Packard Motor Car 
Co., Detroit; D. P. O’Madigan, 
Pontiac Motors Corp., Denver; 
Thomas M. Ray, Pontiac division, 
Oakland, Calif.; C. P. Ross, Wau- 
kesha Motor Co., Waukesha, Wis.; 
Jerry Rutzel, Chevrolet Division, 
Detroit; K. M. Schaefer, Federal 
Motor Truck Co., Detroit; Homer 
Stanley, Packard Motor Car Co., 










More Power To The New 






Detroit; Joseph J. Stedem, general 
sales manager, Hertz Drivurself 
Stations, Inc., Chicago; Donald 
Still, General Motors Corp., San 
Francisco; J. J. Tolbert, Willys 
distributor, Los Angeles; H. R. 
White, General Motors Corp., De- 
troit; and Whiting Williams, Gen- 
eral Motors Corp., Detroit. 
* * * 


KARL FREDERICK brings me 
this one. Karl Frederick, if you 
don’t know off-hand is with 
Ruthrauff & Ryan, the advertising 
agency handling the Dodge ac- 
count. And Karl was doing a bit 
of field work for the agency last 
week which landed him in Fort 
Smith, Ark., where Rudd Ross 
holds the Dodge franchise. Not 
only that but he is regarded as 
the high command of the dealers 
of the commonwealth of Ar- 
kansas, big shot in the _ state 
dealers’ association and all that. 

Well, it seems that the dealers 
were pleading with the house to 
pass an automobile title law, 
which already had passed the 
senate, so Rudd went to bat. He 
spent $105 of his own money to 
wire his fellow dealers to wire in 
turn to their reps in the legisla- 
ture to get back of Bill 569 and 
demand its passage, without speci- 


fying house or senate. And right 
well did they respond. More than 
500 telegrams poured inte the 
state capital demanding the pas- 
sage of Bill 569. I’m telling you 
what Frederick told me, re- 
member. 
> s s 

THE AVALANCHE of telegrams 
puzzled the legislators and it was 
the piece de resistance of toilet- 
room gossip. They couldn’t under- 
stand why the automobile dealer 
wants 569 but so long as the deal- 
ers asked for it they went to bat 
and House Bill 569 passed by a 
vote of 75 to 8. And the 569 that 
was passed was a bill that pro- 
hibited the gigging (spearing to 
those who don’t know what gig- 
ging is) of bull frogs, whereas the 
automobile title bill was a senate 
measure, No. 569. Whereupon 
Rudd Ross became Bullfrog Ross 
among the automobile dealers of 
the state. Razzing telephone calls 
and telegrams made Ross’ life 
miserable. But he slid back to 
second base without being tagged 
and the Arkansas house promptly 
saved his life by passing Senate 
Bill 569—the automobile title 
measure. And the bill now is on 
the governor’s desk awaiting his 
signature. 
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Sixteen Dealers 
Are Added to 


Hudson Roster 


DETROIT.—New dealers recent- 
ly signed by Hudson Motor Car 
Co. are as follows: 

California—Ray Stipe, 9000 
Washington Blvd., Culver City; 
Down’s Garage, 119 W. Jefferson, 
Los Angeles. Iowa—Hartwig Auto 
Co., Clutier (D). Illinois—Harvey 
Motor Sales, 1901 Seventh St. 
Moline. Louisiana—J. W. Bodker 
Garage, Pontchatoula. 


Michigan—Hawkins Garage, N. 
Mitchell St., Cadillac; Van Gor- 
don’s Garage, 104 E. Huron St., 
Milford (D); Boske’s Garage, 
27371 Gratiot Ave., Roseville. 
Minnesota — Lunderberg Garage, 
5009 Xerxes Ave., Minneapolis. 
Missouri—W. C. Pope Motor Sales, 
East Prairie. Montana—Sheridan 
Blacksmith & Repair Shop, Sheri- 
dan (D). 

New York—South Walnut Street 
Garage, Elmira (S.S.). Ohio— 
Andrew Krobeck, 219 E. Wood St., 
Lowellville. Oklahoma—J. M. Hig- 
gins, Shattuck. Oregon—L. K. 
Pearson jr., 304 Cape St., Newport. 








CHAMPION 


Salutes a 


New CHAMPION 





a ~ encwsmlitons * 


STUDEBAKER CHAMPION 


THE CHAMPION SPARK PLUG COMPANY is 
proud of the part that it will play in making the 
new Studebaker Champion a national sensation for 
Champion Spark Plugs are standard equipment on 
all Studebaker cars. 

Champion’s 27-year old policy of continuous -e- 
search and engineering devoted exclusively to spark 
plugs, has kept Champions everlastingly in a posi- 
tion to meet the most advanced engineering develop- 


ments with spark plugs progressively far ahead of 


all others. 


Automotive engineers recognize this 


service by awarding Champions the bulk of stand- 


ard equipment business. 


Thus, by pacing engineering development, Cham- 
pion Spark Plugs continue to guarantee the better 
and more dependable engine performance that has 
made them Champions in fact as well as in name. 








\ 
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The Rockford Screw Products 
Company congratulates the Stude- 
baker Corporation on its new 
Studebaker Champion and extends 
to the management and entire 
organization their cordial 
good wishes. 


The Rockford Screw 
Products Company 
Rockford, Ill. 


THE CHAMPION ... 


Crowning Achievement 
of 87 Years’ Leadership 


Congratulations, Studebaker! 


SOUTH BEND 
WOOD PARTS, INC. 


South Bend 


Indiana 


MICHIGAN STEEL TUBE PRODUCTS Co. 
Charles E. Miller, President 


STEEL TUBING AND TUBULAR PRODUCTS 


MILLER SHELBY PRODUCTS DIVISION 


Auto Mufflers—Auto Tire Pumps—Gasoline Stove 
Pumps—Bicycle Pumps—Special Pumps—Low Pressure 


Grease Guns 


General Offices: 9450 Buffalo Street 
Detroit, Michigan 


Factories at Detroit and Shelby, Ohio 




















End to Diversion 
Is Sought in Bill 


Before Pa. Senate 


HARRISBURG, Pa.—(UTPS)— 
A joint resolution, sponsored by 
the Penna Motor Federation, pro- 
posing an amendment to. the 
Pennsylvania constitution prohib- 
iting the diversion of gasoline 
taxes and the motor license fund, 
was introduced in the senate last 
week by Sen. Leroy E. Chapman. 

The resolution reads: 

“All revenue derived from 
taxes imposed upon motor vehicle 
transportation, including registra- 
tion fees and licenses and all pro- 
ceeds from taxes imposed upon the 
receipt, sale, distribution or use 
of gasoline and other motor fuels 
shall, after providing therefrom 
for (a) the necessary expenses of 
administration and collection and 
(b) the necessary expenses for en- 
forcement of state motor vehicle 
laws and state motor traffic laws 
and (c) the payment of principal 
and interest on debts created for 
highway construction and recon- 
struction be appropriated and used 
solely and exclusively for the con- 
struction, reconstruction, mainte- 
nance and repair of public motor 
vehicle highways and bridges 
within the state and shall not be 
diverted by transfer or otherwise 
to any other purpose whatsoever.” 


Ford Fair Map 
Shows Changes 


DEARBORN. — Changes which 
motorized transportation will 
bring about in American cities 
and villages in the next three de- 
cades are predicted by an acti- 
vated map of “Everytown” in the 
Ford exposition at the New York 
World’s Fair. 

Situated at a vantage point in 
the entrance hall of the exposition, 
the map portrays a typical com- 
munity in 1903 and shows the 
improvements which the motor 
car already has made. The 
prophecy of how the community 
will appear in 1969, following fur- 
ther transportation improvements, 
is based upon what already has 
been done. 

In 1969, the map predicts, in- 
dustrialized farms will supply 
much of the raw material, used by 
industry. This prediction is based 
on the fact that certain modern 
industries are working toward the 
day when more of their raw ma- | 
terials will be processed from the 
ever-renewing products of the 
fields. 

The rapidly increasing use of 
cotton, corn, molasses, soybeans 
and other agricultural products 
illustrates the steps being taken 
to bring about a closer union be- 
tween the farm and factory. 

The map of “Everytown” in 
1969 indicates a number of other 
interesting changes which may be 
expected. It forecasts the removal 
of factories to the country, near to } 
their source of supply. This de-| 
centralization of industry in turn 
will result in a greater distribu- 
tion of population over the land. 
City slums, once the breeding 
place of disease and crime, will 
be replaced by wide boulevards, 
spacious parks and gardens, the 
Ford exposition map predicts. 


Chain Store Levies | 


Boosted in Ala. Bill, 
MONTGOMERY, Ala—H. M.| 
Dobbs has introduced a bill (H.B. | 





|398) calling for the following levy | 


on chain stores: 
Up to five stores, $20 each: five | 


'to 10 stores, $35 each: 10 to 15| 
|stores, $75; 15 to 25 stores, $100 


each; 25 to 50 stores, $150 each; | 


|50 to 75 stores, $200 each; 75 to! 


100 stores, $250 each; 100 to 150| 


'stores, $325 each; 150 to 200 stores, | 
| $425 each; 200 to 300 stores, $500 
'each; 300 to 500 stores, $550 each; | 


and all over 500 stores, $600 each. | 

At present chain stores in this | 
state are taxed from $1.50 to 
$112.50 per unit. 

Martin Resigns Post 

BUTLER, Pa.—G. S. Martin, pur- 
chasing agent of the American Ban- 
tam Car Co., is resigning his post. He 
came to Bantam from Willys—Overland 
where he was assistant purchasing 
agent 





UNITED-CARR FASTENER CORP. 
DETROIT 


We are proud to have 
shared in the building 
of a great motor car... 
and congratulate 
Studebaker on its 


fine achievement. 


UNITED-CARR FASTENER CORP. 
DETROIT 


Pressed Metals of America, Inc. 


Congratulates the 
Studebaker Corporation 


ona Fine Product. 


Wishes the New Studebaker 
CHAMPION 


the Best of Success , , 


PRESSED METALS OF AMERICA, INC. 


PORT HURON .. DETROIT 


Arrow Tool & Reamer Co. 


of Detroit 


Wishes the 
Studebaker Corp. 


the Best of Success 
with its New Car... 


THE CHAMPION 


MARCH 25, 1939 


$e 
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Kuropean Crisis Continues to Deter Motor Shares 


Street is Prone to Ignore 
_ Sharp Upturn in Car Sales 


special to Automotive News 

NEW YORK.—Again conditions 
have arisen making it impossible 
for the financial markets to ap- 
praise the domestic situation and 
pase their action on what they find 
at home. More attention must be 
paid to developments overseas 
than to what the outlook for busi- 
ness in the United States would 
be, were it not complicated by 
foreign disturbances. 

All of which means it is hard 


| Coming Events 


APRIL 
1- 8—Belgrade, Yugoslavia. Automo- 
bile salon. 
3- 5—New York. Metropolitan Auto~- 
motive Maintenance Show. 
13-14—Cleveland. American Petroleum 
Assn. semi-annual meeting. 
11-19—San Francisco. National Auto~- 
mobile Dealers Assn. annual meet- 











ing. 

%-May 1—Seattle. Washington Motor 
Freight Assn. annual convention, 
Washington Hotel. 

MAY 

2-June 8—World Automotive Engineers 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; De- 
troit, May 3l-June 2; San Fran- 
cisco, June 6-8. 

JUNE 

5- 6—Buck Hill Falls, Pa. Pennsyl- 

vania Automotive Assn. Meeting. 
AUGUST 

7-10—Chicago Navy Pier. Annual 

Automotive Accessories Exhibit. 
OCTOBER 
12-21—London. International Automo- 

bile show. 

15-21—New York. National Automobile 


show. 
25-Nov. 11— Milan, Italy. Automobile 
salon. 


NOVEMBER 
3-11—Chicago. Automobile Show. 
DECEMBER 
11-16—Chicago. Automotive Service In- 
dustries Show. 


going for the isolaty 
they be those who believe the 
United States “is isolated” or those 
who believe this nation should be 
isolated. The evidence seems to 
indicate strongly that it is not a 
question of what the American 
people may want, but a question 
of what they have been presented 
with. 

A condition exists under which 
what a man thinks and does in a 
dozen countries, east, west and 
south, may have a profound effect 
on another man’s job in Detroit or 
on the prosperity of a farmer in 
Kansas. Aside from all social and 
political considerations, American 
industry and agriculture have been 
geared to an export market. 

Although not large when com- 
pared with the nation’s total econ- 
omy, the export business may be 
said to go a long way towards 
covering the “overhead.” And that 
export margin in many industries 
means many jobs, and the differ- 
ence between a market or no 
market for the products of a 
Kansas farm. 

The view of many in financial 
quarters is that regardless of 
whether the condition is good or 
bad, the condition exists, as every- 
day evidence of recent months 
demonstrates. 

With automobile sales having 
shown unusual strength in recent 
weeks and the outlook continuing 
to be good for spring, prices of the 
stocks of leading companies in the 
industry, which are a reflection of 
the public’s appraisal of the worth 
of those companies, have made 
practically no net headway in the 
past month or so. The reason for 
this is not what has been happen- 
ing at home where the news, both 


mists, whether 


ROCK RIVER 
BROADCLOTH 


The fine wool broadcloth used 
in Studebaker models in both the 
cushions and body trim is made 
by the ROCK RIVER WOOLEN 
MILLS, one of America’s oldest 
and foremost institutions spe- 


cializing on quality material. 


Established in 


1849, this mill 


through the years has earned 
an enviable reputation for both 


the product it 


makes and the 


service it renders. 


ve 
ROCK RIVER WOOLEN MILLS 


Janesville, Wisconsin 


DETROIT OFFICE — FISHER BLDG. 








industrial and political, has been 
improved, but what has happened 
abroad. 

One thing stands out, however, 
and that is that the disturbance 
during the present crisis (at least 
thus far) hasn’t been as severe as 
that of last September. If tension 
is to be a normal thing for Europe, 
perhaps the situation here will 
gradually become adjusted to such 
a condition. This remains to be 
seen. But events hardly point to 
isolation any greater than now 
exists for the United States. In 
fact, events seem to point to even 
less isolation politically. 

Although there was some re- 
covery at times during the week, 
automotive stocks finished with 
net losses for the period covered 
by the Automotive News averages. 


Stock Averages 


Last This Year 
Week Week Change Ago 
24 motors . 32.00 31.18 —0.82 20.01 
10 car-truck cos...32.83 32.13 —0.70 21.21 
10 parts-acces. 26.00 2565 —0.35 17.82 
4 tire-rubbers ....28.21 26.71 —1.50 17.54 


Packard Re-arranging Plant 


To Increase 


DETROIT.—Packard Motor Car 
Co. is prepared to take advantage 
of the expansion in general busi- 
ness indicated at this time, Alvan 
Macauley, president, declares in 
his annual report to stockholders. 
To further raise production effici- 
ency and lower costs, the company 
is rearranging its factory facilities. 

The 1938 loss of $1,638,317, 
which is in line with preliminary 
figures, was due mainly to low 
volume, Macauley states. Earn- 
ings in 1937 were equal to 20 
cents a share. Production in 1938 
totaled 50,260 units against 109,520 
in 1937, while deliveries amounted 
to 56,057 cars, including 5,392 ex- 
port shipments, against a total of 
104,959 and exports of 7,151 in the 
previous year. A relatively small 
increase in 1938 business would 
have enabled Packard to have 


To all members of 


Its Capacity 


shown a profit for the year, he 
says. 

With sales volume in the De- 
cember quarter improving with 
general business, Packard was able 
to show substantial earnings for 
the period, $1,660,473 or 11 cents 
a share on the 15,000,000 shares 
of no-par capital stock outstand- 
ing. In the like 1937 period, in- 
dicated net profit was $1,558,007 
or 10 cents a share. 

Year-end inventories of new 
cars at the factory and in the 
hands of dealers were 40.1 per- 
cent below Dec. 31, 1937, but cur- 
rently are adequate, Macauley re- 
ports. 


The truck section of Automotive 
News is the only publication edited 
entirely for the truck, trailer and 
truck equipment dealer. 


THE STUDEBAKER CORPORATION 


We extend our hearty congratulations on 


their achievement in producing a 


truly remarkable car 


The Studebaker CHAMPION 


The American public, during these times of 


rigid economy, 1s bound to appreciate what 


the Studebaker Corporation has accomplished. 





JONES - DABNEY COMPANY 


Manufacturers of Automotive Finishes 


Factories: DETROIT, MICHIGAN; LOUISVILLE, KENTUCKY 
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SOBENITE 
SALUTES 
STUDEBAKER 
And the New Champion! 


e 





SOBENITE, INC. 
South Bend, Ind. 


FINEST QUALITY 
VALVE SPRINGS 


Jn the new 


STUDEBAKER 
CARS 


And Thats Important 


When you stop to consider that every one of these little 
springs, handling about 65 lbs. at working height, does 
work equivalent to lifting thousands of tons in normal 
operation of a car for even an hour, you can understand 
why STUDEBAKER uses only the best and specifies 


i GIBSON-SPRINGS p 





for a major part of their requirements. We understand 
that this same insistence on quality carries through on 
every vital part and material that goes into their cars— 
even the new, low priced CHAMPION models. 


So say we “Congratulations, STUDEBAKER, on your fine 
new cars.” If the public appreciates real value, STUDE- 
BAKER deserves to have a big year—and we believe 


they'll have it. 
The 


WILLIAM D. GIBSON CO. 


1800 Clybourn Avenue Chicago, Illinois 


Producers of all types of coil, flat and special springs, 
made from steel, brass, bronze and special alloys. 


(DIVISION OF ASSOCIATED SPRING CORPORATION) 





Nash Appoints 
30 New Dealers 
Through 17 States 


DETROIT.—Appointment of 30 
new Nash dealers throughout the 
country was announced this week 
by W. A. Blees, general sales 
manager, Nash Motors Division, 
Nash-Kelvinater Corp. 


Blees listed the new dealers as 
follows: The Hillcrest Motors Co., 
Cleveland Heights, O.; Lloyd 
Street Garage, Nanty-Glo, Pa.; R. 
Hugli, Bellevue, Pa.; C. C. Black- 
burn, Paris, Tex.; Taylor Motor 
Co., Newcastle, Ind.; K. Hammond 
Auto Sales, Granite City, IIL; 
Wheeling Nash Motors, Inc., 
Wheeling, W. Va. 


McDonald Sales, Ine., Pitts- 
burgh, Pa.; Washington Maryland 
Motors, Capitol Heights, Md.; P. 
W. White Motor Co., St. Louis, 
Mo.; Sohn & Son, Carthage, Ind.; 
Hasty Motor Sales, Winchester, 
Ind.; Lau Motors, Brooklyn, N. Y.; 
F. W. Gilman, Las Vegas, Nev.; 
Dale Wilson, Clinton, Pa.; Cash- 
baugh Motor, New Brighton, Pa.; 
William B. Pinney, Winsted, 
Conn.; Henry Schmid & Sons, 
Detroit, Mich.; John Gutowski jr., 
Lackawanna, N. Y.; Theophil 
Schaeffer, McClusky, N. D.; John 
Dee Moore, Inc., Yakima, Wash.; 
Chas. E. Ingalls, Montgomery, 
Ala.; Lawler-Nash Co., Kansas 
City, Mo.; Burkhim Motor Co., 
Gainesville, Fla.; Chas. E. Under- 
wood, Indianapolis, Ind.; 

Turner’s Service Station, Bill- 
erica, Mass.; Thompson Motor Co., 
Reno, Nev.; P. H. Grove & Son, 
Dallastown, Pa.; Frank Dildine, 
Turbotviile, Pa., and Ridgefield 
Motors, Ridgefield, Conn. 


Steel Rate Rising 
Slowly in Ohio 


YOUNGSTOWN, O.—Continued 
slow improvement in steel de- 
mand is reported by major 
Youngstown district steel plants, 
but officials said the gains were 
less than had been expected. 


Moderate quickening in rail 
equipment demands and the new 
increase in automobile production 
were the most favorable develop- 
ments. Finished steel consumption 
continued to expand making the 
outlook favorable for further op- 
erating gains before the first-half 
peak is reached. 


Steel orders from the motor car 
industry, officials revealed, were 
restricted to relatively small lots. 
Youngstown district operating rate 
will continue this week at around 
54 percent, same as last week, it 
was reported 


Chain Store Tax Bills 
Pending in 7 States 


NEW YORK.—Bills to impose 
or increase special taxes against 
chain merchandising organizations 
are pending in the legislatures of 
several states, including Missouri, 
New Mexico, New York, North 
Carolina, Oklahoma, South Caro- 
lina and Wisconsin. Chain tax 
measures also were introduced in 
the Georgia and Kansas legisla- 
tures, but are reported to have 
been killed. 


The New Mexico senate passed 
a chain tax bill imposing license 
fees varying from $10 to $550 ac- 
cording to the number of units. 
The measure was pending in the 
house at Santa Fe at this writing. 
A Missouri bill with fees ranging 
up to $550 was reported to have 
received approval of that legisla- 
ture’s house taxation and revenue 
committee. 


Dealers Unite 


CHARLESTON, W. Va.—The Dealers’ 
Assn., Inc., a non-profit organization 
with principal offices in South Charles- 
ton, s been formed to unite direct 
and associate Chevrolet dealers in the 
Charleston zone to secure the benefits 
of co-operative unity. Incorporators 
are J. W. Keister, Clarksburg; Miles 
Mt. Sterling, Ky.; W. M. Summers, 
Clendenin, and Cecil Walker, South 
Charleston. 


Backs Higher Speed 


TRENTON, N. J.—Enactment of 
pending state legislation, to increase 
the automobile speed limit from 40 to 
50 miles per hour on open highways, 
was advocated by the New Jersey 
Assn. of Underwriters at its mid-year 
meeting here. 


Congratulations 


We are proud of the fact that our PARATEX 









Q Se CAR... 


To the New Champion SIX— 
Studebaker’s achievement for 
American motorists—may we 
add our congratulations to 
the acclaim of all motordom. 


Q Quarry 
STEEL 


It is our proud privilege to 
share in the creation of this 


. aah shatine great car value by furnishing 
@ Leaded Steels . Cold Finished Steel which 
@ Screw Stock contributes to the stamina and 
@ Alloy Steels dependability of its vital parts. 


BLISS LAUGHLIN. INC 


 HARVEY.ILL. Sub. Offices in ofl Principcl Gties BUFFALO. N.Y. § 


Studebaker 


on a real 


‘““CHAMPION”’ 


(Rubberized Curled Hair) is used in 
this new achievement. 


BLOCKSOM & COMPANY 
Michigan City, Indiana 


Congratulations Studebaker 
Pheoll Manufacturing Company 
Chicago 
& 


Screws — Bolts — Nuts 





CONGRATULATIONS 


to the new 


CHAMPION 
& 


The Elco Grease and Oil Co. 
CLEVELAND, OHIO 
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By Geo. H. Watson 

Staff Correspondent 
BIRMINGHAM, Ala.—The first 
ing we do when we take a used 
ar in trade is to doll it up in a 
hew dress, rouge, lipstick et al,” 
ays W. J. Rutland, manager of 
sed car reconditioning, Grimes 
fotor Co., Inc. (Ford). “We strive 
or eye appeal first and then fol- 
ow with the heavy shop work and 
gine tuneup, which will make 
or a maximum of performance. 
“At first blush this may seem 
e putting last things first on 
ccount of the possibility that the 


Good Luck to Our 
Friends, The 
Studebaker Corporation 


From 


R. P. ULLMAN co. 


Jute and Cotton Fabrics 
Detroit, Mich. 





We Salute 
the New 
CHAMPION 


Rubin Trimming 
Works 


NEW YORK, N. Y. 
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Reversed Reconditioning Work Impresses Salesmen 


Ala. Dealer Dolls Up Used 
Cars First, Then Fixes ’Em 


car may lose some of its ‘make-up’ 
while going through the shop,” as- 
serts Rutland. “But we have found 
this order of operation best, large- 
ly because of the phychological 
effect created on salesmen as well 
as prospects who may see the car 
before the shop work is completed. 


“When a salesman first sees a 
trade-in and it is all mussed up 
with bent fenders, soiled uphol- 
stery and rusty body, that is the 
impression he takes away of the 
car. ‘First impression is the last 
impression,’ so to speak. For that 
reason we like to grab the car as 
soon as it comes in and give it a 
thorough manicuring. This usual- 
ly requires less time than the 
shop work. Then when the sales- 
man gets around to take a look, 
his impression is definitely of a 
car that ‘will sell.’ He is apt to 
immediately bring a_ prospect 
around to see the ‘good buy.’ 

“It is hard to explain but the 
average salesman seems unable to 
visualize how a mussy-looking 
trade-in will look after it has gone 
through the appearance mill. If 
the car is already dolled up, how- 
ever, the salesman is perfectly 
willing to assume that it will be 
put in first class mechanical con- 
dition. The same holds true of 
prospective buyers. So, as we say, 
why we put appearancing first be- 
longs in the realm of the mind— 
something for the psychologist to 
discuss. 

“Of course, we have to take 
more pains with the units in the 
shop not to muss them up after 
they have been beautified. We use 
fender covers, seat covers and 
other protective devices just as 
used in the new car shop. Inci- 
dentally, having the cars dolled 
up seems to stimulate our shop 
men to their best efforts. It also 
encourages greater cleanliness in 
the shop. 

“Our first step is to steam-clean 


Good Leather 


makes a 


Good Champion 


Serving Studebaker since 1861 


BLANCHARD BROS. & LANE 


NEWARK, N. J. 


Representatives 
RYAN SALES ENGINEERING CO. 
82 Lothrop Avenue 
DETROIT 





the car, including both engine and 
chassis. We have found that clean- 
ing the engine is a definite aid to 
sales. Next we vacuum-clean the 
interior of the car, replace worn 
out rugs, and install seat covers 
if the upholstery is teo badly 
soiled. Incidentally, we use tailor- 
made seat covers, not just ‘fit-all’ 
variety,” Rutland declares. 


“Then comes the metal straight- 
ening and the installation of any 
broken glass. Next comes the 
painting and striping. Then the 
car goes to the shop for perform- 
ance work. This includes also at- 
tention to the brakes, tires, bat- 
tery, headlights and windshield 
wiper. We want the car to have a 
lot of ‘feel’ in it, so that it will 
perform with a maximum of satis- 
faction. 


“While the operations are listed 
separately we find it speeds things 
sometimes to double up. For in- 
stance, the metal straightening can 
be done while the motor is being 
worked on. Some experience is 
necessary in order to speed the 
reconditioning processes up, and 
our slogan is ‘Doll ’em up, fix ’em 
up and sell ’em quick.’ 


“We are now handling from 40 to 
50 cars per month in our shop and 
spending an average of $50 on 
each unit. We have a separate shop 
for this work, thus not jamming 


Buick Deliveries 
In March Exceed 
February by 53% 


FLINT.—Domestic retail deliv- 
eries of Buicks during the first 20 
days of March total 11,531 units, a 
gain of 3,988 or 53 percent over 
February and 3,304 units or 40 
percent over the corresponding 
period of last year, W. F. Huf- 
stader, general sales manger, an- 
nounced Friday. 

Hufstader said that sales of 
5,943 units during the second 10 
days of the month exceeded those 
of the strong first period by 355 
units, and were 2,317 units great- 
er than a month ago. 

Meanwhile, Buick dealers reduced 
used car stocks to a 30-day sup- 
ply, used car sales during the first 
20 days of March totaling 21,532 
units. 





up operations in our customer 
shop. 

“Before going in so strongly for 
reconditioning, we had what we 
called a 50-50 policy, that is we 
sold a used car with a guarantee 
that we would bear half the cost 
of any needed repairs over a spec- 
ified period. But we soon found 
out that many used car buyers 


cannot pay notes and at the same 
time pay even half the cost of re- 
paid work. Also our salesmen lost 
some of their enthusiasm. 

“We now know that our new 
policy of putting the cars in tip- 
top shape with a maximum of 
eye appeal is paying good divi- 
dends. It has speeded up our used 
car turnover almost 100 percent. 
Our salesmen have more pep and 
customers are better satisfied. 

“Our reconditioning program is 
largely that recommended by the 
Ford factory and is applicable to 
the later model cars, chiefly for 
those selling for more than $150. 
But even on our ‘as-is’ cars we 
give quite a bit of attention to ap- 
pearance.” 


Best O’Luck 
to the New 


STUDEBAKER 


CHAMPION 
Advance Stamping Co. 


DETROIT 
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Congratu lations 


lo 


STUDEBAKER 
upon producing a 


“Champion” 
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GETSINGER-FOX COMPANY 


Chatham Manufacturing Co. 
Winston-Salem, N. C. 


Island Woolen Company 
Baraboo, Wisconsin 


302 STEPHENSON BUILDING 
DETROIT 


Representing: 





New Haven Clock Company 
New Haven, Connecticut 


Broad Brook Company 
Broad Brook, 


Conn. 
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Rigid 10-Point Program Eliminates Used Car ‘Evil’ 1 


Over-Allowances Charged 
To New Car Sales Dept. 


HOLLYWOOD, Calif.—The A. 
E. England Pontiac Co. here has 
no used car problem—or evil, as 
some dealers term it—because it 
employs a rigid ten-point program 
of merchandising, declares Pete 
England. 

The 10 principles are: 

1 “Trade the car in right. When 
making the new car deal, give 
sufficient lee-way for properly re- 
conditioning the trade, and 
there is any  over-allowance, 
charge it where it belongs— 
against new car sales. 
2 “Divide the trade-ins into two 
classes: Those of late model to 
be thoroughly reconditioned and 








Goosefeathers 
And Cork Help 
Sell Used Cars 


HOLLYWOOD, Calif. — Goose- 
feathers, stuck into a small piece 
of cork, are not usually associated 
with selling automobiles. Shuttle- 
cocks, baseline serves and kill 
shots are not a standard part of 
the Ford merchandising scheme. 


But the game of badminton is 
boosting sales of a Ford ee 
near Hollywood, where colossa 
means maybe and a short haircut 
is the sign of a stranger. 

At Van Nuys, Calif., where it’s 
unusual if the sun isn’t shining on 
the warm San Fernando Valley, 
the enterprising Ford dealers, J. 
H. and Dan Wray, put up bad- 
minton courts on their used car 
lot. It’s unusual, too, when a bevy 
of players aren’t enjoying the 
Wray Brothers athletic hospitality. 

This fast and ancient game re- 
quires “keeping your eye on the 
bird,” but players just can’t resist 
peeking at those nifty used cars 
surrounding the courts. Some- 
times they do more than peek— 
sales have been traced directly to 
badminton players and spectators. 


So much do the Wray Brothers 
like to see their sports-minded 
guests that floodlights were in- 
stalled over the courts for night 
play. The lot is on the main high- 
way through San Fernando Valley, 
close by the new exclusive film 
colony of Encino. Often motorists 
enroute to Hollywood stop and 
watch the game. Galleries are even 
larger during a tournament. 

Valley residents are saying 
“hoorah for the Wray Brothers”— 
while the used car stock moves 
oa as fast as the little white 

ird. 






guaranteed, and those to be 
either wholesaled or sold as bar- 
gain cars ‘as is’. 
3 “Cars that are to be recondi- 
tioned should be thoroughly 
reconditioned. (a) Appearance is 
first: good paint, good tires, clean 
upholstery, re-nickeling, good 
floor mat, all metal work smooth, 
etc. (b) Mechanical parts should 
be adjusted and thoroughly steam- 


if | cleaned, batteries should be check- 


ed, brakes re-lined or adjusted. 
In other words it should be like 
we would care to have it were we 
to drive it ourselves. 


4 “Price should always be within 
keeping of local market. This 
should be taken into consideration 
when the original trade is made. 
5 “Proper display of merchandise 
in favorable locations with at- 
tractive and substantial appearing 
surroundings. 
6 “Careful choice of used car 
sales personnel—fast operators 
who misrepresent your merchan- 
dise soon ruin your business. 


7 “Place a guarantee on your 
cars, thoroughly explain it to 
customer, then live up to it. 

“Do everything in your power 

to build goodwill by pricing 
merchandise right, selling it prop- 
erly, financing it honestly, and 
treating every customer as a po- 
tential buyer for a new car. 

9 “We have tried to build the 
reputation that should a cus- 
tomer decide to send his 13-year- 
old son or daughter in to us to buy 
a new or used car, he could feel 
the child would come home with 
his money’s worth. 
10 “T give a regular portion of 
my time every day to seeing 
that all these policies are carried 
out to the letter. 

“As a result, we have no used 
car problem, just a good merchan- 
dising department that properly 
takes care of that department of 
our business. 

“As long as we are in the auto- 
mobile business, used cars will al- 
ways be with us,” declares Eng- 
land. “They are a part of our 
business just like new merchan- 
dise, parts, accessories and repair 
work. We have long since stopped 
looking at the trade-in as a “bug- 
aboo” or necessary evil of the re- 
tail business, and why should we? 

“When we took over the Pontiac 
franchise here we did so on a 
cold-blooded business basis. We 
set aside a sufficient amount of 
cash to properly handle the busi- 
ness as it should be, then we set 
about departmentalizing our or- 
ganization, feeling that each de- 
partment such as new cars, used 





Used Car Situation Declared 


Worst in History in Seattle 


Special to Automotive News 

SEATTLEW—Used car allow- 
ances, used car advertising and 
the entire used car problem are 
in the worst condition in history 
in this section, in the opinion of 
Carl R. Heussy, manager of the 
Seattle Automobile Dealers Assn. 

“Advertising on used cars is 
running wild, with no control,” 
stated Heussy. “This condition has 
prevailed the last two weeks. 
Large display ads make claims 
such as these: ‘We Give More’; 
‘Highest Prices in the City for 
Used Cars’, etc. Billboard adver- 
tising is also used, piling up costs 
beyond justification.” 

“This sort of thing encourages 
shopping and is detrimental to a 
stabilized, profitable car dealer- 
ship,’”’ Heussy says. 

The association has appointed a 
committee to study the situation 


and report at an early meeting on 
a possible solution, for opinion is 
general that there is no money in 
it for anyone, at this rate. 


Huessy reports that labor con- 
tracts have been renewed without 
changes for the coming year. 


There was some agitation to 
change the salesmen’s contract, 
with lower commissions, etc., but 
this was put aside. As Huessy 
says, “with the used car such a 
variable factor, under present 
circumstances, lower compensa- 
tion to salesmen and mechanics 
would mean nothing, if such 
economies were given away to 
customers, in the wild scramble 
for business. 


“High wages and sensible al- 
lowances on trade-ins is prefer- 
able to low wages and giving the 
difference away on any deal.” 
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A. E. ENGLAND Pontiac Co., Hollywood, Calif., no longer looks on used cars as a “bug-a-boo.” Through intelligent 
merchandising the firm have ceased being a problem. The attractive lot shown above is one of two maintained by the 


company. 





cars, parts, accessories, service and 
accounting were each in their own 
way very important from a point 
of service to every customer that 
walked in to our place of business. 


“Here’s the way we look at the 
used car situation: To us, this de- 
partment is a very important part 
of our business. In fact, it is the 
“peck-of-the-bottle” on our entire 
operation. They say: “So goes 
Maine, so goes the Nation.” Well! 
So goes the dealer’s used car de- 
partment, so goes his entire busi- 
ness. 

“It did not take us long to real- 
ize that a used car was just as im- 
portant a purchase to its pros- 
pective buyer as a new car. 

“We realize that when the fac- 
tory shipped us a new car, every- 
thing was spic and span, but— 
when we received a used car, we 
‘had to assume the responsiblity 
of making it attractive and thor- 
oughly dependable in every way.” 


Quaint Quirks 
That Build 


Business 


The Palmyra Automobile Co., 
Palmyra, Neb., declares that it 
has been getting excellent results 
from a chatty, two-column, 10- 
inch advertisement called “The 
Ford Exhaust,” which it runs 
every week in a black box border 
in the left-hand top corner of the 
front page of the Palmyra Items. 


A recent issue begins with giv- 
ing the increase in the hog and 
cattle population of Nebraska 
farms during the last year; also 
the decrease in the number of 
horses. Then it tells, with spicy 
comments, of the increase in the 
population of Ford cars by nearly 
a million. Next the reader is told 
that “Spring is here with Used 
Car prices that cheer. We sell 
Used Cars that won‘t come back 
to folks who will.” Palmyra is a 
town of 359 inhabitants. 


*- * * 


A payment schedule list to be 
clipped out and used by the 
prospective new car purchaser in 
checking up prices at other deal- 
ers has proved to be a business 
getter for the Tyrell Chevrolet Co. 
of Cheyenne Wyo. The table 
shows the amount of the monthly 
payment including insurance on 
unpaid balances ranging from 
$625 to $200. 





* + * 

The New York and San Fran- 
cisco world fairs were used by 
the Miller-Knuth Co. (Chevrolet), 
Omaha, Neb., to add punch to a 


two-column used car ad. “All 
Aboard!” invited the ad, “Get 
Your Vacation Free ... New 


York or San Francisco. It’s simple 
to get there—just buy a guaran- 
teed Red OK Tag car from the 
‘Leader’ (Miller-Knuth) and use 
the difference saved to pay your! 
expenses.” 


‘Mallon Processed’ Vehicles 


Given Boost 


Special to Automotive News 

NEWARK, N.J.—Successful 
used car selling methods, em- 
ployed by the Mallon Oldsmobile 
Co., are educationally summarized 
in local newspaper advertising ex- 
plaining the meaning of “Mallon 
Processed” car. 


With headquarters here, the 
concern long has been widely re- 
cognized as a leader in progressive 
merchandising and two years ago 
attracted nationwide attention 
with its pioneering application of 
production line procedure to used 
car reconditioning, outlined in de- 
tail by Automotive News at that 
time. Continuing to devote pains- 
taking care to used car recondi- 
tioning under a comprehensive 
and systematic program, the mer- 
chandising value of the two words, 
“Mallon Processed” has steadily 
grown. 

The meaning of “Mallon Pro- 
cessed” is told by the company as 
follows: 

1 “A thorough road test on all in- 
coming cars by the store man- 

ager and the service manager to 

first determine soundness, and 

second to determine possible re- 

pairs. 

2 “Between road tests all sound 
cars are lifted on hoists, wheels 


‘removed and other parts exposed, 


according to the dictates of the 
road test. Here again both man- 
agers get together for final de- 
termination of necessary repairs. 
3 “Brake lining, tires, spark 
plugs, ignition points storage 
battery and many others must be 
good for 5,000 miles or better. Such 
things as valve performance, 


Dealers in Tulsa 
Note Interest in 


Used Car Drive 


TULSA, Okla—Local dealers 
report considerable interest in the 
Tulsa World’s annual used car 
week, designed to supplant the 
national used car week of last 
year. 

New car dealers during the 
week previously had thoroughly 
reconditioned all used cars on 
their lots and prices were set 
fairly low. A uniform decoration 
of yards was adopted by all par- 
ticipating dealers. 


Participating were the Adams 
Motor Co., Baker Motor Co., Car- 
riger Motor Co., Downtown Chev- 
rolet Co., DuVall Motor Co., Fred 
Jones (Ford), Forster - Wilson- 
Riggs, Inc., Greenlease-Ledterman, 
Inc., Jesse Norbal, jr., Mid-West 
Chevrolet Corp., Norton-Rossa 
Buick Co., Oklahoma Motor Ca. 
Quality Motor Co. and W. A. 
Wills, Ince. 


in Advertising 


clutch, wiring and many others 
must be considered good for 10,- 
000 miles or better. 
4 “Nothing is left to chance. 
There’s a routine about it. A 
printed form of units and op- 
erations that need to be checked 
and are checked. 


5 “Finally—another road __ test. 
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Repairs must measure up. Then } T! 


to appearance, reconditioning and ‘isc 


thorough cleaning. Mechanical re- 

pairs come first. 

6 “A written guarantee with teeth 
in it—only a thorough job could 

afford to use it—the higher the 

selling price the more we guar- 

antee.” 


Camden Dealers 
Co-operating in 
Used Car Wee 


CAMDEN, N. J.—Dealers in this 
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city and vicinity are co-operating “isc 


in “South Jersey Used-Car Week,” ‘AI 
hrér 


according to William G. Ro 
jr., president of the Camden Auto- 
motive Trades Assn. The event is 
scheduled to conclude Mar. 25. 


“All Camden and_= suburban 
dealers participating in this sell- 
ing event have agreed to a gen- 
eral reduction in prices to stimu- 
late the buying of used cars,” 
Rohrer stated. 

“The dealers also have been 
working during the last month to 
put all their cars in first class 
condition and to back them up 
with the usual guarantee. They 
want their customers to know 
they always will be treated fairly. 
They want them to have confi- 
dence in the dealers from whom 
they buy their cars. We want the 
public to feel they can depend on 
the South Jersey dealers to give 
them a fair deal.” 


Pa. Dealers Pay $100,000 
Annually for Injuries 


HARRISBURG, Pa. (UTPS).— 
Pennsylvania automobile dealers 
indirectly paid $534,955 over a 
five-year period to doctors for in- 
juries to employes, according to 
a statement made this week by 
Claude S. Klugh, manager of the 
Pennsylvania Automotive Assn. 
who said “One hundred thousand 
dollars annually is a large sum 
to deduct from income to pay for 
treatment of injuries to employes 
when by far the greater majority 
of these are preventable.” 

Klugh said that, while these 
doctors’ bills do not come to deal- 
ers directly, they “do pay com- 
pensation premiums, and a sub- 
stantial portion goes to pay for 


the medical treatment of the in-. 


jured.” 
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- Used Car 


Price Average 


Wl Takes Drop 


By William C. Callahan 
Managing Editor 
DETROIT.— Used car price 
yerages dropped back again in 
ye tabulation published today 
fter having shown considerable 
pturn at the beginning of March. 
this rise was probably due to an 
- fort on the part of dealers to 
- et better prices as the spring 
* ‘lling season opened. From the 
» fend indicated in today’s table, 
F; ywever, it is obvious that prices 
wer the year will show the same 
wnward trend from January to 
model time as last year. 
Stocks of used cars are reported 
erally good but in some sec- 
s used car sales have not quite 
t pace with the demand for 
cars. As a result in these 
ions inventories have risen 
} tly during the past few 
yeeks which may have a tendency 
» slow used car sales in the areas 
elligent fected. 
by the Generally speaking dealers do 
ot feel that the market has 
eached its maximum pace as yet 
nd are looking for further gains 
§ s the spring advances. This is 
tue in the case of both new and 
n sed car sales. In most areas 
/ gs alers report that while sales are 
unning well above last year they 
th o not feel that the pace is up 
: 10. there it should be. 
or 1¥,- At the same time complaints of 
ild-trading, bootlegging and 
hance. ther bad practices are increasing. 
whe causes behind this increase 
d op- 4 over-allowances is not clear 
hecked ince few dealers are complaining 
if any serious sales pressure from 
test. ne factories. 
. Then} This condition is expected to be 
1g and liscussed at some length at the 
cal re- nnual meeting of the National 
jutomobile Dealers Assn., at San 
n teeth Tancisco Apr. 17. 
y could At this meeting the majority of 
er the peakers will be dealers them- 
guar- elves and the tenor of discussion 
vill center largely around what 
‘ealers can do to control and im- 
rove used car merchandising 
Ss ather than waiting for factory as- 
vs stance on this score. 
In Constant market study to de- 
, elop facts and figures on trends 
ee ‘ad sales which would serve as a 
uide to dealers probably will be 
in this mong the points brought out for 
rrating’iscussion. At the present time 
Week,” ‘ADA publishes a national used 
Rohrer 2 price guide which endeavors 
Auto- » reflect current price ranges for 
vent is sed cars in various sections of 
95. he country. 
urban Automotive News used car price 
s sell- uide in the adjoining columns is 
1 gen- ased upon advertised rather than 
stimu- elling prices which should be 
cars,” iven consideration when using it 
* a. making appraisals. It is likely 
iat these prices would be slightly 
nder the market since they per- 
saps would represent what the 
ealer considers his most attrac- 
ve offering. Taken over the year, 
owever, these prices do reveal 
efinite trends so that when used 
1 conjunction with the index be- 
tw the user can judge the ap- 
toximate value of a car 30 to 60 
ays hence. 
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Used Car Index 


The average used car prices, 
taken from the weekly Used 
urie€s Car Selling Prices chart, shows 
PS).— the following: 


lers High Low 
v a Feb. Average (1938) 565 497 
or in- Mar. Average ...... 551 494 
ing to Apr. Average ...... 549 494 
ek by May Average ...... 542 487 
of the jJune Average ...... 527 478 
Assn., July Average ...... 525 469 
usand Aug. Average ...... 528 449 
» sum Sept. Average ...... 515 441 
ay for Oct. Average ....... 492 425 
ployes Nov. Average ...... 481 412 
jority Dec. Average ...... 462 399 
= Average (39) .*585 = 
eb. Average (’39).. 57 5 
neh, March 4, 1939... 581 514 
com- | “arch 11, 1939..... 571 508 
-sub- ‘Offering of higher - priced 
y for 1938 models has lifted national 
1e in-. dverage. 














Actual top and bottom Prices on 1 

and 1937 Used Cars, as advertised la” lent 
newspapers of current week. SEDAN prices 
only used in this comparison. Newspapers co- 
operating include: Boston Globe; New York 
Times, Journal - American, World - Telegram; 


Pittsburgh Press, Sun Telegraph; Atlanta 


Georgian, American; Birmingham Post; Cleve- 
land Plain Dealer; Detroit News; Chicago 
Herald-Examiner; Cincinnati Post; St. Louis 
Globe Democrat; Denver Post; Los Angeles 
Times; Daily News, Seattle Times. 


Used Car Selling Prices 


(As Advertised, Week Ending Mar. 11, 1939) 





Boston N.Y. Atlanta Birming. Pittsbrg. Cleve. Detroit Chicago Cinti. St.Louis Denver Los Ang. Seattle Nat. Avg. 


738 |$695-$725]$745-$775|$7 45-$845|$765-$795|$765-$785|$745-$7 95 |$645-$7 25 |$695-$7 45 [$7 25-$795|$695-$765|$795 |$845-$895|$825-$895]$741-$795 
| 550- 595] 575- 645] 545- 625] 595- 625] 595- 695] 647- 675] 645- 695] 625- 695] 695- 725] 607- 660 


Buick “40” 


aiasdinasinbiaiiaeeitimaatitnie a smet tates 
37 | 595- 645] 595- 645] 695 | 625 








36 | | 495- 5454 445- 495] 465 | 445- 475] 369- 475] 395- 445] 445- 495] 495- 525] 445- 465] | 525 | 575- 585] 457- 503 
Buick “50-60” 38 | | 845 | | | | 895 | 765- 825] 795- 865] 845 | | | 895- 995] | 830- 895 
37] 695 | 625- 675] | 665 | | 625- 695] 645 | 645- 665] | | 695 | | | 641- 685 

"36 | 445 | | | 525 ! | 565- 645] 445 | 525 | | | 575 | | | 495- 582 

Chevrolet Master DeLuxe "38 | 595 | 525- 575] | 575- 625] | 445- 545] 525- 545] 595 | 545- 645] 495- 565] 595 | 645- 694] 645- 665] 555- 605 
737] 445-495] 445 | 445- 450] 445- 495] 425- 450] 365- 475] 425- 465] 445- 475] 425- 475] 415 | 495 | 495- 559] 545- 565] 444- 491 

36] 345- 385] | 350 | 345- 360] 325- 375] 290- 385] 285- 325] 325 | 325- 375] 375 | 395 | 395- 425] | 332- 378 

Chrysler Six 38 | | 645- 695] 795 | 675- 725] 685- 745] 645- 745] 625- 645] 645- 675] 596- 625] | 725 | | | 655- 706 
°37| 595- 625] 525- 575] 450- 495] 545- 595] 495- 595] 495- 595] 495- 545] 525- 595] 495- 595] | 590 | 575- 595] 625 | 525- 585 

36 | | 395 | 375 | 375 | 345- 395] 369- 435] 425 | | 395-.425] | | | | 372- 415 

Chrysler Eight 38 | | 785 | | | | | 745 | I | | | 865 | 845 | 765- 855 
"37 | | | | | 595 I | 595 | | 595- 665] | 670 | 1 | 595- 670 

36] 1 1 | | 495- 545] 395 | 445 | | | | | 495 | | 445- 520 

De Soto "38 | | 645- 725] | 625 | 675 | 655 | 595- 695] 685 | | 695 | | 795 } 695- 745] 650- 722 
37] | 445- 497] 545 | 465- 575] 445- 459] 465- 525] 445- 525] 595 | 1 575- 595] 565 | 575- 615] 595- 625] 512- 626 


"36 | 425 | | 
°38| 635- 665] 585- 645] 695 
"37 | 545 | 475- 545] 545 


] 395- 425] 325- 395] 395- 425] | | 395- 425] 445 | | 445 | 475- 495] 408- 435 
| 775- 795] 625- 745] 595- 685] 625- 645] 665 | 595- 665] 695 | | 675- 695] 695- 745] 647- 698 
| 545- 595] 475- 545] 395- 545] 415- 495] 525- 585] 525- 575] 495- 565] | 595- 625] 625 | 503- 570 
"36 | 375- 445] 285- 365] 345- 395] 395- 435] 395- 425] 235- 445] 295- 365] 325- 365] 349- 425] 345- 425] 465 | 425- 495] 475- 495] 354- 427 


Dodge 





Ford Standard 38] 445- 465] | 510 | 475- 525] 435- 465] 399- 525] 449- 487] 525 | 395- 465] 475- 495] | 475- 525] 525- 575] 458- 505 
37) 375 | 395 | 345- 365] 365- 395] 295- 345] 275- 385] 285- 327] 375- 395] | 345- 395] | 375- 425] 425- 445] 346- 387 
"36 | 195- 225] | 245 I | 195- 225] 195- 295] 225 | 245- 265] | | | 325 | 325 | 217- 277 


Ford Deluxe 38 | 565- 585] 525 | 575 


37 | 395- 445] 


| 575- 595] 525- 565] 575- 585] 545- 565] 545- 595] 495- 565] 545 
| 395- 425] 425- 465] 395- 425] 395- 445] 345- 395] 425- 465] 345- 395] 495 


| 595- 665] 645- 675] 665 | 558- 603 
| 460- 485] 465- 525] 495- 545] 413- 442 


"36 | 295- 325] | 325 | 325- 345] 295- 325] 275- 345] 245- 265] 345 | 285- 359] | 395 | 325- 395] 395 | 302- 350 
Graham 38] 1 | 1 ! | 1 1 1 1 1 1 1 1 
"37 | 325 | | | | 395 | | | 545 | | | | | | 395- 435 
"36 | 295 | 325 | | | | | 245- 295] 295 ! | | | 495 I | 278- 372 
Hudson Six "38 | | | 595- 625] | | 575 | | 625- 645] 545 | | | 645 | | 585- 652 
37] 435 | | 475- 525] 495- 525] 495 | | 465 | 569- 595] | 549 | | | | 486- 538 
°36 | 375 | | | 365 | 345- 365] 375 | 245- 295] 385 | | | 332- 355 
Hudson Eight "38 | | | | | | | | | | | 1 1 
37 | 525- 650] 600 | | 625 | | | | | | 650 | | | | 583- 625 
*36 | 365 | 460 | 1 I | | | | | | | | | 365- 460 
Hudson Terraplane 38 | | | | ! | | 525- 565] 595 l | | | | 675- 685] 598- 625 
°36 | 295 | I | 195- 295] 295- 335] 225- 245] 395 | | | 425- 445] 287- 343 
LaSalle *38 | 995 | 985 | | | 895 |1050 | 745- 865] 895- 925] | | 880- 959 
37 | 665- 765] 545- 695] | 685 | 695- 725] 745- 775] 625 | 725- 745] 695 | 625- 725] 795 | 725- 800] 775- 825] 681- 755 
36 | 545- 575] 495 | 1 525 | 485- 5251 500 1 425- 495] 445- 545] 1 565 1 595 1 575 1 565 498- 552 
Lincoln-Zephyr "38 | | 925 | | | | | 825- 845 |1045 | 895- 925] | }1062 | | 882- 970 
°37| 685- 745] 595- 675] 595- 665] 625- 675] 665 | 579- 697] 625- 675] 645- 695] 525- 545] 625- 695] 695- 845] 695- 795] 775- 865] 640- 714 
"36 | 475 1 1 495- 545] 495 1 449- 475] 445 | 1 | 495- 525] 545- 595] 484- 527 
Nash-LaFayette °38| 625- 645] | | | I | ! | 695 | | | 595 | | 610- 670 
37] 445- 625] | | 465- 485] 395- 425] | 425 | 425- 495] | | | i ] 431- 508 
"361 335 1 | | 345 | 275- 3251 189 325 1 | 395 281- 355 
Nash "38 | I | | | 765 I I I | I | | i | 765 
°37| 525- 675] | | | 475- 525] 389- 465] 445- 465] 445- 495] 495- 595] l l | | 462- 537 
36 | 345 | | I | 345- 365] 375- 395] 395 1 1 365- 395] | | 395- 425] | 365- 395 
Olds Six 38] 695 | 665 | 695- 745] 725- 745] 625- 665] 675- 695] 625- 645] 645- 665] 625 | 635- 695] 695- 745] 675- 765] 685- 745] 664- 710 


"37 | 565- 575] 525- 585] 475- 595] 525- 575] 495- 575] 450- 570] 495- 525] 545- 595] 520- 595] 545- 560] 595 | 595- 645] 595- 645] 528- 588 


"36 | 395- 465] 447 | 375- 395] 425 | 375- 385] 375- 445] 325- 365] 345- 395] 385- 465] 395- 425] 485 | 395- 495] 495 385- 438 
Olds Eight "38 | 735- 765] 595 | | 1 | | 775- 795] 775 | | 675 | 7165 | | 695- 775 
"37 | 595 | 570 | 575- 595] | 565 1 595 | 545- 565] 625- 645] | | 695 665 | 581- 627 
"36 | 445 | 487 | 1 | 375- 400] 395- 440] 1 | 1 449 | 1 495 1 | 416— 455 


| 695- 745] 695- 725] 644- 680 
| 565- 625] 500- 568 


38] 665 
37 | 525- 575] 579 


| 675 | 595- 645] 625- 645] 675 595- 645] 625- 665] 695 | 670 | 595- 675 
| 495- 545] 495- 575] 475- 565] 425- 575] 445- 525] 495- 565] 520— 575] 475- 525] 575- 590 


Pontiac Six 









°36 | 325- 345] 365 | 325- 375] 375 1 325- 365] 345- 445] 325- 345] 425 | 325- 395] | 445-— 465] 375 | 445- 465] 360- 400 
Pontiac Eight 38 | 775 | 695 | | | 775 | | | 745 1 | | | | | 720- 775 
"37 | 595 | 565- 595] I 1 | 1 l 1 | | | | 565- 595 
36 | 425 | 395- 425] | 1 395 | 1 1 1 | | 435 | 395- 430 
Packard 120 38] 845 | | | | | ! | 895 | 845 | 975 | | 11045 | 862-1010 
°37| 625- 645] 525- 595] | | 575- 685] 545- 565] 545- 595] 625- 695] 545- 595] | 725 | 795 | 765- 825] 586- 666 
"361 495 | 445 I l | 465- 4851 395- 475] 395- 425] 475- 495] | 465 1 595 | 595 | 595- 625] 466- 528 


| 535- 625] 595 | 545- 595] 559- 595] 485- 595] 525- 565] 545- 595] 497— 575] 525 | 625 
| 439- 487] 485- 495] 465- 495] 445- 475] 395- 495] 375- 445] 450- 4715] 425- 445] 450- 495] 475- 525] 545- 558] 545 
| 345- 385] 295- 375] 295- 325] 345- 375] 345- 375] 325- 345 | 395- 425] 425 


625- 675] 625- 675] 551- 610 
| 451- 495 
| 335- 380 


"38 | 595 
37 | 465 
"36 | 










Plymouth Deluxe 


























Studebaker Dictator "38 | 625 | | 1 695 | | | | 645- 685] | | | | 665- 725] 645- 702 
an aaah ane ak ————————$ $$ 
"37 | 525- 545] | 495 | 545 | 475- 495] 425- 495] | 495- 565] 495- 515] | 575 | 595- 625] 595- 625] 516- 555 
36 | | | | | 385- 395] | 275 | 375 375- 475] | 425 | 425 | 352- 430 
Studebaker President 38] 725- 785] | 795 | | 795 | | | | | | { | 760- 790 
37] | | 665 | | 525- 565] 595 1 575 I I | | | 645 | | 565~ 625 
36 | | | | 1 435 1 | 375- 410] 495 | | 345 | | ! | 385- 458 
Willys 38 | 1 | ele CR ee ee ee Fa Be 1345 
————— sl a | | | 265- 325] 275- 295] 225- 245] 225- 295] 245- 365] | | 295 | | 247- 303 
36 | | I | | | | 165 | ] 175- 225] | | | | 170- 225 





National Average, All Makes, March 11, $508-$571 
National Average, All Makes, March 4, $514-$581 


| Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 
' clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 


prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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New Passenger Car Registrations, All States for January, 1939-1938 V 


& Arnold 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock 


CHRYSLER 








NON-AFFILIATED 





GENERAL MOTORS 
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_ Week’ s Production Holds Stead 
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Passenger Car Registrations 


January, Plus 33 States for February, 1939-1938 














= 
Feb. 1939 1938 Unit 
Date Pos. 1939 Pos. 1 
labama Chevrolet ........... 20,372 1 66,843 1 $0,212 7 1663 1 
iba hanas. esd anea 15,429 2 52,970 2 50,094 2 2.876 
Tizona Plymouth ........... 12,709 3 42,669 3 25,411 3 17,258 
ES. SW WOVEN 40.08 ar 6,389 4 22997 4 15,881 4 6,346 
Bamang BUMEE oss ccc reverence 6,157 5 21,744 5 11,499 5 10,245 
Pontiac ............. 4803 6 16308 6 10,525 6 5,783 
Storntal Oldsmobile itesewcews 4,362 7 15,781 7 9,655 7 6,126 
SES 659504500604 2,448 8 8,325 8 5,644 8 2,681 
IEE ciovecavacs. 1691 10 6201 9 ..... .. pie 
blorado Nash ... 1,937 9 5,837 10 3,990 13 1,847 
SH G.0.0:0.8 3.5 88 1,678 11 5,630 11 4,149 11 1,481 
ecticut Studebaker .......... 1,678 12 5,178 12 4,093 12 1,085 
SUMMGE: 6 e 6 ¥ssvseceves 1,562 13 5,122 13 4,572 10 550 
aware (POCKATG ............. 1,342 14 4,430 14 §,171 9 *74) 
iCad.-LaSalle ......... 971 15 4,047 15 2,580 14 1,467 
Flortaz|Lincoln PEGS e808 ae ae 599 16 2,537 16 2,308 15 229 
ND d:4 th 0S. 0.0 wien nee 360 17 1,338 17 1,972 16 *634 
mevGranam ............. 143 18 493 18 747 17 *254 
ae eee hie tevlese ee we 23 19 84 19 120 18 *36 
iscellaneous ........ 37 
a 138 137 1 
 eass0b00dds 84,690 287,902 208,760 79,142 
linois *LOss 


naians33 States Report 
twa On Feb. Car Sales; 
165,000 Estimated 


ntucky DETROIT.—With a total of 33 
states now reported, there appears 
indication that Automotive 
News’ previous estimate of around 
Maine 165, 000 new car registrations for 
February will be far amiss. This 
tyland total would compare with 120,359 
units sold in February, 1938. 
husetts Although only 31 states have 
thus far reported, February new 
chigantruck sales also appear to be 
____ headed for the 32,000 to 35,000 


<ansas 


uisianano 


Staal 





and Louisiana finally reported, is 
203,212 units, while truck sales 
recorded in January total 37,715 
units. 

A total of 84,690 new car reg- 
istrations for February are re- 
ported by the 33 states to date, 
compared with 62,995 for the same 
states a year ago. 

New truck registrations re- 
ported for February to date by the 
31 states total 14,790 units as 
against 12,302 for the same period 
in 1938. 


anesotall nits previously predicted by 




























































February Output 
Now Expected to 


Exceed 365,000 


By Pete Wemhoff Jan.1  Jan.1 
Associate Editor Week Same Week March to to 
DETROIT.—Car and truck pro- Ending Week Ended to Mar. 26 Mar. 25 
duction in the United States and Mar. 25 1938* Mar.18* Date 1938* 1939* 
Canada held firm at 84,089 units|GEN. MOTORS.. 33,750 20,555 34,626 119,054 256,582 384,834 
Automotive News’ this week,| Chevrolet} .... 20,550 15,200 20,320 71,020 181,505 225,635 
: Automotive| Buick ........ 4,800 1,827 5,625 18,874 34,598 59,574 
Production Estimate News estimates,| Oldsmobile 3,800 1,643 3,889 13,257 20,339 46,375 
although labor| Pontiac ....... 3,750 1,385 3,882 13,133 13,900 42,825 
difficulties| Cad.-LaSalle .. 850 500 910 2,770 6,240 10,425 
in the Buick|FORD .......... 19,610 8,920 19,725 66,744 193,460 229,708 
Fisher Body| Ford} ........ 17,500 8,400 17,450 58,405 186,900 196,423 
divisionpre-| Mercury ...... 1,500 ee 1,650 OV iro 25,245 
vented current Lin.-Zephyr 610 520 625 2,167 6,560 8,040 
operations from | CHRYSLER 19,125 13,900 19,060 64,252 110,700 219,296 
topping last| Plymouth} .... 8,750 6,000 8,725 29,725 47,830 107,790 
week’s 85,649| Dodgey+ ....... 7,225 5,100 7,150 23,395 39,395 72,510 
units. Chrysler ...... 1,750 1,600 1,745 6,075 14,150 21,826 
Despite the|_ De Soto ...... 1,450 1,200 1,440 5,057 9,325 17,170 
Treg g ee 2,000 641 1,623 6,237 7,960 20,237 
hich caused |STUDEBAKER}. 2,454 971 2,335 7,282 9,016 16,879 
hele te es = Cl oll 1,500 980 1,500 4,940 14,805 13,480 
Buick to los€|paCKARD ..... 1,000 1,200 1,400 3,810 14,135 12,335 
one day due to| WILLYS-OVD.+. —-150 808 900 3=_- 2,077 3,872 4,876 
lack of bodies,}|GRAHAM ...... 140 + 140 486 638 1,407 
the current|BANTAM7 ..... 80 127 80 272 1,483 890 
week’s output is| HUPMOBILE ... 80 + 80 210 265 290 
still well above | MISC.t ......... 4,200 5,200 4,180 14,545 54,700 57,790 
- Bagel ‘xs TOTAL*...... 84,089 53,302 85,649 289,909 667,616 962,022 
turned out by *Revised. +Includes trucks. tClosed. 


of last year. 
With 






















a_ total 
of 290,759 units 
already pro- 
duced this 
month, March’s 
total output is expected to top 


New Commercial Car Regis 














AN’s Production Estimate 


(U.S. and Canada) 
WEEKS ENDED MARCH 25, MARCH 18 








the industry in 
the same week 


slightly Automotive News’ pre- 
vious estimate of 365,000 units 
for the month. This would com- 
pare with 238,597 units assembled 
in March, 1938. 


slightly to 33,750 uni 


20,550; Buick 4,800; 


at Buick, the General Motors LaSalle 850 units, it i 


trations, 31 States for February, 1939-1938 


Figures supplied by R. L. Polk & Co., New Jersey Motor L ist Co., and for New York City area by Sherlock & Arnold 
































































Automotive News. This would ” 3 ic 
eclagcontrast with 27,551 units reg- >| S “ s 
os v sc = 
wwvnlstered in the same month a year — s| 2/3 | § tt S| s|¢]|¢ 3 Ela a a 
° Ol : o ° 
ssouri = é & F 5 3 s = = g a s 3 E S . 3 £ a 2 = 
Cucetele total for January new e\gaics a 16 Sizie 3 =| s Elsl¢c sié slelels ° 
sahemie, registrations, with New York) 7Toraroistates az| 3 3405, 50, 48] S96) 2372| 598, 13 11 1356, 65| 136, 36, [34] 9286)'39 
: | 38} (+14 «4 2449) 108 | 726} 32| 1959, 410) 20 24; 1176) 44) 164 56 3! 40] 67 7363})'38 
Arizona 39 92 23 ai; —2| 2, ot it l 192/°39 
vaxe Wlant Activity ‘38 6s) 1) S| ot} S| sel} io | 5 | al il of isalss 
A eieacd eady; 80, five days | Connecticut 39) «| (1 81 4 6} 2 43; 19) Ee _ 247/39 
Bantam steady; 50, y 38 3) 1/48) s«G 19 1/50} +15) 3 35) | i | st | al ieolss 
revada Buick...... drop; 4,800, four days . : | | 
Cad.-LaSall teady: 850, three | diana 39 348, 11' +3) 142) 11) 297) 66) 2| 2 190) 1 3 17 | 201 9 i 3| an 
EASANC. .. .StEACY, 50. f 38 321) 12) —«1}_«102)—S 4) 255] | | 158! 1! __—22 5 2} 10) 27 
shire Chevrolet..... steady; 20,550, four | Tonisiana 739 is Taal [—i80; 20) —¢51 3 | 546P39 
Chrysler. .steady; 1,750, four days 38] 2 43 228} #17) #1 | 114! 3| : 613]'38 
De Soto... .steady; 1,450, four days | Minnesota 39 200). 5! 1} 58) 7| 140! 24] | 70 5 7 3 530]39 
| al 331 | 4 
Jersey Dodge. .... steady; 7,225, four days 38] 1! 169' 13) 4 39 #9 137! 23) 1 ~~ 2! 97] 13 4 1 20 544]'38 
Ford...... steady; 17,500, five days | Nebraska a 158] 3 0 | | | 
lexico Graham steady; 140, five days 
a aas ~ New Hampshire 39] 1] 1 2 2 1 127/'39 
Hudson. ee .Steady; 1,500, 414 days P 38] 37! 2) 12 21 2! | 7 | 1! { | 3 | 841'38 
;York Hupp........ steady; 80, four days | New Jersey "391 11) 7) 243! 8| 2] 1231 6, 1361 43) | a) 32) 251 SYS] 3] 743/39 
Lincoln... .. steady; 610, four days 38) (13! Gi 278i 11 4| 118 15! 200) 42) 3 4) 84) 15] 40! 9f 2 6 17 2| 876)’ 
rolina Nash...... steady; 2,000, five days | New Mexico | 3 l | 
Olds...... steady; 3,800, four days me 4 333 i9 6 1318 39 
° s | Ohio 9) 92| 1; 2| 159) 17) 18) 6 4] , 
akota ee : es 3780, — —_ 38) 5 338 12' 4) 1262) 255] 41}_—s}_—s} 126’ = 14|_—s15) 11 1] 8 101 __3|_29f i003 
- y: 3.750, f d Total 31 States 39] «41/ +15) 5349! 138| 70| 1687| 40) 3730) 874) 16) 5) 2097) 136) 232)  68| | 72) 122) 43) sa 147019 
Thie Pontiac. . .steady; our Gays! for February 38] 36! 11! 4057' 170! 21! 1228’ 64! (3295) 649! 35) 32! 1884 87| 283! 87! 9} 72) #138) 44! 2302 
Studebaker. . .rise; 2,454, five days Total "391 184) 142! 18964) 516) 145| 5689| 125) 13918] 3258) 631 20) 6806| 618) 739! 236, 47) 241! 455) 130) 5 52505/°39 
WOMEN so s:5 cesar drop; 150, two days! to Date 38] 166! 75) 14395! 527! 68! 4373! 182! 12599] 2426] 138! 63] 6465| 344/ 974| 304/ 36] 233] 408] 223] 298] 44297)'38 
lahoma a 





regon 





lvania 








rolina 





jakota 



























for February 2132) 119) 8295] 1412} 1600) 13761] 7262/ 301 | 7563 | 630| 731! 588! 328/  15{ 31822/°'38 for February 
inesse@ irisona 739 18 70) 136 34 1| 121 8 19) 20} 203 90 7 11 | = | 5] 12 7| 3| 1 | 494 t.1 Arizona 
38 56} 105) 28] 3| 102 1| 24|  —:163]_~— 83 2 9] 15 8! 411)" 
140 265| 482) 161, 18, 323; 17, 104) 129) 752) 216 20 47 a 1} 32) 56 l 1669 33 Connecticut 
Some Temneetems 3] | ssl 159} 298] 115) 17] 225 11) 73| 75] 516) 198 | 30a | io 7a 26a aaah 
, 18 968| 1657) 493, 25] 1368) 37) 313) 288] oe ll 4 114) 1347 | 112] | 130) 61) 200) 49) 3] 6091)" Indiana 
Utah Mdiana 33 ‘a ' wi 514, 892} 222/ 211 1022/ 17| 165| 203] 1650 g13| 20 | 933 / yoo} 4) 43! 61/ 120! — 50/ 3862 
5 165 507) 111). 3). 572, «+17, +81) + 88| 872) 5S72|  16| 39) 627 45 | 25) 20, 26) 4) l 2127) Louisiana 
— sel 36 z ios} 255/418} «96! 2 617) 4) + «71! ~—«64i_—=Ss 854) 760) +g | 786 49 | Fil Sat os 18 «6 Sa0sh3e 
NT Ts Tol woal 82, OR] 921) 281238 +x4&aal a) °®@aal”~ ae. 7 Ty a | 7 map A BP 
143| 344) 620] 191; 6| 704; 13; 98) 121) 1133) 569) 15) 68) 652 34 2; 69| 27). 70; +13 2624/°39 Minnesota 
— ‘38 49 31 99} 283/ 462} 129) 6) 752 8}  96/ 110) 1101) 639} ‘17 | és6 60! 2} 531 58 * ae 24551'38 
rginia 185 315) 112 476) 5 69, 714) 467 35| 514 27) | 29) 20) 1651/°39 Nebraska 
Nebraska a a 13 s6 2aal 82! 2) 425 6| 44! 68] 627] 404) 15 419 4011} 324i b6l_ 19) a4 i 1415]'38 
Tew Hamapaue —39) 10) — a) — 5a) Boa) — 18) 1) — 8,1) 35) — a2) — 10a) — rq — 15) — 99) an) | 1) 5 |_| — don 39. New amapanire 
54) 108 1) 89 1) 35) 22| 166) 74 3] 15 | ai 12 5 6 400(39" New Hampshire 
ington New Hampshire 39 io ‘| = 7 sal a 11-57! 1 18 13} 118 58 | i 40 | 10! 6 12 1| | 245) 
a aaa — aa — aa Tet] 58 388 SSR 2S 0a] a0) 8) 8 =~ : = Sea 7 - 
$411 1689) 485] 46) 1097, 58) 355) 538) 2579) 649) 46) 97) 792 6) 88) | 421) 138) 94 y 5525 39 New Jersey 
sconsig New Jersey ia am S31 i1i7| 489/41 916i 35] 229 3eai_ 07a] tel sal | 772) aa! 98, at tod) 2031 ant) 43 45381 ; 
—— 54 12 30, 2) +137 1; 28). 12) 210) 109] 4/15) 128 l 8 l 3 5 5 avil a New Mexico 
rginia New Mexico "9 § dal 27} 2! ~+90|_—s2i_—saaa}_—sa4) ~—s49f salsa | 85 | _ 13! | 2. a. eg | 347 1'38 
me — 3s east — aa BE aol Tak : a 
1567) 2806] 739 1952 493[ GIi| S891" 1564) 42/198) a 182 204, 132) 135) 46 5] 9231139 Ohio 
—— 3 _ite m0 781| 1486] 490! 40! 1500! 34) 317| 347| 2728) 1356] 53] 37) 187/ 2! 101! 187) ~—«:153! uo 6346 1'38 4 
| 3362) 905) 74) 2309, 89) 700) 676) 47531 1616| zis 1917) 16) 178) 2) 270) 206, 270, 44 9 11027/°39 Pennsylvania 
| re aa 3 am 8 *| i110 2083] 735| 60/1698] 52) 422| 3871 3354) 12061 _63/ | 1269] 26 179' _—2!_—«139' 282! 267/ 6a! —=— 7670138 
® 30) 47) 30| 143 2, 27). 10) 213) 105) 3] 124] 14 12] 6 rT a 472139 Wyoming 
—__— Wyoming 39 a on = 55 119) 21! 2! 126! 2}. 25! 17 193] 133] 5 | 138] 1) 14 13) 11 13 2 504]'38 
ates 20372) 5 362; 4803) 368971 15429) 99 91| 17719 562 ‘ 2 167 360) 7 590134 al 33 States 
709| 22992] 6389) 400 20372 571 436 3 29 595 1691! 17719] 143! 1562 23' 1937 1342 1678 360 37 84690]'39 Total 33 States 
wis 86S cea] tana ore ‘7858! 14534] 4589! 316| 15825. 376) 2891| 3286) 27283] 13814| 568) ‘| - 14382). 201! 1663' —_38/_:1170! (1697! 1398) 603) 26) -62995)'38 for February 
T z 7351 83251 5630) 21744] 42669| 78368] 22227| 1682! 66843) 2365) 15781! 16308) 125206] 52970) 2537| 6201| 61708] 493, 5122 84| 5837/ 4430/ 5178) 1338) 138] 287902/°39 ~ Total 
to Date 5644] 4149] 11499] 25411| 467031 15881| 1124| 50212| 1456| | 10525! 88853] 50094] 2308] | 52402] 747| 4572} 120| 3990] 5171| 4093] 1972; 137] 208760}'38 to Date 








Total 21 States 





Figures supplied by R. L. Polk & Co., 
CHRYSLER 








Chevrolet 
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New Passenger Car Registrations, 33 States for February, 1939-1938 


New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
GENERAL MOTORS 


Oldsmobile 
G. MOTORS 
TOTALS 
Mercury 


2219| 18887] 8201 309 8 
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NON-AFFILIATED 





Studebaker 
Overland 


Willys- 





657| 809) 173) 15] 42908]'39 




























































































































































































y at 84,0389 Units 





group total for this week dropped 
pared with 34,626 units last week 
and 20,555 a year ago. 
week’s total Chevrolet turned out 


Because of the forced decrease | 3,800; Pontiac 3,750, and Cadillac- 


STATES 


Total 21 States 









Total 31 States 
for February 


STATES 


Total 21 States 
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ts, as com- 
Of this 
Oldsmobile 


s estimated. 





for February 
Arizona 


Connecticut 


New Jersey 






New Mexico 


Ohio 





Total 
to Date 
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New Commercial Car Registrations, All States for January, 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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el g|s § S 5 STATES 
STATES “| S| 3/8 = s|ela]|s = | 8 ie 4 
si fie} ea] es] Slslels| ele ]é&l| a] é |) s$/212i¢s/& 
1 sie) ae] 213/15 |Z) 8/38] 8] e]) 2] 2] se] 2] 2/2/28] 6 
q<i/siola/laléalelel cl sl 1] El sla] eloaiclesisizi« 
| | 4}’39 Alabama 
°39 379 79, =| 293) 42 | 66 8| (| 5s | 2) szay 
— 1 | «| oatl sal] a 7m 62 6|lCUd| al S| | | tad Gi aoe ame 
P Arizona 
39 98 23 61) 24 32,3 | 1| 3| 250/°39 
Arizona ‘3el | | 74 1| 21 56; 19 o| 22! | 6| | | 2| 2| 31 3] 212/38 : teal 
| | | | | ] si Arkansas | 
39 361, 6 %~C~SYS~<“,SSCSSC YC SC CSCtSCis 2 a] 899/°39 
oe sl | «(| soos] ss} SC] oe] seo oo, | soo) et oak} | 740/'38 | 
| | l " California 
39) 12) 3) 652 8) 212; 4, 444, 197, 3, 1, 198, 20, 16, 10, 17, 21, 24 12 19) 1881/39 
— 381 6] 1] 663| 14 | 255| 11| 424] 165, 7] «| 292/16] 58) 18) 2) «28, 16,4147] 1993)38 
1°39 Colorado 
39 172; 4 45| 184) 34) | 51; 2] (16) 2, 2 4 13) 531)’ 
ne se) || sibals 7] | 56) a] 335) ot | a6) i] tal 6 | al 2} al “al sore aac 
"39 Connecticut 
i 39) 4) 10) +94) «+2 «65] «52; 1) (64 625} CatCa]s78}ti«éK}!:Css y yy 1 355) 
ee 38 3 1| 62| 3| 3| 25 1; 84| 24 } a 42 4| 4 4| | 4| i af 269/'38 ee 
| , Delaware 
39) 1 69 17 | 145i 12 1 rl 1201°39 
Delaware zi 2| | . | | 3 | of a | 1 -. | a @ 4 | | | il “asrse 
F lorida 
39 479) 8 102) 4) +317] +50} 5} 4! 140; 32) 9 10 4 (S| 3 ‘ 1178]°39 F 
ee sal 218 1 | 55 1 284 41 | | 84 6 13) 13 | | 6| 3) i} 738738 
, Georgia 
39 438) 2 102 390} 38) 2) 2! 7) 10) 6 24 #1 i 10741'39 
sain 38 | 210 | | “aol oa! Stel i t| i| 38 3| 3| 3} 1| | 3 2| 5351'38 . 
51°39 Idaho 
Idaho 39 98) 1 15} =| 63) 11j [_-_ tf sh 6wlUmSD he US me 225)" 
. "38 63| i| | 15) | 66) 15] 2| | 57] | 9g 1| | 2 3 a | 244] 38 a 
, Illinois 
39) 3 704; 54 222) 17) 516) 132; 3 | 356) 18) 23; 9 | 16] 15| 6] 8} 2102/39 
— 38 12| | 603| 66 239, 18] 565} 109} 6| 3} 420! | 52} 27} 1) 12) 41) 6] 13) 2200/38 
; : ' 1 , iana 
°39 aoe, 5, | 138} 2] 283; 53) | | 164 5) 2) 7 ft) 3} 617) 4} op 1108I39 Ind 
Indiana 138 | | 284 8| | 141] | 208} 511 1} | 282) 5| 27 7| 2} 14 | 7| il 1045 38 
°39 417| 22 112; | «(347 25] 196) 5| 20 2! 10) «1; 2) 3}s64'39 lowa 
wien a1 | | gon ii i| “ol a] 238i is; | [ant | “oy of | os! 4 oil “gai 38 
39 214) 10 36| 125} 30) 2 86) | 10) 5I Te i 5231'39 Kansas 
Kansas 38 | | 146 a 18} 1 81| 15] 3/ | 85! 1 6) 2) 1| 1) 1} 2 3671'38 
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1939-1938 | Develop Low-Cost 





Truck and Trailer 
Body Insulation - 
“Dry-Zero” insulation for insul- 
ated or refrigerated truck and. 
trailer bodies, making Dry-Zero 
available for the first time in rolls 
on the job, is announced by the 
Dry-Zero Corp. 
Zero Bound-Batt, has been jin 
process of development for two 
in such products as household re- 
frigerators, ice cream cabinets and ¥ 
light weight—8/10th of a pound 
per cubic foot—and its resistance 
suitable for refrigerated transport 
equipment. Its lower cost is due 
manufacturing technique, accord-. 
ing to Harvey Lindsay, president 29 
ing used in large quantities to in- 
sulate the 1939 cabinets of two 
manufacturers. 
The chief advantage of the new. 
the ease with which it can be cutyy 
to the specified sizes and shapes, 
regular forms required for in-)f 
sulating refrigerated equipment of if 
The low cost of fabricating qt 
Dry-Zero bound-batt is said to ila 
limited production products such 5 
as refrigerated truck bodies, ice”® 
cases, walk-in coolers, quick-? 
frozen food cases and milk cool- ‘P 
of these products have been un- dc 
able to use Dry-Zero in the past +h 
a limited number of pieces, ac- he 
cording to Lindsay. ey 
of conductivity of .239, according gp 
to tests made by Dr. J. C. Peeblesye, 
nology and possesses the moisture- 
repellent characteristics of other ., 
It is being manufactured in 
thicknesses of 1, 1%, 2, 2%, 3,YP 
to 36 inches. "tr 
Okla. Moves Toward eg 
OKLAHOMA CITY.—A plea for ish 
reciprocity with other states by re 
fees within the state of their dom-,j 
icile would not be required to take 
which they operate has been pre- he, 
sented to the senate committee on“#! 
The recommendation, in support" 
of the reciprocity provision now in“! 
was made by L. M. Voss, presi-'3s 
dent of the Voss Truck Lines, 


CHICAGO. — A _ new, low-cost 
so that pieces can be cut to size 
The new product, called Dry- 
years. Originally designed for use 
commercial coolers, its extreme’ 
to settling, make it particularly 
to improved product design and | 
of the company. It is already be- 
leading household refrigerator 
product, according to Lindsay, is2U 
including triangular or other ir-’ 
various kinds. 3 
make it particularly suitable for’ 
cream cabinets, refrigerated show- @ 
ing tanks. Manufacturers of some 1 
because of the cost of fabricating ica 
The product has a_ co-efficient > 
at Armour Institute of Tech-,j. 
Dry-Zero insulation. \ 
314 and 4 inches and in widths up °e 
Trucking Reciprocity ° 
which truck lines paying license,, 
out licenses in other states into 
pending motor vehicle license bill ™ 
the bill as passed by the house, ’© 
Oklahoma City. __ 


ine 
inc 


aholahamsia 1 


HOT SPARKS. 


“ALNICO” PEPS UP NEW a 





A new replacement magneto 1s 
being marketed by the P & D 
Mfg. Co., Long Island City, New 
York. Named “Super-Chief”, this 
magneto is designed for heavy- 
duty ignition requirements of ai] 
trucks, tractors and industrial ma- »,, 
chinery. An outstanding feature, 
of this new magneto is its use Of 4, 
Alnico armature magnets, made on 
from a proprietary alloy of Nickel- j,, 
aluminum - cobalt steel. Alnicoy, 
provides exceptional magnetiC he 
properties within a greatly Te= ne 
duced package. This combined ) 
with exceptionally long PeT™ jer 
manency of properties, permits Age 
designing small, light-weight, tat 
compact  instru~ ing 
ments generating . 
unusual energy. 
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been in 
for two 
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nets an 
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arn 18 States at Present Have 


nets andNeW Regulations 
sistance VOUld Obsolete 
tL is due 

ign and 

sto in. Some Type of Bus 


of t ia 
dgerator Specifications 
—_— DETROIT. — With a school 


dsay, js0US market for this year vari- 
n be cutjusly estimated as totaling be- 


the2PeS ween 8,000 and 12,000 pieces 


for in-y>f equipment, manufacturers 
ment of ¢ both chassis and bodies as well 
is the suppliers of such auxiliary 


eaig aE quipment as heaters and ven-| 
Mes: eenly interested in the results of | 


lies ice He committee on school bus 
d show. @ndards, which goes into session) 
quick- 2 New York during the week of 


Ik cool- ‘Pr. 10. 
of some This committee is meeting to 
een un-dopt a set of universal standards 
the pastvhich will police both the speci- 
ricating ications of school buses as well as | 
ces, ac- heir operation. In developing this | 
,__, ew set of standards on a national | 
efficient sis, those interested in providing 
ccordingchool bus transportation equip- 
Peebles nent look forward to a general 
ech-sising of the quality standard of | 


Oisture-hese vehicles starting in next 
of other nar, — ' | 
ired in While 28 states now have some | 


21%, 3,ype of school bus specification 
idths up *sulation and some states, such 
s New York, Pennsylvania, West 
‘irginia, Ohio and Indiana, have 
1 egulations which are considered 
*...0 be very complete, many states 
rocity thich were considering the estab- 
plea forishing of specification standards 
ates bYre holding off to have their new 
_licens€.gislation conform with the re- 
ir dom-nits of the national standards 
to take neeting. 


= oT The adoption of this new set of 
ittee on‘andards on a national basis will 
nse bil] MMediately open up a larger 
support 2@rket for modern school bus 
‘now in‘uipment for next year and the 
. house, ears immediately following than 
, presi-'48S ever been experienced since 
” Lines. he adoption of the school bus as 

*.means of transporting pupils to| 
nd from the consolidated schools | 
qed private institutions of learn- 


ng. 
281A It will also tend to lower ~ 
gost to the school districts an 
ontract haulers of pupils, since 
KS: will enable all manufacturers 








® concentrate on fewer models | 
(See SCHOOL BUS, Page 53, Col. 1) | 
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ONLY BUS BODY display at the recent convention of the National Education Assn., held in Cleveland, was 


ilating equipment and brakes, are| this one by Chevrolet. All units shown here are on Chevrolet chassis, including bodies by Wayne, Superior, Bender 


and Union City. 





Leading the Way 


A uniform set of specifications and regulations, 
| governing the construction and operation of school buses 
—now in the process of being perfected—is expected to be 
completed and put into effect at the conclusion of the stand- 
' ards committee in New York the week of Apr. 10. 


Truekin’ 


aaa 


Bus Standards 
All Work Together 


Give Them Credit 
Service to Trucks 
———>——_ 


If and when this universal standard of specifications is 
completed and adopted, the truck industry will have for the 
first time a model national regulation and standard of con- 
struction that will provide universal minimum standards for 
the industry on a national basis. 


Under the able direction of Doctors Cyr and Noble, of 
Teachers College, Columbia University, and with the aid of 
chassis and body makers, this national standard is now in the 
making. It has the sponsorship of the National Council of 
Chief School Officials which practically assures its adoption 
by every state when finally perfected. 


by 
Jack Weed 


WHEN TWENTY or more men 
from the truck industry will set 
around a table on hard uncom- 
fortable chairs, from 9:30 in the 
morning until 10 o’clock at night, 
helping develop a set of stand- 
ards for school buses, then they 
must feel that the need for such 
standards is acute. That’s just 
what the sales engineers and other 
representatives from the various 
chassis manufacturing companies 
did in Cleveland earlier this 
month. 


That the school authorities and the motor vehicle admini- 
strators acutely needed this school bus standard to properly 
police the transportation of pupils to and from their places 
of learning, cannot be denied. Such a regulation will go far 
to make pupil transportation safe, from both the standpoint 
of traffic hazard as well as from the standpoint of health. 


* * * 


THE OCCASION was the chassis 
standards committee meeting held 
during the annual convention of 
the American Assn. of School Ad- 
ministrators, under the immediate 
direction of Doctors Cyr and 
Noble, of Teachers College, Co- 
lumbia University, who are de- 
veloping the regulations which, it 
is felt, will be adopted by all 
states as a national school bus 
specification standard. 

* * 


Thousands of obsolete and unsafe vehicles are now hauling 
pupils to and from schools, thousands of buses with wooden 
bodies which offer little protection from fire or in case of 
collision, thousands of chassis that were never designed for 
pupil transportation and which are but poor adaptations of 
trucks. Many of these are so obsolete, from the standpoint of 
brakes and power, that they constitute a road traffic hazard 


7 as well as offering but little in the way of safe passenger 
IN SPITE of the fact that each transportation. 
(See TRUCKIN’, Page 52, Col. 1) * a ‘ 
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neto is 
P & D 
y, New 
»f”, this 
heavY- cINCINNATI.—Railroads have 
nts of ailed to cooperate with other 
ial ma- transportation agencies in seeking 
feature | fair and equitable solution of 
use Of be nation’s transportation prob- 
, made m, Walter Mullady, regional 
Nickel- ice-president of the American 
Alnico rucking Assns., charged before 
agnetic he Cincinnati chamber of com- 
tly Te€- nerce forum here last week. | 
mbined Mullady, who also is vice-presi- 
; Pe ent of the Central Motor Freight 
permits ssn of Illinois, talked over a 
‘welgNl, iation-wide Mutual radio hookup 
instru- ng warned the nation that great 
eratiNE economic losses would result if 


nergy- ailroads are successful in their 
.. Ostly campaign to legislate motor 
; arriers off the highways. 

ONAL “Despite the growing import- 


MPANY “ce of motor transport in our 
ational economic progress— 
ork, N.Y. 


Rails Refuse to Cooperate 


On Problems, Mullady Says 


Automotive News, while commending the school authorities 
and Doctors Cyr and Noble for their earnest effort to protect 
the children under their jurisdiction by developing this 
national school bus standard, would like to suggest that they 
also endeavor to protect the interests of the contract haulers 
who will be forced to replace the obsolete equipment by 
writing into their recommendations to the various states that 
the contractor be given a contract running for enough time 
to enable him to pay for his modern bus during the life of 

| his contract. It does not seem equitable that a contractor 

“In addition to the movement on | hauling pupils should be limited to a one-year contract, con- 
foot in Washington, our state leg- | sidering the investment he will have to make in order to 
islative hoppers are bulging with| conform to the specifications and regulations under consid- 
bills which would do everything | eration 
from taxing trucks and buses out | ? 
of existence to abolishing reciproc- | 
ity agreements between the states 
—creating trade barriers, such as 
infest Europe today.” 

Mullady warned his listeners 
that legislation adversely affecting 
motor transport is a direct threat 
to the jobs of many millions of 
Americans directly or indirectly 
employed in this new industry. 


through increasing employment, 
consumption of raw materials and 
huge tax payments—there is an 
unfortunate tendency today to 
hamstring this new industry with 
adverse legislation,’ Mullady said. 


Here, too, seems a proper place to call attention to the 
builders, merchandisers and operators of trucks that, in de- 
veloping this set of national universal standards for school 
buses, the school chiefs may be demonstrating what can be 
done in a united industry movement to establish universal 
truck regulations that will banish state line trucking bar- 
riers, if the industry will rally behind one or two energetic 
capable leaders. 
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arley Set to End State Trade Barriers 
Uniform Rules to Open Big School Bus Market 


State Executives 


To Study Ways at 


Rey Chicago, Apr. 5-7 


Restrictions on Trucking 
To Get Major Attention 
At Conference 


CHICAGO.—Called to map 
means of wiping out inter- 
state trade barriers, a nation- 
wide conference of state exec- 


utives has been set for Apr. 
5-7 here under aegis of the Coun- 
cil of State Governments. 

It is expected that the chief 
executives of most states will 
send representatives. Leaders in 
the movement to eliminate trade 
barriers, which have grown by 
leaps and bounds in the past few 
years, are Henry A. Wallace, U. S. 
secretary of agriculture; Gov. 
Robert L. Cochran, of Nebraska, 
and Gov. Lloyd C. Stark, of 
Missouri. 


Major attention at the con- 
ference will be centered on dis- 
criminations against trucking and 
allied business. In the past year 
several states have signed re- 
ciprocal agreements, exempting 
trucks and products from taxation 
in two or more states, but there 
still exists a majority of states 
which maintain barriers of one 
sort or another against shipments 
from other states. 


The situation has become so 
grave, in many instances, that the 
federal government has threatened 
to take strong action unless the 
barriers are wiped out. The April 
conference here is aimed at 
reaching a basis on which states 
might be urged into signing agree- 
ments with each other. 

Besides the trucking interests, 
other topics to be discussed in- 
clude liquor laws, truck and ve- 
hicle regulations, itinerant truck- 
ers, ports of entry, oleomargerine 
laws, horticultural products, use 
taxes, milk and dairy products, 
discriminatory laws affecting live- 
stock, poultry and foods, and 
building codes and materials. 


Car-Over-Cab 
Ban Passed by 
W. Va. Assembly 


CHARLESTON, W. Va.—The 
West Virginia legislature closed its 
regular session last week by pass- 
ing legislation prohibiting motor 
carriers from transporting auto- 
mobiles over the state’s highways. 

The measure bans operation of 
vehicles having two levels for the 
carriage of other vehicles; vehicles 





which, when loaded, reach a 
height of 115 inches above the 
ground (maximum height for 


other vehicles under present law 
is 150 inches), and vehicles carry- 
ing an automobile over-the-cab. 

The law, allegedly passed as a 
safety measure, exempts vehicles 
carrying other vehicles which are 
used in construction or mainte- 


nance work, or in the development 
of power, coal, oil, natural gas or 
other minerals, or for agricultural 
purposes. Some motor carriers 
viewed these exemptions as suf- 
ficient ground for court proceed- 
ings, on the ground that the law 
unlawfully discriminates against 
particular types of carriers. 
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Indiana...... Gv. | NS. | NS. |NS| Ss. | 3” [LS.E4 B.T|A.orW.| ¥.| 8. |F.F.*| N.S. | NS. | 60” | 12°/2P.F] R. | No| R. | Yes| Yes| Yes! 2 | 4” | N.S, lof. 
ss aalnciimeesil potsselneeoeed sepia ela aliiensin dl aseseen lichens oda tecrtel ate ona cigentsstd cena esd stalin ieascien niaicsi ndash R-soaadesrelbiegien aiongiepend cainetieNiomnecilomesceelbag-a <M 
Towa........ N.S. | 3%—20| NS. | 35] 8. | BE. | ISE.] NS. |NSJAorW| NS) NS. | NS] NS. | NS. | N.S) NS) MS.| R. | ¥es] R. [Yes] No|N.S| 3 | 6” | Yes |con 
— ——— +; ——|——|- — -—- —|——|-— | } —- are 
Kentucky....| GV. | NS. | NS | 35] 8. | EB. [1S.24| NS. |NS| W. | Y¥. [Comp] N.S.*| 13-15" A. | 607/12” /2 PF] R. [Yes] R. | Yes|}N.S/N.S| 2 | 4” | Yes fea 
se —<$<$— | ——— | —q—]—|——]|q_—_oe_| | q— | oe_ j[qg—|\_quc—|—y\ic—_-q]|_uc“—|— |__| —~—|/ |_| EE nur 
4 : : . ; R. or | am<¢ 
Maryland....} NS. | NS. | NS. |NS| Ss. | EO] NS. | NS. [BT] NS. [NS] NS. | NS. | 12713") NS. | NS| NS) MS. |B} NS] A. | Yes! Yes} NS) NS] 67 1c. | Xe 
neater 9 —— ae re Po. ae ee ee 
Massachusetts] G.V. | NS. | NS. | 30] 8. | NS| LSE. | NS. |NSJAorW] Y. | NS. |N.S.*| 137-15" 60 | 60" | 12" |2 PP] R. | Yes | FA.| N.S) N.S) N.S| N.S) 6" | Yes er 
Michigan....| G.V. | NS. | NS. [NS] s. [NS/LSE.[ NS. (NS) W. [Yes] Ss. [N.S.*] 13"-15 N.S. | 60" | 12° /2 PPR. | Yes] R. | Yes|N.S|NS|NS|NS[NS, 7 
| to oe Ld oy La dg WOME ce eee Ns cc bcs Fd Mie ce beech ce deal x 4 ce ba, Ce 
Minnesota...| G.V. | NS. | 60% | 40| 8. |NS|ISE.| NS. |NS| W. | ¥.| 8. | RS] 13" | NS. | 607} 107] Ms.| R. [NS] R. | Yes} S.L)N.S| 3 | 6” | Yes Wh 
Missouri... Gv. | NS. | NS. [NS] Ss. | E.| NS. | NS. (NS) W. | ¥. | NS] X. [197-15 60 | 60" | 12°] MS. | R. |NS.|N.S. | Yes] N.S|N.S|N.S| 5° | Yes TU 
t 4 ed | IRR. TTT Trot TUTTE COdTCsST:)sCid ed 
New Jersey..] G.V. | NS. | 71% | 35] SL. |B. |LSE*} 30 |NS| W. | Y. | NS. [FS*] 19-157 55 | 60" | 12" ]2P.FJLR|NS] A. | Yes|NS|NS) 3 | 6” | C. are 
ea pais brs EE — saan tae aaseaats ce ee ee ee ne a ee a, ine anus ne er oO 
New Mexico..| G.V. | N.S. |66%%|N.S| Ss. | 3” [ISE4| NS. [NS] W. [NS] 8S. [NS] 127-14 NS. | 587} NS/2PF/ R. [NS] BT.| Yes] NSINSINS| 6” [Yes | 4 
soceenestreneecemnsen fomeetnecinree) eenessanenetene wanennasenas ert eetentseec memati eemenseneonsi menses esteenstnonsenresneennsl ern eenenseennanmeeeetmeessienssllvensennaneetenasesenlaeatseanal senses meessenialpeamene Posseeennuncecvonee b seinen scat pro 
New York. ..|100 Ibs.| 3% F. | 70% | 30 |O.PS| 3" |TS.E.| 30 |28.| W. | Y. [Comp] FF. | 13” | 55 | 66” | 12"|2P.F/L.R.| No | B.T.| N.S| Yes| Yes} 2 | 4” | Yes | twe 
saneneesienememmmnanenees foam _— —|— — | —_—_—— —— - ————=| ——|- ene a anf me OEE 
G.V. | | | effe 
No. Carolina. |50001bs.| F. (64-75%/ Yes} 8. | BE. | LSE. | N.S. [BT] NS. | N.S|Comp|s.s.*] BP. | N.S. | BP) 12"| BP. | B.P.|N.S.|B.P.| Yes | Yes | N.S) N.S) BP) C. ICC 
¥ —— ee ey Pee ee a ae ee ee ca fe ee ee oo eee ae pecgeersay — a a | ns — i... 
Dile. ois as GV. | 2% | 663% 40 | 8. | 3" | 18x. s000b)NS| Ww. | Y.| S| FF] NS. | 70 | 66" | 10" ]2P.K |, | Yes | B-T.| Yes | Yes| Yes! 3 | t | Yes the 
Oklahoma...) NS. | NS. | NS. |NS) NS] BO NS. | NS. [NS! AD | ¥. [Comp] NS] NS. | N.S. | 57°) 47] MS.| BR. [NS|N.S.[Yes| Yes| NS! 3. | 4” | Yes. tra 
Oregon... GV. | NS | NS. [NS] Ss. | 37] NS. | NS. [NS] Wo fY.| Ss. [RF | NS. [140%] 657] 17| MS.| R.[N.S| A. | Yes| NS) N.S) NS) NS| NS. of 
|| | R.or | R.or|_ yy ft oy 
Pennsylvania. | 90 Ibs. | 3%—20 | 6634%| 35 |O.BX.| 3” | F.W.B.l3000 Ib} A. | W. | ¥. | 8. | FS} 127167 60 | 66” | 12" |2 P.F) LOR. Yes | AUL.| Yes|S.L.| Yes| 3. | 6" | Yes Pb 
Rhode Island.| N.S. | NS. | NS. | 30] 8. | EL [ESE4] NS [NS] NS. | ¥.]NS.| X. | 147 | NS. Gor | 10" | M.S. |LR.[ Yes} a. [NS[Y¥es[N.8.) | 4” | Yes | DO 
Tennessee....| GV. | A. | 60% | 40} OP. EB. /ISE.| NS. [NS] Wo [¥. | Ss. [NS [1018] NS. 54”) 12" /2 PF) R. | Yes | N.S.| Yes|N.S| Yes [N.S] 5” | Yes | SU 
ae av.| ns. | NS. [NS] s. [E| a [Ns [Ns] a [y.| s [Ns ? us. [xs (xsinslas./ Rp. [ns| a. | Yes| Yes|N.S|NS| 4” | Yes am. 
Te eee as we a items eRe ees ee eae ed é 
Washington. .|100 Ibs) N.S. | N.S. |N.S| 0.P. | 3” | LS.E. [3000 Ib| N.S| N.S. | Y. | S. |F.F.*/ 13" | 60 | 65"/ 12”) Ms.| R. Ins A. | Yes| Yes|N.S.| 3 | 4” | N.S. fed 
uated edna ioikdpounecenteelaaeiaeonenimeiainmindiincmee lsinatcl memes b raacalines eae etecetl siesta |__} ere 
W. Virginia. .| 85 Ibs.| N.S. |663¢%| 35 o.PS| 3° [ISE4| a. [BT] w. [¥.| 8. | x. rar, 50 | 65" | 12"|2P.F) R. [AT.| A. N.S| N.S N.S| 5” | Yes Jan 
Wiseonsin....| GV. | NS. | NS [NS] Ss. [|B /ISE | NS [NS] Ww. fy. (NS [NS] 5" [NS [NS/NS) MS. | R. [NS|NS N.S.|N.S.| 2 |NS| Yes to. 
no\ 
N. S.—NOT SPECIFIED frame and four wheel emergency Seating A.I.—Adequate indirect shi 
A.—ADEQUATE O.P.X.—One piece with no F.W.B.—Four Wheel Brakes F.F.—Forward facing only a. 
Chassis Weight splice forward of rear spring *N.J. Special Reg. Mar. 1, 1939 F.F.S—For face center, long Height of Sign wo 
G.V.—Mfgs. Gross Vehicle Rat- hanger ; side _¢ feet ae 
; S.—Spliced frame allowed Springs X.—N ¢—Can be read at 200 fee \ 
ing —No straddle board Sed ul oat 
100—100 pounds per passenger B.T.—Bus Type *_Coil springs in seats edan allowed 
Exhaust 2S.—Two Stage SS.—Longitudinal seats only C.—Yes on approval of commis- "J 


Grade Ability 


3%-20—3% grade at 20 M.P.H. 
3%F.—3% grade with full load 


B.—Beyond end of body 
E.—At end of body 
3”—3” beyond end of body 


sion or county school supt. 


Front door 
2P.F.—Two piece folding 
M.S.—Mfg. specifications 


Heater 


A.—Air Allowed All other states do not have 








: : W.—Water onl eee : 

in high gear sili y B.P.—To blue print meee or school bus 
Frame I.S.E.—Independent service and Body Material Ventilator " - C 
O.P.—One piece emergency ; S.—All Steel R.—Roof type *Arizona now working on 4 tio 
O.P.S.—One piece straight I.S.E. 4—Independent service Comp.—Composition B.T.—Bus type set. tru 
age 
Trucks Transport 49.8% (iss: scot «= 483 | Bendix- Westin th 
> BE cis ,046,791 48. ~ h O I 
P coat ota areas a7 § ouse fers mo 
| ere ,014,507 41.0 ° © cri 
Of Livestock to 68 Markets)is33 :::..:: sss. ~— 23 | Automatic Air Clutch Control « 
Livestock trucked to the mar- p ; 
DETROIT.—Practically one-half| nage that came to market in 1938 kets at which figures are avail- ¢ITTSRURGH.—Consistent with i i vehicle ore 
of the cattle, hogs and sheep ar-| via the highways. The hauls by|@ble comprise the bulk of the to-/the trend to increase clutch ef- oe anaad i canes wae de- po 
riving at markets in this country|truck are not confined to short|tal conveyed by trucks. In addi-| ficiency and maintenance, espe-|celerated when a stop is made, ga, 
during 1938 were transported from | distances. The highways of more | tion, _at interior packing plants cially where the operator’s posi-| the action of this new clutch con- eS 
farms to market by motor trucks.|than one state may be traversed | Practically all of the receipts are| tion is remote from the clutch | trol engages the clutch as the en- ‘ 
This marks a new high in per-| with some shipments, and runs up trucked in. No record of these is mechanism, the new Westinghouse] gine accelerates and effects its ve: 
centage of cattle, hogs and sheep | to 800 miles are made occasionally. |@Vailable, nor of the number] Automatic Air Clutch Control fur- disengagement when deceleration of 
trucked to market. The average length of hauls will|‘ransported from farm to rail-|ther supplements the propensity | takes place = 
Approximately 60 percent of the | approximate 135 miles. siding. It is a certainty that the|of the standard Westinghouse Air| ‘The new clutch control is said sn 
total tonnage of all animals mar-| An estimated 2,450,000 truck- bulk of all livestock slaughtered| Brake System in relieving un- to require a minimum of atten- fe; 
keted was truck-hauled, accord-|joads arrived at the central mar- rides either all or part of the way| necessary physical exertion on the tion, due to the fact that the sys- a 
ing to the Corn Belt Farm Dailies, | kets during the year. For 1938 the| PY truck. part of the operator. tem itself is relatively simple and fay 
publications of the livestock in-| distance covered by trucks loaded] The terminal markets provide}, The subject of exhaustive road|that its component parts and po) 
dustry. Upwards of 35,000,000! with livestock exceeds 330 mil-| millions of head of feeder cattle] ‘tests, the air clutch control has|yalyes are fundamentally de- Th 
head of livestock, or nearly 50 lion miles and the round trip}and hogs that go back to farm already been adopted as standard signed for long life and infre- ya 
percent of the total marketed, and] 414g double this mileage. feed lots in trucks. Also, young or}€@uipment by at least one of|quent maintenance inspection. ho 
valued at nearly $1,000,000,000 Truck receipts of livestock at| thin. stock is frequently moved by America’s manufacturers of com-| Air requirements of the system lik 
were trucked to market the past Ss meackote ae =" “"| truck direct from the range coun- | Mercial carriers. are negligible. No additional com- for 
year. : paca taal ect. of | UY» and surplus producing areas| The new automatic air clutch| pressor capacity other than that ] 
It would have taken 673,700 rail Cattle. Calves, Meas Total | to corn belt farms for further} control is an automatic control | required for the normal operation ex 
cars carrying over 6,000,000 tons and Sheep Receipts| fattening and to replenish feeding| covering each phase of clutch|of the vehicle’s braking system is cat 
of livestock to transport the ton-!1938 ....... 35,400,369 49.8 © lots. ‘operation. Based on the theory| said to be necessary. pe 


| Rate Authority 
5% 

sz 

e< 
| Ss 2 Special to Automotive News 

“#2 WASHINGTON.—Bills designed 


- 





Yes 
NS. 


| Yes 


Yes 
































imis- 
) 


have 
bus 


on a 


ol 


hicle 
| de- 
1ade, 
con- 
, en- 


ation 


said 
tten- 
sys- 
and 
and 
de- 
ifre- 
tion. 
stem 
-om- 
that 
ation 
m is 


Truck Section 


AUTOMOTIVE NEWS, SATURDAY, MARCH 25, 1939 


——E 





Congress Studies Six New Bills to Revamp ICC 


Over Trucks, | 


Rails Sought for Commission 


to straighten out the national 
transportation system, some of 
them directly affecting the truck- 
ing industry, began piling up on 
the senate interstate commerce 
committee this week. The prospect 
was that six bills, dealing with in- 
dividual phases of the problem, 
would be turned in, with one gen- 
eral measure sponsored by Sen- 
ator Harry S. Truman, of Mis- 
souri, rounding out the lot. 

This flood of proposed legisla- 
tion, precipitated by the distress 
cries of the railroads, is the result 
of more than two months of in- 
tensive study by members of the 
committee. Drafts of all the bills 
are not yet complete but main 
features have been outlined in 


- numerous informal conferences 


among committee members, 
executives, 


rail 
representatives of rail 


- unions, members of the ICC and 


others. Hearings probably will be 
deferred until all the proposed 
remedial measures are in. 

Bill No. 1 will propose amend- 
ments to the present law under 
which the ICC would be given 
rate authority not only over rails, 
trucks and buses, but over water- 
ways and air transportation as 
well. The sponsors of this plan 
are Chairman Burton Wheeler of 
Montana, and Senator Truman. 

A second measure, which will 
probably cause controversy be- 
tween the White House and the 
senate committee, is designed to 
effect greater co-ordination of 
ICC, control of transportation 
agencies and among agencies 
themselves. Wheeler and Truman 
want to limit a proposed new 
transportation board to a few 
members, not more than five, all 
of whom, with the possible ex- 
ception of one, shall be members 
of the ICC. President Roosevelt is 
reported to want an independent 
board of five without ICC repre- 
sentation. Some senators suspect 
such a step might ruin the effect- 
iveness of the ICC. 

Another bill would repeal that 
part of the law under which the 
federal government is given pref- 
erential rates on shipments over 
land grant railroads. 

A special reorganization court 
to assist weak railroads and those 
now in bankruptcy or receiver- 
ship would be established under 
a fourth bill. The three judges 
would be designated by the chief 
justice of the United States. 

Chairman Wheeler is drawing 





Truck Interests 
In Illinois Fight 
Proposed Law 


CHICAGO. — Powerful opposi- 
tion by associations and private 
truck operators is being exerted 
against a proposed state regula- 
tory act which, it is charged, 
threatens the freedom of truck 
movements and vests broad dis- 
criminatory authority in the de- 
partment of public works. 

Speaking in behalf of trucking 
interests, Chester G. Moore, chair- 
man of the Central Motor Freight 
Assn. and an Official of other or- 
ganizations, expressed their senti- 
ment against the bill. 

“Study of the proposed act re- 
veals that the owner of every 
private truck using the state high- 
ways in intrastate traffic for any 
purpose would be brought under 
regulation in various forms,” he 
said. “This would include every 
farmer who uses a truck in trans- 
porting livestock and perishables. 
The farmer and every other pri- 
vate truck owner is subject to 
hours-of-service regulations, and 
likewise to all penalties imposed 
for infraction of the law.” 

Moore further objected to added 
expense to tax payers and “dupli- 
cation in many cases of work now 
performed by the Illinois com- 
merce commission.” 


up a measure which would give 
the Reconstruction Finance Corp. 
more latitude in making loans to 
railroads. It would authorize such 
loans as aids to reorganization, 
consolidation, maintenance of line 
and equipment and construction. 


Bill No. 6 embodies the new 


|idea of imposing tolls on water- 


way carriers in addition to pres- 
ent freight rates. The idea is fos- 
tered by railroad propagandists, 
who think that in this way much 
present water-borne traffic would 
be diverted to the rails. The bill 
seems destined to get sharp op- 
position in the committee. 

Thus far this session the senate 
interstate commerce committee 
has held only one meeting but at 


that time sub-committees were| 
appointed to study various phases 
of the national transportation puz- 
zle. Some of these have functioned 
and others have not, but indi- 
vidual members have been active- 
ly seeking authoritative opinion of 
what should be done, not only to 
assist the railroads but to deal 
with trucks and other elements of 
the industry. 

Meantime, prospects of success 
for the Lea bill, upon which num- 


erous house hearings have been 
held and some parts of which 
have been opposed by the Ameri- 
can Trucking Assns., seem to be 
none too bright. It has a better 
chance, however, apparently, than 
the bill sponsored by the presi- 
dent’s committee of six, which 
was composed entirely of railroad 
representatives, management and 
labor. The Lea bill’s proposal of 
a 19-member ICC, seems to have 
given it too high a hurdle to clear. 
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° THE TRUCK OF VALUE e 


SAFER and MORE SAVING on Gas! 


Announcement of 10 new extra-safe GMC School Buses 
is welcome news to school officials! GMC's ready ac- 
ceptance among school authorities is directly due to 
careful attention given by GMC bus engineers to finely 
balanced, easy-riding, powerful, economical, depend- 
able, safe, school bus models! Massive hydraulic serv- 
ice brakes, an independent emergency brake, strong 
one-piece frame rails, sturdy axles and the strongest- 
pulling engines offered by any school bus manufacturer, 
entitle GMC’s 10 new models to first consideration 
on the basis of extra safety. Not only do GMC’s new 


SUPER-DUTY engines outpul/ all others, but they are 
setting new records for economy! GMC’s new school 
buses are better looking! They are more comfort- 
able! They meet legal requirements fully! Last but not 
least, GMC school buses introduce an entirely new 
to 40% less gas consump- 
tion is a reasonable expectation! Write for new folder 


measure of economy. 15% 


containing all essential facts and specification detail. 


FOR 1939, GMC OFFERS 10 SCHOOL BUS CHASSIS 
SPECIFICALLY DESIGNED FOR SCHOOL BUS SERVICE... 
FEATURING ECONOMY, DEPENDABILITY and SAFETY 


A BUS FOR EVERY CAPACITY REQUIREMENT 


... Built by the World’s Largest Manufacturer of Motor Coaches 


Our own YMAC Time Payment Plan assures you of lowest available rates 


GMC TRUCK 
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Car-Over-Cab Found ‘Not Unsafe’ in ICC Ruling 


Carrters Win Skirmish 


With Pennslyvania Law 


WASHINGTON.—Openly criti- | 


cizing Pennsylvania for not coop- 
erating, the interstate commerce 
commission last week ruled that 
transportation of an automobile 
over the cab of a truck is not un- 
safe. Pennsylvania has a state 
law prohibiting such transporta- 
tion, and only last week the West 
Virginia legislature approved a 
similar law. 

The ICC’s majority opinion 
cited technical testimony of num- 
erous automobile transporters in 
support of its decision. These 


carriers had sought a ruling by | 
the ICC as to the safety of over- | 


the-cab operations in the hope 
that the Pennsylvania 
would be superseded. 

In any event, they pointed out, 


a favorable decision by the Com- | 


mission would raise the legal 
question of whether the state law 
was an unlawful burden on inter- 
state commerce. 

The ICC conceded that the car- 
riers had received little opposition 
at hearings before Examiner W. 
R. Snow, who also found that car- 
over-cab transportation was not 
unsafe. It pointed out, however, 
that Pennsylvania, the only state 
which maintained a law prohibit- 
ing such operations at that time, 
was given ample opportunity to 
participate in the hearing and offer 
its side of the case, but refused. 

Conclusions reached by the ICC 
with respect to safety of car-over- 
cab transportation were: 

] The steel structure which sup- 

ports automobiles over the cab 
of trucks constitutes an integral 
part of the carrying equipment, 
and full consideration is given by 
manufacturers of such equipment 
to the strength and rigidity of the 


| suitable 


statute | 





supporting structure. Adequate 
means are provided in all in- 
stances to secure the vehicles be- 
ing transported firmly in place by 
stops and_hold-down 
chains. 

With respect to height of such 

vehicles, they are well within 
state limitations and in many in- 


| stances are lower than convential 


van-body trucks, and the center 
of gravity of such equipment when 
loaded is comparable to, and in 
many cases lower than, that of 
loaded van-type trucks. 


The evidence clearly indicated | 


that presence of a car over the 


cab of a truck in no way obstructs | 


the view of the driver, and the 


| various types of traffic lights are | 


clearly discernible at all times. 
“The record discloses no testi- 


mony whatsoever to show that the | 
operations of motor vehicles used | 


in transporting new automobiles 


| which are so constructed that one 


of the automobiles being trans- 
ported extends in whole or in part 
over the cab, is unsafe,” the ma- 
jority stated. “On the contrary, 
the evidence is clear that the av- 
erage number of accidents in 
which vehicles of this type are 
involved is less than the country’s 
average for all trucks. 

“We find no reasons of record 
why the operations of such ve- 
hicles should be forbidden. The 
safety regulations heretofore pre- 
scribed by us, of course, apply to 
these as well as other vehicles op- 
erated by common and contract 
carriers in interstate or foreign 
commerce. The operation of ve- 
hicles so equipped is therefore 
permitted by the existing regula- 
tions and there 
change.” 
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CHARTS being used to sell Anthony low-loading height “OK” hydraulic 


hoists and bodies. 


Distributors are offering the charts to dealers, who are being 
| urged to show them at dealer meetings, to truck salesmen and truck users. 





Chevrolet School Bus Exhibit 
Reveals Emphasis on Safety 


DETROIT.—The school bus ex- 
hibit by Chevrolet, 
with the recent conference of the 
National Education Assn. in Cleve- 
land, revealed the emphasis mod- 
ern motor car manufacturers are 
placing on safety and comfort in 
the construction of truck-chassis 
units for the transportation of 
large groups. 

Available with a range of body 
styles by Wayne, Superior, Pacific 


|Car and Foundry, Bender Bros., 


Hicks, and Union City, the Chev- 
rolet school buses are designed to 
accommodate from 20 to 62 pas- 
sengers. 


Prominent among the styles on 
display was the newly introduced 
cab-over-engine chassis, a 1939 
addition to the Chevrolet line. 
Specifications in connection with 





STUDEBAKER TRUCKS FOR 1939 


saving taxpayers dollars 
in scores of cities! 
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world’s 


priced so closely, 


available 
countries. 


THE 


any type of service. 
throughout United 
Consult your local Studebaker dealer! 


TRUCK 


SOUTH BEND, INDIANA 





Ranging up to 29,000 pounds 


gross rating 
(32,000 pounds gross train rating!) 


Built in both Cab-Forward and 
Standard Series Models 


Operated in quantity by the 
foremost fleet owners 


Studebaker motor trucks for 1939 are built so well, 
they provide a better 


“buy” for 
Sales and competent service 
States and foreign 


STUDEBAKER CORPORATION 


DIVISION 








| the COE unit, as well as with the 


in connection | standard job, have been worked 


out in connection with the body 
firm engineers for maximum 
safety in transporting pupils. 

The school bus chassis is avail- 
able on three wheelbases in con- 
ventional form — 133-inch, 158%%- 
inch and 193%-inich—and in the 
COE style, 1565s-inch. 

Many educators approve of the 
optional- equipment governor, 
which restricts the bus’ speed to 
35 miles per hour maximum. Other 
optional equipment includes pro- 
gressive type two-stage rear 
springs or six-leaf auxiliary helper 
springs, heavy duty radiators, 
shock absorbers, oil bath air 
cleaner, heavy-duty generator, 
vacuum-power brakes, special pro- 
pellor-shaft emergency brakes, and 
various special wheel and tire 
equipment. 

The power plant is the Chev- 
rolet six-cylinder valve-in-head 
truck engine. Safety factors, wide- 
ly praised by the teachers, include 
powerful hydraulic brakes for 
sure, straight-line stops, heavy- 
duty I-beam front axle, and 10- 
leaf heavy-duty front springs. 

Although only a few of the 
many body and chassis combina- 
tions were exhibited at the Cleve- 


land meeting, the line is adaptable | 


to the widest range of usefulness, 
according to Chevrolet’s commer- 
cial car department. 

Defeat Seen for N. J. 


Truck Mileage Tax 
TRENTON, N. J.—Defeat of the 


proposed new state tax program of | 


the state tax revision commission 
is forecast by Senate President 
Robert C. Hendrickson of Glou- 
cester, who last year sponsored 
legislation creating the commission 
and is himself one of its members. 

Besides proposing a 3 percent 
gross receipts tax and transfer of 
certain personal property taxes 
from municipalities to the state 
to raise an estimated $60,000,000 
annually, the commission recom- 
mended a “mileage tax” on trucks 
and buses and increased truck 
registration fees to yield $4,000,- 
000 for use in replacing a like re- 
duction of railroad taxes. 





Truck Section 


Illinois Drivers 
Back Carriers 
In Law Battle 


SPRINGFIELD, Ill—L abor 
unions are “going to bat” for mo- 
tor carriers in opposing bills com- 
prising the proposed “Illinois 


Truck Act”, sponsored by the un- | 


iform motor vehicle laws commis- 
sion. 

Michael J. Healy of Chicago, 
representing the Highway Drivers’ 


Union, declared the proposed act ® 
was a menace to the 65,000 union * 
workers employed by the over-: 


the-road carries in Illinois. 


Healy said the proposed bill was | 


definitely unfavorable to labor in | 
that, under the act, the employer | 
could not live and, therefore, there 
would be no employment for his 
drivers and others whom he em- 
ployed. 

Both Healy and Guy Long, of 
Springfield, who represented the 
Joint council of teamsters and 
chauffeurs, also went on record as 
strongly opposed to the railroad- 
sponsored bill that seeks to drive 
trucks off Illinois highways on 
week-ends. 

John C. Watson, representative 
of the Illinois Agricultural Assn., 
favored regulation “to promote 


safety and preserve the highways.” “ 


He was opposed to regulation, he rf 
testified, which would stifle the 
inherent advantages of truck 
transportation. 


Tax Rise Fought 


By Manufacturers 


NEWARK, N. J.—Passage of 
pending state legislation providing 
for improvement of highway facil- 
ities serving the Port Newark dis- 
trict is urged by the Ironbound 
Manufacturers’ Assn. 

Proposed increases in truck 
taxes and state gasoline tax rates 
were opposed by the group, which 
also went on record against high- 
way fund diversion as a relief fi- 
nancing step. 

Adoption of the bill, it is ex- 
plained, would bring about the 
widening and reconstruction of 
both thoroughfares and a new 
bridge would be erected over the 
railroad tracks at Port street. 





Pa. Commission to Set 


Dump Truck Rate Scale 
HARRISBURG, Pa.—The state 
public utility commission has be- 
gun hearings on a proposal to 
establish uniform minimum rates, 
rules and regulations for dump 
truck operators performing intra- 
state operations in Pennsylvania. 
The proposed minimum rates 
and regulations were prepared fol- 
lowing a series of meetings be- 
tween the commission and the In- 
tra-State Motor Carriers Board of 
Rate Uniformity. These meetings 
were initiated by the commission 
with a view toward elimination of 
unfair competition through estab- 
lishment of minimum rates for all 
classes of truck operators. Hear- 
ings on proposed minimum rates 
for other types of carriers will be 
held later. 


For a fresh 
read George M. Slocum's ‘ 
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EDUARDO DIBOS, 
Robert F. 


mayor of Lima, 


Black, president of the White Motor Co.; 


Left to right, 
right, 


visits U. S. A. 
center, Mayor Dibos; 


Peru, 


Robert Boughton, export manager of the White company. 
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~ New Specifications Found 
Imperative to Guard Pupils 


(Continued from Page 1) 
resident of the National Council National Council of Chief State 


{ Chief State School Officials. 
The need for national standards 
nd specifications, say expe- 
enced state school administra- 
ws, is growing more acute each 
ear as the school bus fleet of 
se nation grows by additional 
jousands, carrying additional 
ms of thousands of pupils to and 
7m their schools each day. To- 
ay, with over 90,000 school 
uses in operation throughout the 
ation and with little more than 
alf the states having @ny semb- 
ance of constructual specifica- 
jns of governing regulations, the 
eed for a governing and policing 
¢ of regulations is imperative. 
See table on page 46 this issue). 
It is estimated that over half of 
he buses carrying students to- 
lay, especially the rural scholars, 
te of flimsy wood construction 
sounted upon automotive equip- 
sent entirely unsuited and in- 
dequate for the purpose for 
shich they are being used. 

Many of these carriers are little 
aore than covered ancient trucks, 
oorly constructed, with inade- 
uate power and brakes and ex- 
tremely vulnerable to fire hazards. 
fany of these so-called buses 
vere blacksmithed together in the 
rst place by inexperienced me- 
hanics and later, as the haulee’s 
gute and passenger load _ in- 
reased, they have been enlarged 
y the crudest, slipshod methods 
2 order to increase passenger 
arrying capacities. 

In hundreds of instances, oper- 
iors of these practically worn out 
tucks of ancient vintage, equipped 
yith heavy locally-built wooden 
odies, have been known to saw 
he truck frame and body apart 
n the middle, put in a frame 
plice with ordinary machine 
wits, fill in the body sides, roof 
nd floor and put back on the 
vad with as many as 16 ad- 
litional passengers, buses that 
vere actually not safe with their 
riginal loads. 

A number of states, including 
few York, Pennsylvania, Ohio, 
Vest Virginia, Indiana, New Jer- 
ey, Washington and Minnesota, 
tave during the past few years 
et up definite specification stan- 
jlards and operating regulations. 
The present standards develop- 
nent work really got under head- 
way at a meeting held in Cleve- 
land during the State School Ad- 
ninistrators annual meeting and 
show on Feb. 26 of this year, 
when representatives from the 
various state departments of edu- 
ration met for the purpose of de- 
‘ermining what principles should 
de adopted as guides in the estab- 
lishment of uniform standards. 
On Feb. 28, Drs. Cyr and 
Noble presented their reports at 
the annual luncheon of the Na- 
tional Council of Chief State 
School Officials. This report, which 
was unanimously adopted, in- 
cluded an analysis of existing 
rules and regulations governing 
school bus construction and equip- 
ment. It also suggested standards 
which might be used as a tentative 
basis for the establishment of 
national and uniform standards. 
On Mar. 2, the report of Drs. 
Cyr and Noble was presented at 
an open meeting for chassis 
manufacturers only and, on Mar. 
3, a similar meeting was held for 
the manufacturers of school bus 
bodies. At both meetings the 
manufacturers were urged to 
study the report carefully and 
submit their suggestions. 
Meetings held to date have all 
been preliminary. The April meet- 
ing to be held in New York, at 
which the representatives of the 
48 state departments of education 
will in conference with the manu- 
facturers, is to set up the final 
national ‘and uniform bus stand- 
ards for adoption by the various 
states. 

President Hendrix, 
ing this April meeting stated 


in discuss- 


School Officials feels that national 
and uniform school bus standards 
can and should be established. 
Furthermore, because a national 
survey of pupil transportation is 
now being conducted at Teachers 
College, our association has asked 
Drs. Cyr and Noble to direct us 
in setting up the desirable stand- 
ards.” 

The following manufacturers 
representatives and state school 
officials attended the chassis stand- 
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AUTOMOTIVE DEALERS: There are many others. 


franchise for your territory. 


INTERN: 





| ards meeting in Cleveland: 


Davis Beecroft, legislative de- 
partment, Bendix Products Co.; 
A. R. Cosgrove, assistant manager, 
commercial car dept., Chevrolet 
Motor Div.; W. S. Eddy, works 
manager, Brockway Motor Co.; G. 
F. Giegle, general bus represen- 
tative, Mack-International Motor 
Truck Co.; F. C. Hogan, national 
account sales, International Har- 
vester Co.; M. C. Horine, sales 
promotion manager, 
Co.; Charles W. Kynoch, resear 
engineer, Dodge Div.; V. C. Kloep- 
per, sales engineer, Ford Motor Co. 

Fred B. Lautzenhiser, transpor- 
tation engineer, International Har- 
vester Co.; D. W. Perkins, bus 
sales Div., White Motor Co.; J. C. 


This is one reason why it is good business to be in the truck business with International. 
Ask our nearby Company-owned branch about the International 


eo ; 
motive News; 


Mack Mfg. 





R. B. Wuerfel, 
transportation engineer, Chevrolet; 
M. D. Bell, superintendent school 
district, City of Ladue, St. Louis, 
Mo.; E. W: Davis, director edu- 
cational research, State Dept. of 
Education, Montpelier, Woes. hs Gs 
Engum, director of rural educa- 
tion, St. Paul, Minn.; W. C. Fow- 
ler, assistant state superintendent 
of schools, Jefferson City, Mo.; H. 
E. Hendrix, state superintendent, 
department of of public instruc- 
tion, Phoenix, Ariz.; Jerry Kath- 
erman, Ohio state highway patrol, 
Columbus, O.; and A. R. Meadows, 
superintendent research and sur- 
veys, state department education, 
Montgomery, Ala. 


At the school bus body stand- 


Weed, editor, truck section, Auto- ' ards meeting, the following manu- |. 


ee 
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INTERNATIONAL 


N ever- increasing numbers, eeuck’? 

users are investing in the truck that’ 
: bears the Triple-Diamond mark. They ; 
“are cashing | én on the bigh- quality ; 
- standard maintained for International. ; 


Trucks during thirty- two years of 
truck manufacture ...a quality stand- : 
ard of which every man in the Har- 


_vester saeiens is proud. 


/ INTERNATIONAL HARVESTER COMPANY. 





“the | 


‘ ae “180 North Michigan Avenue 


Carapeneens 





\TIONAL HARVESTER. - 
sells MORE HEAVY-DUTY TRUCKS (2-ton and up) — 
than any other THREE MANUFACTURERS COMBINED q 


_ Another practical reason for the 
“great demand for International Trucks 
'. is the fact that they are backed by the 
' ‘most: complete Company-owned truck 
service organization. Whatever your 
own hauling need, the International 
"dealer or branch nearyouhas the truck ° 
| ¥4-ton light- 


for it. Sizes range from } 


‘delivery trucks to big 6- wheelers. ) 


Chicago, Illinois’ 








facturers representatives were in 
attendance: 


W. A. Barber; C. E. Brennan; 
D. C. Shields, sales dept., and R. 
W. Snook, engineer, Superior Body 
Co.; Jos. H. Bender, engineer and 
H. H. Boome, Ray Naegle, and 
W. C. Slath, Bender Body Co.; J. 
W. Gayle, vice-president and T. 
M. Schumaker, assistant works 
manager, Wayne Works; E. M. 
Hicks, president and G. O. Palm- 
er, sales manager, Hicks Body 
Co.; H. E. Overcash, Union City 
Body Co.; L. G. Buchanan, Inter- 
national Harvester Co.; A. R. Cos- 
grove and R. B. Wuerfel, Chev- 
rolet; V. C. Kloepper, Ford Motor 
Co., and C. W. Kynoch, Dodge 
State school offiicials were also 
in attendance at this meeting. 








Ten New Schoo 
Truekin’ 





By 
Jack Weed 





(Continued from Page 45) 
man attending this meeting hadconsidered a safe vehicle for pupil 


some particular feature he wished 
to make certain was given consid- 
eration, and that all knew that 
the setting of such a national 
specification standard would mean 
considerable business for the in- 
dustry in immediate replacements, 
every manufacturers’ representa- 
tive was fair and open-minded in 
his comments. 


All appreciated the objective the 
school administrators were striv- 
ing toward and endeavored to 
keep their suggestions and com- 
ments in line with that objective. 
All appreciated the school author- 
ities’ need of an instrument that 
will act as a measuring stick in 
determining just what can be 


pas 





THE TIMKEN-DETROIT AXLE COMPANY .- 


WISCONSIN AXLE 


transportation. 
BS * * 

NOT ONLY should a great deal 
of credit for the development of 
these standards be given Drs. Cyr 
and Noble, who are the fathers of 
the basic regulations, but to the 
truck and bus body builders who 
are wholly in accord with stand- 
ardization move. They appreciate 
as do the administrators, that if 
this committee is successful in set- 
ting a national standard for school 
bus specifications, this move may 
well become the spear point of a 
national standard of truck legis- 
lation on weights and sizes. 

* * * 


TRUCK MAKERS’ and oper- 
ators’ faces might become slightly 


took a group of school teachers to 
show an industry as large as the 
truck industry how to put their 
legislative house in order and 
break down those state barriers to 
economic and efficient interstate 
transportation over the highways. 
* * ¥ 


FROM SERVICE to truck sales 
isn’t as much of a jump as might 
be thought. At least Tom Moss, 
who recently hurdled the fence 
from service manager of Chrysler 
to truck sales manager for Dodge, 
doesn’t seem to think it is doing 
anything out of the ordinary. Both 
jobs deal with specifications, abil- 
ity of mechanical parts to do the 
work they are designed to do and, 
lastly but far from least, the need 
to know how to maintain service. 
Trucks are sold on the same basis 
that good service is rendered. 


Will Enlarge Quarters 
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1 Bus Chassis Announced by GMCI 


Many New Safety Features 





Truck Section qT 





U.S 


Offered in Line for 1934 O 


PONTIAC.—Ten new _ school 
bus chassis, specifically designed 
for school bus service, were an- 
nounced publicly this week by 
General Motors Truck & Coach 
division, Yellow Truck & Coach 
Mfg. Co. 

The ten new GMC models in- 
corporate such features as wide 
track front axles, special heavy 
one-piece frames, long wheelbases 
that provide proper load distri- 
bution for standard length bodies, 
bus-type springs, muffler tail pipe 
extension, and other features con- 
tributing to safety and efficiency. 

Base prices on the 10 new 
school bus chassis range from 


AVANNAH, Ga.—T. A. Bryson &/|$690 for the 1%-ton model of 


Sons, (Packard) will move from pres- 
ent quarters at 5-9 East Perry to more 
spacious quarters at 218-24 East 
Broughton street. Bryson also handles 


pink if it should turn out that it Mack trucks 





nance . 
performance . . 


2-SPEED AXLE 


The rugged Timken 2-Speed Double 
Reduction Axle is the gear of the year! 
Saves time on the road . . . Cuts mainte- 
. . Gives all-around better truck 
. Like two axles in one, 
Timken 2-Speed has both speed and pull- 
ing power ratios. Simpler, better designed, 
with big, husky parts. Timken 2-Speed is 
one of three final drives available in the 
famous Timken 3 for 1 Axle—the rear of 
the year! Can be furnished on most 
makes of trucks. Ask about the axles when 


you buy. And insist on Timken! 


TIMKEN & AXLES | 


DIVISION - 


DETROIT, MICHIGAN 
OSHKOSH, 


WISCONSIN 


177%4-inch wheelbase, to $1,675 
for the 344-ton model of 250-inch 
wheelbase. The smallest is pow- 
ered by a 228-cubic inch engine 
of 180 foot pounds torque; the 
largest carries a 278-cubic inch 
engine which develops 220 foot 
pounds torque. 

Following is the complete range 


|of models and factory list prices: 


Model Wheelbase Price 
ACS-304 177% $ 690 
ACS-305 19334 700 
ACS-356 205% 985 
ACS-357 22034 1,010 
ACS-406 20534 1,080 
ACS-407 220% 1,105 
ACS-457 220% 1,325 
ACS-458 250 1,350 
ACS-507 224 1,650 
ACS-508 250 1,675 


These base prices are all list 
prices, F.O.B. Pontiac, without 
chassis modifications. 


The modernistic and distinctive 
GMC grille has a rugged appear- 
ance yet possesses the finesse of 
detail. Mouldings, lamps, and 
fenders curve back in graceful 
contours to accent true streamline 
design. Color schemes tastefully 
complement the shape and line. 


Big hydraulic service brakes 
and independent rapid emergency 
brakes are provided. Large sec- 
tion one-piece frame rails, sturdy 
full-floating rear axles and heavy 
I-beam front axles reflect maxi- 
mum strength making for greater 
safety. The muffler tail pipe ex- 
tends 12 inches beyond the frame. 

GMC features that contribute 
to ease of handling and lounge 
chair rider comfort in the new 
school bus chassis are resilient 


: bi entirely 
bus type springs, wide-track fronttruck equipment dealer. 


axles for easier turning, rollg. ——— 
bearing worm type steering gean a ae 
providing ease of handling, ang! ‘OW’ 
balanced chassis design for per", 507 
fect weight distribution. fas 
Economical operation is said cdi 
be provided by GMC’s “Sup@tion sh 
Power” engines, which featur 100 pe 
newly designed combustion cham. of the 
bers and “Power Pak” pistons. Al traffic | 
the engines are valve-in-head an¢... 
all are built entirely by GMC fo 
use in GMC chassis exclusively 
The chassis have one-piece 
frame rails on all wheelbases, exs 
tended exhaust pipe beyond the 
end of the frame, two independs 
ent braking systems and man 
other features normally require@ 5.04; 
in school bus service. And, M ae 
meet the special requirements of (, aide 
individual states, GMC offers ¢. = a 
wide range of options such ag Nctuce 
propeller shaft emergency brake (€SPe¢! 
emergency brake drum shield East), 
drive shaft protective guards, BK @!ry F 
emergency reserve tank and ¢!owa, | 
range of engines that will meet canned 
every performance requirement. drugs 
rayon 
. boots 
9,000 N.Y. Truck Drivers | thracit 
Win Safety Certificates °° ‘ 


Nel: 
NEW YORK.—Perfect 1938 510 of 


driving records were made by 9,= rate re 
000 truck drivers, among 20,000 Visoro, 
employed by companies participate pads. 
ing in the Greater New York ctitute 
Safety Council’s annual fivesjn. 4, 
borough fleet safety contest. The occurr: 
drivers will receive “Safe-Driving Septen 
Certificates.” terms 
A new high safety record was 1913 a 
achieved during the contest as a 1929 t 
result of the unmarred records of “subse 
this 45 percent of competing driv- versed 
ers, it was stated by Col. John 1937. 
Stilwell, council president. A cor- slashe: 
responding improvement was much. 
shown on truck routes covering althou 
rural areas in Westchester and again 
Long Island. On ' 
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relati\ 
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feeder 
grains 
loupes 
potato 
tables 
bitum 
salt, c 
ucts I 
bulk. 
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Lakey Ups Operations 


MUSKEGON, Mich—Operations of 
Lakey Foundry and Machine Co. are 
being stepped up materially by re- 
leases on contracts recently received 
from two new customers. A_  sub- 
stantial order for motor blocks has 
just been booked from a large engine 
builder not previously supplied by 
Lakey. 


The truck section of Automotive 
News is the only publication edited 
for the truck, trailer and 
























ANTHONY 


For All Models and W.B. 
Chassis —6 Wheelers 


Anthony All-Steel Bodies -} 
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Low Loading Height Rapic 
It’s easy to sell a man 7 
something he wants! Why nati | 
make it hard for yourself? Ea) 
Recommend and sell An- as bi 
thony “OK” Hydraulic me 
Hoists and Bodies. They a, 
have “Low Loading Height” terna 
(no extra cost). F. 

regio 
S Sault 
Rapi¢ 


Three Complete Lines of torie: 
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for every hauling requirement. 
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“Anthony Leads in Advanced been 
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(Trucks Big Factor in Lowering Rail Freight Rates 


U.S. Bureau Issues Warning 
3g On Additional Diversion 


WASHINGTON.—tThe effect of 
increased motor truck competition 
in lowering railroad freight rates 
pers 00 some commodities is brought 

out in an analysis reported this 

_week by the U. S. bureau of agri- 
4 & cultural economics. The compila- 
1P& tion shows an increase of nearly 

100 percent in the relative share 
amM@of the total inter-city freight 

} traffic by motor trucks during the 

current decade, in contrast with 
a decline of over 14 percent in 
rail share of the total business. 


oxi Examples of commodities “whose 
th rail rates have voluntarily been 
nd cut in response to truck compe- 
an tition,” are cited by James C. 
req Nelson in an article—Effects of 

, Trucking on Freight Rates—in the 


lle 
ear 


ely 


oO March issue of the  bureau’s 
; ¢ Agricultural Situation.” The list 
includes’ cotton, citrus fruits 


‘ke (especially from Florida to the 
eld East), apples, California raisins, 
BE dairy products from Wisconsin and 
| ¢ lowa, hogs, automobiles, gasoline, 
ee canned goods and groceries, sugar, | 
t. drugs and chemicals, cigarettes, | 
rayon yarn, dry goods, clothing, 
boots and shoes, fertilizers, an- | 
*s thracite coal, sand, gravel, crushed 
tes stone and slag. 
938 Nelson says that cotton provides 
one of the best examples of the 
*’ rate responses of the railroads to 
vigorous truck competition. Rail- 
~ roads serving the Texas ports in- 
stituted reductions in 1928, but 
hd the first reduction in the South 
NE occurred mainly in August and 
INS September, 1930. Cotton rates (in 
terms of index numbers based on | 
vaS 1913 as 100) dropped from 163 in 
> 421929 to 95 in 1933 and 1934, but | 
of “subsequently, the trend was re- | 
lV- versed, the index reaching 101 in | 
hn 1937. As a result of the earlier 
r= slashes, the railroads regained 
vaS much of the diverted cotton traffic, 
ing although recent increases may 
nd again cause significant losses.” 


On the other side of the picture, 
Nelson states that “lack of vigor- 
ous truck competition may be a 

of Significant factor in explaining the 
are relative stability of rail rates on 
re- such commodities as stocker and 


| 


ed feeder cattle, sheep, wheat and 
nas Zrains, berries, peaches, canta- 


ine loupes, cabbage, tomatoes, white 

by potatoes and other fresh vege- 
tables, tobacco, lumber, furniture, 

all bituminous coal, building stones, 

ed Salt, cement, ores and other prod- 

nd a moving long distances or in 
ulk. 


“This does not mean,” he points 
out, “that truck competition may 
not have been vigorous for these 


Fruehauf Shifts 
Field Personnel; 


Managers Set 


DETROIT. — Roy A. Fruehauf, 
vice-president and director of 
sales of the Fruehauf Trailer Co., 
announces the appointment of 
Lewis H. Thomas as sales manager 
of the Tank division located at 
the factory. Thomas has been 
manager of the Denver branch. 

D. E. Cowdery has just been 

| appointed manager of the Grand 
Rapids branch. Cowdery replaces 
H. L. Mudge who has been pro- 
moted to manager of the Cincin- 
nati branch. 

Earl Wright succeeds Thomas 
as branch manager for Denver. 
Wright joins the Fruehauf com- 
pany after 20 years experience in 
transportation work with the In- 
ternational Harvester Co. 

F. E. Boylan has been named 
regional manager in charge of 
Saulte Ste Marie, Saginaw, Grand 
Rapids and Jackson, Mich. terri- 
tories. 


° ———— 


Start Bus Shi pments 


PONTIAC.—Initial shipment has 
been made by the Yellow Truck & 
Coach Mfg. Co. on an order of 100 | 
coaches for the New York World's 
Fair. Total of the order amounts to| 
approximately $1,000,000. 


commodities on particular hauls 
or that the rates for these hauls 
may not have been reduced as a 
result. It is possible that the inter- 
state commerce commission, in 
granting temporary selective in- 
creases in 1931 and 1935, had in 
mind the fact that many commodi- 
ties on which increases were al- 
lowed were not especially vulner- 
able from the standpoint of truck 
competition.” 

The article concludes with the 
statement that unless an altera- 
tion is made in the policy of the 
railroads to maintain or increase 
rates—at times despite general 
price deflation—on traffic believed 
not susceptible to diversion or 
destruction, “increasing diversion 
of long-haul and heavy traffic to 
other means of transportation is 
likely. Sources of traffic may dis- the 








portable pressure grease gun. 





LUBRICATING SCHOOL buses is sometimes quite a problem in rural areas, 
due to the size of the vehicles and the lack of garage space in the average 
small town dealer’s service station. Pressurelube, Inc., has solved this with a 





offset higher rates. 





appear where shifting to otherstable in face of declining trans- 
agencies of transport is not pos- port costs for competing shippers 
sible, unless farmers can increase nearer 
their efficiency of production to areas develop closer to large con- 
suming centers, the ton-mile vol- 


markets. If 


“This is also true even whenume of traffic in farm products 
long-haul 


rates are kept will tend to decline.” 


Now— 


The type of bus bodies shown in this photo 
illustrates the old-style wooden construction that new regulations standards 
are being written to police. 


producing 


FWD Announces 
New Model With 
Added Features 


CLINTONVILLE, Wis. — Many 
refinements and improvements 
have been incorporated in a new 
FWD Model T-32, for commercial 
operations, recently announced by 
the Four Wheel Drive Auto Co. 

With a  138-inch (standard) 
wheelbase, the new model has a 
chassis weight of 7,550 pounds, 
empty. For semi-trailer service, 
Model T-32 is rated at 32,000 
pounds gross. When used as a 
single unit, the gross rating is 
specified at 16,000 pounds. 

For increased power, better 
performance and greater economy, 
improvements have been incor- 
porated in the engine. The six- 
cylinder engine adheres to the 
FWD basic design of L-type valve 
arrangement and with high-turbu- 
lance fuel combustion chambers. 


A SPECIAL SCHOOL BUS CHASSIS 


Designed and Built by 


CHEVROLET 


The nation’s largest builder of cars and trucks 





The same high standards of engineering and 
manufacturing, and the same qualities of per- 
formance that have brought to Chevrolet its 
dominant leadership in passenger car and 
motor truck sales, now are available to users 
of school bus equipment in a Special School 
Bus Chassis designed and built by Chevrolet. 


Chevrolet-powered school buses already 


NEW SCHOOL BUS CATALOG 
IS YOURS FOR THE ASKING 


Let us send you complete 
information on Chevrolet 
chassis for school buses 


° 9 9 
ranging from 20 to 62 


passenger-capacity. Write 


for the new 20-page 


school bus catalog. 


CHEVROLET MOTOR 


DIVISION, 





General Motors Sales 


Corporation, 


have earned an unequaled reputation for 
safety, reliability and economy, throughout 
the country. To the wide range of commercial 
chassis suited to the exacting demands of 
school use, now is added not only the Special 
School Bus Chassis (1935 <¢-inch wheelbase ), but 
also a new Cab-Over-Engine Chassis (1565¢- 


inch wheelbase) of equal passenger capacity. 


“CHEVROLET CHASSIS IN 
SCHOOL BUS SERVICE” 


This new book contains 
detailed information, 
specifications, and illus- 
trations of Chevrolet- 
powered school buses with 
bodies by the country’s 


leading bus body builders. 


DETROIT, MICHIGAN 
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N. J. Assn.’s Data Offsets Anti-Truck PropagandaAc 





Nevada Boosts 
Fees for Truck, 


Bus Operation 


CARSON CITY, Nev.—The 
state legislature has approved a 
new truck and bus regulating law, 
after two months had been spent 
in an effort to write a measure 
acceptable to both houses. The 
bill increases fees to be charged 
truck operators from five cents to 
75 cents a hundred pounds of un- 
laden freight, and increases the 
amount to be paid for the opera- 
tion of large buses. 

Buses with more than 10 seats 
would be assessed a flat fee of 
$50 plus $12 a seat. Those with a 
seating capacity less than 10 would 
pay the current fee—$50, plus $10 
a seat. Truck rates start at $1.50 
a hundred pounds of unladen 
weight and mount to $2.25 a 
hundred for unladen trucks of 
more than 20,000 pounds. 


compressors: 


1. The vacuum-driven compressor, adaptable to 
all small and medium sized, low priced vehicles. 


2. The rotary belt-driven compressor, adapt- 
able to all types of vehicles—large or small. 


The Wagner Air-Brake System, with either of 
the above compressors, is a very simple and eas- 
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SINCE INTRODUCTION of the three-ton Dodge diesel truck, the sales 
management of Dodge takes every opportunity to educate its dealers and 
personnel in principles and advantages of the diesel. Shown here are a group 
of Dodge dealers, who came to Detroit to take part in a big truck driveaway. 
The lecturer is D. W. Lee, of the Dodge truck sales department. 


over for a an a ja 
sales manager 0 e automotive 
Tool Elects Hunderup division, and for the last two 
SPRINGFIELD, Mass.—T h e|years has been assistant general 
board of directors of the Van|manager. He is a former presi- 
Norman Machine Tool Co., has/dent of the National Standard 
elected Leo F. Hunderup as "vice-|Parts Assn. 
president of the company. Keep abreast of current truck legisla- 
Hunderup has been with the 


Van Norman Machine 
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The problem of 
equipping your 
’. vehicles with air-° 
‘ ‘brakes is discussed 
In this new bulletin. Air Brakes. 
it treats the air 
brake requirements 


tion in Automotive News’ truck section. | created a billion dollars worth of 


WAGNER AIR BRAKE SYSTEMS 


Can Now Be Furnished With Vacuum Driven 
Compressors or Belt Driven Rotary Compressors 


To properly serve the automotive industry with 
air-brake systems that will meet the needs of 
all types of trucks, tractors, trailers and buses, 
Wagner engineers have developed two types of 


ily installed job, and the cost is in proportion to 
the cost of the vehicle. It is an absolute air-tight 
system, expressly built and designed for the 
automotive industry, and incorporates many out- 
standing features that have been developed 
through many years of study and experiment by 
Wagner's thoroughly trained brake engineers. 
Thousands of fieet operators and truck owners 
now using Wagner air-brakes testify to their many 
economies and advantages. Here is an item you 
can profitably install on the vehicles you sell or 
manufacture and we invite your inquiry. 


The above photo illustrates both 
types of Wagner compressors — 
the belt-driven rotary compressor 
and the vacuum-driven compressor, 
Both types are mounted on the 
one unit for comparative purposes. 
The choice of which one to use 
depends on various factors, fully 
discussed in the Wagner Air Brake 
bulletin KU-12, copy of which will 
be sent upon request. 


AUTOMOTIVE EQUIPMENT DIVISION 


WadgnerElectric Grporation — 


6400 Plymouth Avenue, Saint Louis,U.S.A. 


Gentlemen: Please send, without obligation, your 
16-page bulletin, KU-12, on Wagner 


Booklet Cites Contributions 


Pri 


To State and Its Inhabitants 




















Special to Automotive News 

NEWARK, N. J.—To offset con- 
fusion of the general public and 
legislators resulting from “the 
avalanche of anti-truck propa- 
ganda,” the New Jersey Motor 
Truck Assn. has compiled a com- 
prehensive 50-page booklet on 
“The Contributions by the Motor 
Vehicle to the State of New Jer- 
sey and to its Communities and 
People.” 

Robert C. Shropshire, of Mack 
International Truck Corp., an as- 
sociation director, arranged, with 
interpretations and comments, 
statistical data secured from gov- 
ernmental and reliable private 
sources. 

Facts and opinions are cited by 
the study to show that motor 
trucks pay more than their share 
of taxes; motor transportation has 


taxable assets in New Jersey; mo- 
tor transportation has created 
many jobs and supports thousands | 
of homes in New Jersey; motor. 
transportation renders invaluable 
services to the farmer merchant, 
manufacturer and housewife; mo- 
tor transportation services cannot 
be duplicated by any other 
medium of transportation; motor 
transportation reduces the cost 
and increases the standards of 
living; motor transportation seeks 
no special privileges or monopoly 
which are contrary to public bene- 
fit and interest. 

Motor transportation is not re- 
sponsible for the deplorable eco- 
nomic plight of the railroads; es- 
sential markets for New Jersey’s 
industries and farms can be re- 
duced or destroyed by restricting 
motor transportation operation or 
increasing its taxation; the motor 
truck is your friend and benefac- 
tor; it is contrary to public in- 
terest to further tfestrict the 
operations of motor vehicles and 
to load them with taxes which are 


unjust, burdensome and_ even 
confiscatory. 
Statistics Are Quoted 
“So,” it is advised, “don’t per- 


mit the enactment of legislation, 
suggested in many cases by sel- 
fish interests, for the purpose of 
crippling or destroying highway 
transportation so that such in- 
terests may benefit at the expense 
of the public and motor transpor- 
tation.” 

Taxation statistics are quoted to 
show that New Jersey’s state gov- 
ernment derives nearly half of its 
total revenues from automotive 
sources. Figures were cited to re- 
veal that motor vehicles paid $53,- 
552,523 to the state in 1937, 
whereas state revenues from all 
other sources totaled only $55,- 
550,918—this latter figure includ- 
ing $19,372,444 of railroad taxes, 
not paid and in appeal. 

Motor vehicle taxes, it is stated, 
are far in excess of the cost of 
providing state highways and such 
tax revenues are now paying off 
87 percent of the state’s bonded in- 
debtedness. It is further pointed 
out that more than $96,000,000 of 
motor vehicle tax revenues have 
been diverted to unrelated uses in 
New Jersey. In addition to the tax 
figures quoted, the study also de- 
clares there are other tax revenues 
to the state and communities, cre- 
ated by highway transportation. 

Other Values Cited 

“Among the taxable values cre- 
ated by highway transportation,” 
it is stated, “are those covered by 
plants manufacturing automobiles, 
buses, trucks, tires, batteries and 
automobile parts, accessories and 
raw materials; the refineries mak- 
ing gasoline and lubricants; the 
buildings used for the sale and 
servicing of motor vehicles; bus 
and truck terminals; private and 
public garages; roadside inns and 
stands; parking lots and other 
utilities. The value of such facili- 
ties cannot be accurately deter- 
mined without a very costly sur- 
vey, but 100-million dollars seems 
a conservative estimate of such 
values.” 

It is further pointed out that, 
without the motor vehicle, New 
Jersey’s seashore, lake resorts, 
agricultural, industrial and resi- 
dential areas could not have been 
developed to their present level. 
Thirty-four percent of the state’s 
communities are cited as solely 
dependent upon motor trucks for 
commercial transportation facili- 
ties. 


Will Design Fleet 
NEW YORK.—Robert Heller, in- 
dustrial designer of this city, has been 













; in non-technical terms, show- NAME COSHH ERE HEHEHE HEHEHE HEHEHE ESE HEE HEHEHE HEHEHE EEEEEE . retained by Kaufmann Department 
ing how Wagner has met them Stores, Pittsburgh, to design b rban 
' . with new development? in air nn canane aa slegau scam ean agace aba he eee’ Ma cae kee meee e eee es Set ar? = u b 
: ‘brake compressors, power fleet will follow, it was stated. 
cylinders’ and valves, giving .greater efficiency and a eae . 


lower maintenanee cost..Send for your copy today — 
no obligation. The coup6n is for your convenience. 


Automotive News’ truck section is 
the only dealer trade paper of the 
truck industry. 
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Prizes, Partie 


Help Build 


TUNICA, Miss.—The Farm 
Equipment Co. here makes ex- 
cellent use of printed and mimeo- 
graphed advertisements both as 
direct-mail inserts and as hand- 
bills to promote its sizable farm 
equipment and motor truck busi- 
ness. ; 

Besides its modern store in 
Tunica, the firm operates branches 
in Marianna and Hernando, Miss., 
and Helena, Ark. Regular adver- 
tising in the Tunica Times and 
the Hernando Times-Press also 
helps to keep the fire hot in the 
Farm Equipment company’s con- 
tinual hard-hitting sales-promo- 
tion campaign. 

Foster Graves, a budding com- 
mercial artist with the firm, cuts 
stencils for the mimeographed 
announcements and adds real zip 
with his cartoons. Thus, with a 
budding artist in the organization 
and a mimeograph machine, fre- 
quent direct-mail announcements 
and inserts can be produced at 
very low cost. 

Printed handbills have also been 
effectively used by the Farm 
Equipment company to direct at- 
tention to power-farming and 
spring-opening days and especi- 
ally to used truck bargains. These 
handbills not only serve as in- 
serts with monthly statements, 
service letters and other direct 
mailings but are also passed out 
directly to school children and by 
men at the various stores and 
salesmen making calls. Quantities 
of them are also placed in restau- 
rants and other places where 
farmers and motor truck oper- 
ators can help themselves. 

More than 270 people attended 
last season’s spring opening day 
and were served a lunch of barbe- 
cued beef and lamb in the big 
front display room which was 
cleared for the occasion. The 
county agent talked on the farm 
program, and motion pictures 
were a feature. Prizes were offered 
and included a $50 deposit on an 
F-12 Farmall, a turning plow, a 
Dixie Wonder cultivator, and a 
tractor umbrella. All day on a 5- 
acre plot back of the building, an 
F-12 and F-20 Farmall were dem- 
onstrated, operating middle bust- 


School Bus 


(Continued from page 45) | 
and standardize on sizes and types 
of equipment. 

With an estimated 90,000 or 
more buses in operation through- 
out the United States, the replace- 
ment market alone in those states, 
where there have been no regula- 
tions or where the regulations 
have been quite perfunctory, as 
far as construction details are 
concerned, will be larger than any 
average year, it is felt by those 
who study this market closely. It 
is felt, however, that most states 
will give their present haulers a 
reasonable amount of time in 
which to replace their present 
equipment which will be obso- 
leted and this will prolong the re- 
placement market. 

Adoption on a national basis 
will change methods which have 
been used in the past in replac- 
ing equipment obsoleted by state 
regulation. When one state 
adopted such a school bus speci~ 
fication standard in the past, it 
always left the owner of equip- 
ment obsoleted, several near-by 
states where no stringent regula- 
tion existed in which he could 
dispose of his vehicles. This op- 
portunity gap will now be closed. 


Laber Strife Ended 


NEWARK, N. J.—Terminating almost 
a year of labor strife, North Jersey 
moving van operators have approved 
an agreement against unfair trade 
practices. With L. Hamilton Gamer, 
director of the Newark Labor Rela- 
tions Board, serving as mediator, the 
agreement was signed by representa- 
tives of the Van Owners’ Assn. of New 
Jersey, the North Jersey Warehouse- 
men, and Teamsters’ and Chauffeurs 
Union, Local 868. 








s, Lectures 
Truck Volume 


ers, disk harrows, planters, culti- 
vators, etc. 

Big painted signs spotlight the 
building in Tunica from afar as 
International motor truck and 
farm machine headquarters. This 
building is 60 feet by 120 feet in 
size and is provided with a well- 
lighted and unusually well-ar- 
ranged sample floor and repair- 
parts room 60 feet by 50 feet in 
size. Repairs are carefully stored 
in neatly painted and arranged 
bins as shown. 

In the rear is a very completely 
equipped shop 70 by 60 feet in 
size. Use is also made in Tunica 
of a 30x90-foot warehouse and 30 
x90-foot shed. 

E. M. Hood is president of the 
Farm Equipment Co. and E, T. 
Woolfolk, secretaary and treasur- 
er. 
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INTERNATIONAL HARVESTER executives, spending $12,000,000 on plant 
modernization and expansion, looked over the Machine and Tool Progress Ex- 
hibition in Detroit for new ideas last week. Here they are discussing a 
new method of producing ring gears. Left to right, B. F. Bush of Colonial 
Broach Co.; Hugo A. Weisbrodt, assistant superintendent, International Har- 
vester; Charles R. Staub, chief engineer, Michigan Tool Co., and C. M. Harri- 
son, general superintendent of International. 
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for Miss. Dealer 


| Shippers Support 


Bill Extending 
N.Y. Truck Zone 


NEWARK, N. J.—Motor trans- 
portation shippers here are sup- 
porting a bill introduced in the 
United States senate by Senator 
W. Warren Barbour of New Jersey 
to extend metropolitan commercial 
zone boundaries by amending the 
1935 Motor Carrier Act. The 
measure was introduced at the re- 
quest of the Newark Chamber of 
Commerce and other commercial 
groups concerned with shipping in 
this area. 

The bill would place Newark 
and a wide area of New Jersey in 
the New York commercial zone 
and would define metropolitan 
trucking transportation districts 
as any given a classification as a 
metropolitan census district. 


Read trade news of the coach trailer 
industry in AN'’s truck section. 


THE WORLDS FIRST AIR BRAKE WAS WESTINGHOUSE 


THE WORLDS NUMBER ONE CONTROL IS STILL 


WESTINGHOUSE AIR BRAKES 


Continuing a seventy year old tradition, genuine Westinghouse Air Control offers a smoother, safer, more economical 





power-to-stop far in advance of the most rapid developments in modern highway transportation * In genuine 


Westinghouse Air Brakes you will find the answer to any braking problem behind which stands a nation-wide 


organization interested solely in assuring the dependability and satisfaction the very name implies * Remember too 


that, by actual test, genuine Westinghouse Air Brakes cost less than ordinary control * Specify and be sure you get 


time-tested genuine Westinghouse Air Control when ordering new units or modernizing those already in service. 


BENDIX WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 


PITTSBURGH, PENNSYLVANIA 
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Line Price of $660 Designed 
To Meet Market Demands 


(Continued from page 8) 
thermostat gives quick warmup | gear lever and the right knuckle 
and maintains constant operating | arm with a symmetrically located 
temperatures. Low grille cooling|frame mounted lever. A central 
with high capacity radiator are|tie rod completes the connection. 
used. Careful selection of pivot locations 

Planar, self-stabilizing indepen-| results in no appreciable change 
dent front wheel suspension, used| in toe-in or tread with up or down 
on other Studebaker models, is| movement of wheels. A_ Ross, 
standard. A_ transverse front|twin-lever steering gear with a 
spring, 4742x2%-in. of silico man-| ratio varying from 19.5-1 to 24-1 
ganese alloy steel, with 11 leaves} and a 17-inch wheel aids ease of 
connects lower ends of both steer-| steering as do needle bearings in 
ss ie oe torr — being| knuckle pins. 
us or attachment. e spring} Semi-elliptic rear springs are of 
is firmly clamped to the strong,| silico manganese alloy steel, 46x 
box section frame cross member. 1%-inch, metal covers being 
Metal spring covers are standard] standard equipment on deluxe 
equipment on deluxe models. models. Rear spring shackles with 

Knuckles are firmly supported! sijent rubber bushings insulate 
at upper ends by support arms of| against road shock and noise and 
heavy steel forging with legs di-| ejiminate six lubrication points. 

- Houde, double acting, hydraulic 
_| shock absorbers of the adjustable 
type are used at rear with links 
having live rubber insulators at 
upper and lower ends. 

Studebaker hill-holder, which 
prevents rolling backward when 
on an incline, is available at 
slight extra cost on all Champion 
models. 

Quiet, effortless gear shifting, 
with lever mounted on steering 
post, is standard. A double blocker} — 
synchronizer is used in the trans-| ~ 
mission and _ assures. clashless 
changes to second or high gear, as 
alignment of gear teeth is auto- 
matically attained before gear en- 
gagement. 

Overdrive, with solenoid con- 
trol, is available as optional 
equipment. The obvious advan- 
tages of decreased engine speed, 
greater fuel and oil economy, in- 
creased engine smoothness and 
life are said to go hand in hand 

















Studebaker Champion coupe. 

























STUDEBAKER’S new Champion is 
equipped with Houde shock absorb- 
ers as standard equipment. Above is 
shown a front shock, which is of the 
adjustable type and operates integrally 
with planar suspension. 


verging to widely separated frame 
mountings. This wide footing pro- 
vides strength and stiffness against 
brake torque and road shocks. 
Rubber mountings of inner ends 
of support arms cushion shocks 
which would otherwise be trans- 
mitted to the frame. 

Each front wheel acts inde- 
pendently of the other and the 
design provides low unsprung 
weight with spring action con- 
trolled by Houde, double acting 
hydraulic shock absorbers. Fric- 
tion between spring leaves is said 
to prevent roll on curves or sharp 
swerves without the need of 
stabilizer bars. 

Steering linkage is of the same 
type used on current Studebaker 
models. Reach rods of equal 
length connect the left steering 
knuckle arm with the steering 


This completes a circuit, energiz- 
ing the solenoid mounted on the 
transmission case which completes 
the change. Overdrive engagement 
follows automatically whenever 
the accelerator is released at 

above approximately 30 
m.p.h. Free wheeling is available 
below overdrive speeds. 


Gear changes are accomplished 
by a simple mechanical linkage 
between shift lever and transmis- 
sion. The control shaft is mounted 
along the steering post with shift 
lever at upper end. Rods complete 
the connection between the con- 
trol shaft and levers at the side of 
the transmission case. The for- 
ward transmission lever controls 
shifts to second or high, and the 
rear to low or reverse. Gear shift 
lever positions are conventional or 





STARTER BUTTON on the new 
Studebaker Champion is conveniently 
located beneath the clutch pedal and 
is engaged by pressure from the clip 
on the underside of the pedal. 


with overdrive. Solenoid control 
permits the driver to change at 
will from overdrive to conven- 
tional ratio when increased ac- 
celeration is needed to climb steep 
grades or pass other cars. The 
driver simply depresses the ac- 
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You will enjoy living at the St.Francis | 
when visiting the World's Fair in'39 | 
...central location, excellent appoint- 

ments, fine cuisine. 1000 rooms from $4 99 | 


cecal 
| 
_ 7h) | PHOTOGRAMATIC VIEW of the new Studebaker Champion engine shows 
HOTEL ik eA i) | the full pressure oil system. The gear driven (from camshaft) helical gear oil 
pump delivers oil under pressure to the main bearings and through the drilled 
UNION SQUARE + SAN FRANCISCO crankshaft to connecting rods; then through escapement holes in the connect- 
ing rods to cylinder walls, pistons, piston pins and rings; to camshaft, timing 
senate abe! <tcuMisgeta eng: gears, valve tappets and valve mechanism. The oil is directed under pressure 


through holes drilled in the engine bloc itself. 
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THERE’S 30.5 CUBIC FEET of room in the luggage compartment of the 
The spare tire is easily accessible. 


STUDEBAKER ENGINEERS further improved the Studebaker independent 
planar front wheel suspension when they designed the new Champion. Stude- 
baker’s self-stabilizing suspension has now been in use for four years. 





INSTRUMENT PANEL of the new Studebaker Champion. 


celerator pedal slightly beyond;with the familiar “H” turned on 
the wide open throttle position. | its side. 


The generator in the electrical 
system, mounted on the left side 
toward the forward end of the 





NON-SLAM rotary door latches are 
standard equipment on the Studebaker 
Champion. 


engine, is driven by the V fan 
belt. Maximum charging rate is 
28 amperes hot. Full voltage con- 
trol regulates output to suit bat- 
tery condition and variable de- 
mands of other electrical units. 


Bendix drive type starting mo- 
tor is controlled by a = switch 
mounted on floor board and ac- 
tuated by completely depressing 
the clutch pedal. Distributor is of 
the fully automatic .type with 
maximum advance of 14°. Dis- 
tributor advance acting in con- 
junction with vacuum spark con- 
trol having a range of 18° pro- 
proper spark control for | 
variable engine demands and 
maximum power development, 
with absence of spark knock or | 


| 


| detonation as well as_ providing 
|spark control for optimum fuel | 
economy. 

The 90 ampere hour battery is | 
located under the hood on left for- 
ward face of dash. The possibility 
| of over-filling is prevented by the 
air lock in each cell which is ob- 
tained by placing the filler cap 
over each vent hole. 

Styling for the new Champion 
bodies was developed by Raymond | 


Loewy and his assistant, Virgil! 


Exner, both known as creators of 
functional design for modern 
products. 

Bodies are all-steel construction. 
Front ends, grille work for the 
wind-tunnel areas and trim, hood 
and fenders, all have a singleness 
of line and contours. They appear 
as an ensemble. The headlamps 
are recessed into the fenders. 

The broad, high, veed wind- 
shield not only adds to the mod- 
ern appearance of the car, but 
affords exceptional vision for the 
driver. Door hinges are concealed, 
Rotary door latches are standard. 
Door checks automatically hold 
the doors in wide open position. 
There are no running boards. Rear 
sections, rear fenders and the 
large streamlined luggage com- 
partment carry out the modern 
styling. 

Interiors of the Champion use 
Bedford cord for upholstery of 
the seats in regular models. 
Broadcloth is used for both seats 
and sides on deluxe editions. Seats 
and springs are deep and comfort- 
able. All hardware is of chrome, 
adding brightness to the interiors. 
Hardware knobs, escutcheons, 
dome light switch and other items 
that beautify the interiors are of 
Tenite, in a color that matches 
the upholstery and steering wheels. 


Instruments are grouped in a 
modern panel, with “pilot-view” 
visibility. All regular models 
have conventional equipment, such 
as windshield wipers, sun visors, 
concealed horns and rear traffic 
signal lights, while deluxe models 
have these details in duplicate. 
Glove compartments are capacious 
with locks on all models. 


All Studebaker Champions are 
engineered at the factory for 
“Climatizer” installation. This 
heating system draws fresh air 
from the exterior of the car, 
cleans and heats it, then dis- 
tributes it evenly to both front 
and rear compartments. The Cli- 
matizer unit is built-in beneath 
the driver’s seat and does not take 
up passenger space. The bodies 
have all been carefully insulated 
to deaden sound and exclude ex- 
terior temperatures. 

Deluxe models have a number 
of features, such as grained instru- 
ment panel, pull type arm rests, 
pile weave carpets, door kick 
pads, lace covered assist cords, 
ash receivers in both compart- 
ments and generous chrome bead- 
ing. The radio grille is located in 
the center of the _ instrument 
panel. 


NSPA Roster 


DETROIT.—The National Standard 
Parts Assn. has just released in the 
form of a printed folder, its complete 
list of officers, directors and com- 
mittees for the current year. Aug- 
menting the officers and the board of 
directors, eight active major com- 
mittees are listed. 


Dhe JHazga 


Preferred by those who are 
satisfied with nothing but 
the best. Facing Central 
Park, the Plaza is ideally 
located in the social cen- 
ter of New York. Subway 
station at Hotel direct to ( 


New York World's Fair ‘ 
Henry A. Rost, President and Managing Director 


EIFTH AVENUE e at 59th STREET 







"12 2zG 









Recreation 


Or Relaxation 
Choose the Chelsea 


Here you will find everything to further your 





Yew like your fellow quests... and the 
delightfully friendly: atmosphere of The 
Chesca Speciel. Weekly Rate 


ATLANTIC CITY 


00M MULmAN - 6 ComSTAN ETM MAUR se meee 







Low-Priced Champion Six Presented by Studebaker? | 
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THIS IS INDEED a rare old print. Few like it are in existence. It shows the start of the famous Chicago 
Herald road race, run on Thanksgiving Day, 1895, and won by Charles E. Duryea. The start was made in 
Jackson Park, Chicago, site of the Columbian Exposition of 1893. The building in the background is the 
original Field’s Museum. The so-called “consolation race” on Nov. 2 really cannot be styled “first race,” 
being in the nature of an exhibition. So to Duryea belongs the honor of winning America’s initial event. 





Michigan Dealers 
Required to Pay 


Sales Tax Direct 


LANSING. — Gov. Dickinson is 
expected to sign the Higgins bill 
within the next week. Under the 


‘|act automobile dealers will be re- 


Subsequent instalments will 





Tax Relief; 


Trucks, Buses Carry Burden 


same line, buses owned 
privately but used for hire ex- 
pressly of school students, would 
be taxed $20 per year if they had 
15 or less seats, and $25 per year 
if they had more than 15 seats. 
On trucks with a carrying .ca- 
pacity of one-half ton or less, 
a flat $8 yearly tax is assessed. 
On trucks of from one-half ton 
to 1% tons, the tax will be a 


On trucks with a carrying ca- 


ot ! 100 YEARS ON RUBBER. 
2 8 
n, | y Chris Sinzabaug 
he | b ad (QR OK Ar; ; D> 
od Pe? NS Dy Ce & Cee , 
SS 
se SYNOPSIS 
Bicycling as a sport reached its zenith along toward the closin 
; g 
d- ays of the 19th century (seems long ago, eh?) and its rise and glory : 
d- us deen recounted by Chris in “Who, Me?” for the past several Ae) 
ut seeks. Chris’ saga, the story of a small town boy, born at Athens, | ™ a 
he °4., and transplanted into the then bustling metropolis of Chicago, | ~ ° a ean 
d. as brought to life many of the leaders of that fast, but smoothly { a 
‘d. noving period—the racers, builders and ordinary users of bicycles pas yc 
Id -many of whom have passed into the valhalla. Now as the nara- ioe 
n. ve moves along cycling as a sport, too, passed into that Never- - 
wd mf = i on 7 ine tae relates its passing and starts 
» birth of the fleeter vehi : wes 2 i 
i bile eeter vehicle which took its place—the | 
rn ——____ ; 
se Chapter XII — Cycling Renaissance sh 
e As I took to the high timber to become assistant sporting 
. editor (nowadays you are a sports editor) of my alma mater, 
ts the Chicago Daily News, and also handling its cycling column, 
t- the bicycle industry was rocking on its foundations. Ap- 
e, parently the business was going to pot, but why was some- 
a thing else again, although cycling as a sport continued to 
sg hold its own in popularity throughout the country. But the 
of manufacturers oe “scairt” to death and there came about 
es a merger that brought practically all of them together under 
S. one flag, that of the American Recs Co. 6 stand for a saddle so far back of the seat post that you had 
» There had been something like 170 different companies to push forward. You wore knickerbockers, except mebbe 
1s manufacturing bicycles up to the time the ABC was formed. when you were riding to and from work, and then usually 
n The late A. G. Spalding was the one who had gathered up you turned up your pant legs rather than use clips to prevent 
s, the options on the different companies and these he threw the cloth catching in the chain. 
i into the ABC hopper. The ABC was incorporated May 11, a bicycle club, went on club runs of a Sunday and on week 
e. 1899, with R. Lindsay Coleman, head of the Western Wheel | nights you would slip over to ‘ ~ 
is Works of Chicago, as president with the executives made up poker, or rode to the parks to meet the gang at the “pancake, 
of leading officials of the absorbed companies, men like Col. the favorite rendezvous of us Chicago cyclists who lived on 
re George Pope, Theodore F. Merseles, A. L. Garford, and the south side. 
. C. W. Dickerson. On the executive committee were A. G. Yes, times have changed and how! 
ir Spalding, Albert A. Pope, R. L. Coleman, H. A. Lozier and Editor’s Note: This is the twelfth instalment of Chris 
r, R. P. Gormully. Sinsabeugh’s memoirs. — r 
s- Most of the absorbed companies were thrown into the ash 8 EE a. 
. can but the combine kept such well-known names as Columbia, 
yn Rambler, Monarch, Tribune, Crawford, Cleveland and Cres- O k la. C ars to 
e cent. The “trust” did not jell, though, and in January, 1905, 
*S its charter was forfeited for non payment of New Jersey 
a state taxes. Still, even after this dissolution there survived 
such namies as the Andrae, Ariel, World, Tribune, Niagara, pestes f Dastnanetine tows this 
. Crawford, Dayton, Eagle, Featherstone, Fowler, Gendron, 
rT : OKLAHOMA CITY.—The house 
- Rambler, Crown, Iver Johnson, Yale, Liberty, Luthy, March- | of representatives has set down 
s, Davis, Racycle, Monarch, National, Peerless, Pierce, Colum- | for passage a new state vehicle 
kK bia, Hartford, Reading Standard, Remington, Stearns and _ | licensing act, giving to passenger 
s> Orient car drivers a slight taxation re- 
.. Urient. 5 , lief, and putting the burden of 4 
i- _ It took some time to salvage what was left of the industry | maxing up for the mileage repeal 
n but today the Cycle Trades of America Assn. is said to pro- | on buses and trucks. 
it duce practically all of the bicycles made in America today. As finally approved for passage, 
In this association are Arnold, Schwinn & Co., Chicago; | th? bill levies the following taxes: 
Cleveland Welding Co., Colson Corp., Elyria, O.; Huffman ] = — ae uss oe , .. flat $15. 
4 Mfg. Co., Dayton; Murray-Ohio Co., Cleveland; Shelby ed - - as oS 6 
Cycle Co., Shelby, O.; H. P. Snyder Mfg. Co., Little Falls, |. cach $100 over that figure. 


le 
i- 
i 
of 
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N. Y. and Westfield Mfg. Co., Westfield, Mass. The West- 
field company still makes the Columbia, Westfield, Monarch, 
Rambler, Cleveland, Tribune and Crescent, each and every 
one a popular make in the mauve nineties. 

Just before the blow-up and in the year of the merger, 1899, 
bicycle production that year was 1,182,891, which makes one 
wonder why the manufacturers threw up the sponge and sold 
out, for it was not until 1936 that these figures were topped 
with 1,250,000. Beginning in 1900 and running to 1935, 
the average production was between 250,000 and 300,000. 
The renaissance began in 1933 when Russ Wilks directed 
for Campbell-Ewald a nation-wide publicity campaign which 
produced results. Up until 1939 most of the production was 


"hen, for the next seven years, 
espectively, the driver would pay 
only 80 percent for his tag figured 
‘on the cost the year previous, 
with a minimum of $2.50 per set. 


19 On intracity buses the charge 
would be $4 per seat for buses 
up to 11 seats; $5 per seat for 
buses with from 12 to 23 seats, 
and $6 per seat for buses with 23 
seats. 
3 On intercity buses the fee 
would be $12 per seat for 
buses with 11 or less seats, $14 per 
seat for buses with from 12 to 23 
seats, and $16 per seat for buses 


® bicycles for boys and girls, but in 1939 for the first time al |having more than 23 seats. Along 
* members of the association were producing lightweight wheel: ee 
(around 25 pounds) for adults. Hudson Continues Gains 
'? = In Wayne County Sales 
y Pare te Oe ee ct : PEE myn Age By 
> Despite the high production levels of _ weet a: Sobruny, 4000. aeuhteh aoe of 
who were born to the purple, so to speak, cannot help tu the same period of 1938, and were 
criticize the riding of the present day cyclists. d Admitting 42 percent over January of this 
= cycling no longer is the sport we knew it in the nineties, tiat | year, continue to climb with the 
ia ce , ati , i ack ers. approach of spring. 
, nowadays it 1s largely re we think ~ 40 y i | ee tae ciel ibicibew ‘teas 
. in our time upturn handlebars made a sissy out of you. - any & tesiin. tme 
. lower your handlebars dropped the swankier you were. ‘OU | sales in this area since the first of | 
> rode with your tail up like a bedbug going to war, as Jim | the year,” said William R. Tracy, | 
" Levy used to say. You sneered at mud guards and you used | apr sie = ee. af sales, 
“i : nee 33 ro : oc itenhile os |“I am pleased to note tha ud- 
no brakes. You either backpedaled or you stuck your toe | os. gain has been even greater. 


|The latest registration figures 

available, giving sales for the first 
17 days of March, show that Hud- 
son sales were 270 percent higher 
than for the same period of 1938, 
as compared with a gain of 171 
percent for the industry.” 


n the top of the front forks and the tire and made a 
And unless you had toe-clips to hold 
als you didn’t belong. You didn’t 
tide flat-footed as do the majority nowadays and = = we to 
levelop ankle motion instead. Your beigene the oe 
from saddle to pedal, had to be just so, and no a ee 


detwee ; 
rake out of your foot. 
your feet on rat-trap ped 
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pacity of from 1% to 2 tons, 
the tax would be $60 yearly. 

7 A $100 tax would be levied on 
trucks of from 2% to 3 tons. 
Trucks of from three to four 

tons would be taxed $150. 

Trucks of from four to five 

tons would be taxed $200. 

1 Trucks of over five tons 
would be assessed a flat fee 

of $200 and an additional $50 for 

each ton over the five-ton carry- 

ing capacity set out. 

1] Trailers having a carrying 
capacity of from one to two 

tons would face a $20 tax. 

12 Trailers having a carrying 
capacity of from two to three 

tons would face a $20 tax. 


1 Three to four-ton trailers 
would be taxed $75. 
1 Four to five-ton trailers 
would be taxed $100. 
1 Trailers of over five tons 
would face a flat $100 tax 
and an additional $50 tax on each 
ton over the five-ton carrying ca- 
pacity limit. 


1 House trailers would be | 
taxed $10 when the manu-| 
facturer’s list price is $500, and an| 

ladded $1.50 for each $100 price | 
over the $500 limit. 

Tractors, trucks or trailers used | 
exclusively for farming purposes, 


|should be subject to taxation only | 
ito the extent of 50 percent of 
| what commercial vehicles of the 
same size are taxed. 

The bill is before the senate for 
consideration 


quired to pay sales tax direct to 
the department of state. 


Receipts are expected to in- 
crease at least $4,000,000 annually. 
The state’s records reveal a loss 
of $19,000,000 over the last five 
years on the sale of new and used 
automobiles, according to Sen. 
George P. McCallum. 


The bill requires the dealer to 
pay the tax when the title and 
license plates are issued. On used 
cars, the dealer is given five days 
to remit. Failure to do so will re- 
voke his license. 


The bill was given immediate 
effect, but the measure will not be 
signed for seven or eight days to 
enable the state departments time 
to arrange for the change in the 
method of tax collection. 


William Ogg Fitzgerald's famous car- 
toons appear exclusively in Automo- 
tive News. 
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in NEW YORK! 





In its spirit of friendliness, too, The 
Lexington is truly an outpost of 
Hawaii! Guests find it easy to prolong 
their stay—and leave eager to return. 
Stop at this hotel on your next trip to 
New York —conveniently located in 
the heart of the Grand Central area. 


HOTEL LEXINGTON, 


Lexington Ave. at 48th St., New York 


Charles E. Rochester, Vice-President & Managing Director 
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irestone 


CHAMPION 


The Tire with the NEW Gear-Grip Tread and NEW Safety-Lock Cord Body 


More Non-Skid Mileage 
Stronger Cord Body 


NEVER before in our thirty-nine 
years of experience has a tire met with 
such instant and unanimous approval as 
the new Firestone Champion Tire. Car 
owners everywhere have started a word- 
of-mouth campaign that is making this 
great new tire the safety sensation of 
1939. The marvelous gripping power 
of this tire, so dramatically demonstrated 

in actual use, has swept it to surprising 
FLOYD ROBERTS heights of popularity. Motor car 
1938 National Race Champion manufacturers have been so impressed 
Champion race drivers, whose Dy its superior performance that they 
very lives and chances of victory have adopted it for their 1939 models. 
depend on tire safety, know tire The Firestone Champion Tire is an 
construction and that is why they entirely mew achievement in safety 
select and buy Firestone Tires for engineering. 
their racing cars. The new Firestone Champion Tire 
is built by an entirely new method in 
which each and every component part of the tire is locked and inter- 
locked into a super-safe, inseparable unit of amazing strength. This is 
accomplished first by the use of a completely new type of tire cord 
called “Safety-Lock,” in which the cotton fibers are more tightly 
interwoven to assure cooler running and provide greater strength. Then, 
the fibers in each individual cord, the cords in each ply, and the plies 
themselves, are all securely locked together by a new and advanced Firestone 
process of Gum-Dipping, which provides amazingly greater strength — 
and greater strength means greater safety. 

The new Safety-Lock cord construction provides the extra strength 
needed for the use of the new, thicker, tougher, deeper Firestone Gear-Grip 
tread, which delivers remarkably longer non-skid mileage. This sensational 
new tread is called ““Gear-Grip”’ because of its unique design — it has more 
than 3,000 sharp-edged angles, which grip the road with a sure-footed 
hold to protect against skidding and assure a safe stop. 

The new Firestone Champion Tire has captured the attention of car 
owners everywhere. Thousands of new car buyers are asking to have their 
cars equipped with new Firestone Champion Tires — the only tires made 
which are safety-proved on the speedway for your protection on the highway. 


VISIT THE FIRESTONE EXHIBITS AT THE TWO GREAT WORLD’S FAIRS 
See Firestone Tires made in the Firestone Also visit the Firestone Exhibit at the Golden 
Factory and Exhibition Building at New 4 Gate International Exposition now in progress 
York World’s Fair, opening April 30. | on Treasure Island in San Francisco Bay. 


4 


Listen to the Voice of Firestone featuring Richard Crooks 
and Margaret bsg and the 70-piece Firestone Symphony 
Orchestra, under the direction of Alfred Wallenstein, 
Monday evenings over Nationwide N. B.C. Red Network. 


Firestone 


LIFE PROTECTOR 


The Tire Within 
a Tire 


Makes a blow- 
out as harmless 
as a slow leak. 


Should a blowout 
occur, the exclusive 
Firestone Safety- 
Valve holds 
sufficient air in the 
inner compartment 
to support the car 
until it is brought 
to a safe stop under 
full control. 


Copyright, 1939, The Firestone Tine & Kubber ¢ 


THE ONLY TIRES MADE WHICH ARE SAFETY-PROVED ON 
THE SPEEDWAY FOR YOUR PROTECTION ON THE HIGHWAY 
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